



























































Advo- 
ts, has r 
a A WEEKLY NEWSPAPER INTERPRETING THE TRUE SPIRIT OF INSURANCE 
est (SUCCEEDING THE JOURNAL OF INSURANCE ECONOMICS, ESTABLISHED IN 1899) 
of that Published by The Eastern Underwriter Co., 94 Fulton Street, New York, N. Y. 
re not Entered as second-class matier April 5, 1907, at the Post Office of New York, N. Y., under act of Congress, March 3, 1879 
many |[hirty-fifth Year, No. 29 NEW YORK, FRIDAY, JULY 20, 1934 $3.00 a Year; 25c. per Copy 
, dting  —— - 
nts and z 
v York C R i B | 
‘a at Coast Riot Cover - altimore Votes 
out the A SIGN OF = 
sen | Slows D Af To Drop Part-Ti 
Prine | Slows Down After ee oa 0 Drop Part- lime 
juently - ti m THE — v 
LONDON & Vv citi 
i Feverish Activity ) iciting Ag 
the einai STRENGTH fy VANCASHIRE SERVICE - 0 1 ents 
tbloo sien INSURANCE CO | ia is : . 
recent. Beveral ee on That LTD eo Association Runs Advertisements 
ey of — _ bs rly aN wv Telling Public of Action 
newly- ays of Strike w Which It Took 
Maine. EPR ge! DEPENDABILITY ~ ——— 
FRISCO MANAGERS MEET WHY DECISION WAS MADE 
IT P RAS 
an in. [Offer to Employes Transportation The London & Lancashire Insurance Company, Ltd. Revival of Buying Makes It More 
1 was | and Other Aid; Fire Depart- Important to Deal With Com- 
i ments in Good Shape London & Lancashire Indemnity Company petent Salesmen 
inthe | What has interested insurance men : iiiietinns: iets Donia 3 
ee ee ae Law Union & Rock Insurance Company, Ltd. Raihesin S00 ee eee 
Co FOR he Sem Penmcmee sme ts ie of cities where life underwriters’ asso- 
act that it is a general strike, the first Stand ° . nines P : _ eee 
ag rike, ard Marine Insuran e Co ™ ciations have gone on record against so- 
ince the one in Seattle which after run- e C - Ltd. ¢ -_ liciting by part-time men. The other 
\ ning violently for five days caused ill ake a tagline SOE , te , 
ae 7 re , aie se Fhe Safeguard Insurance Company cties are I ittsburgh, Springfield, Mass., 
rconomic effects which are still being and Cincinnati. Having taken the action 
felt. In the case -of a general strike 4 ; the Baltimore: association has advertised 
: ; ; ; - surance Uompany 
here is no knowing in what direction it in local newspapers, asking the public 
. Ee ee ‘ re ‘ Departmental Offices at ; nite % 
t how seriously it will extend which, of wv to deal only with the trained and ex- 
ae ; . Hartford, NewYork ; ° 
course, broadens the demand for riot vWv - J perienced—the full-timers 
» Ad: and civil commotion. Rates were trebled WwW Chicago and San Francisco After several unsuccessful attempts to 
Tence ge cope with the part-time problem the Bal- 
00se- e situation on Tuesday night is thus i ° iati f Life U riter 
: Pi : timore Association of Life Underwriters 
rath- | described by a well-known Coast fire in- k Ae bac : A be . : ; 
that |surance general agency in a message to x ogee ere ett eaten 
pkins, |The Eastern Underwriter: tion again. The chairman of the com- 
istra- ne a ’ dinates 
0% Ciisiined tn Mattiatites mittec was a ficld man. On the com 
Fant t Wiis Teceiteseeailie sett eens mittee are two general agents and three 
pro- | mal. Employes reported nearly 100% A N t field men. 
ry for Monday notwithstanding the inconven- ame a e S What Questionnaire Disclosed 
need- |ience. Absence of public transportation aa . . 
ndus- } and feeding facilities account for the re- Fifty-three agencies were queried, for- 
new | Stmption of municipal railway and addi- TI 7 ty-eight of them responding. Those who 
ureau | “ional restaurants opening with the ac- ne Salary Continuance approach currently and answered admit that twelve agencies em- 
prob- | duiescence of len officials. The posi- successfully used by so many companies is new in name ployed part-time agents. ° During the 
opin- | ‘ive attitude of the Governor and the in i ; ; : $ : 
pin. eager g Age Gov rod ad ie _ —— —_ A good name frequently is worth more period of 1928 to 1933 the production of 
| will | operation of the fire and ‘police depart- than the sales talk itself. Salary Continuance imme- those part-time men ‘was between 3% 
ireau | Ments and citizens groups, plus presence diately pictures a problem which the average salary- and 4% of the total production. As a 
that | of ae Guard in large numbers ap- earner knows would confront his wife if he were sud- resale of the curves the ascotiation 
ll be | Parently have had a sobering effect on i i 7 fni al 
rcs we Set 2 ot on ether denly to go before a sufficient reserve had been built passed a resolution definitely eliminating 
amount of violence and no serious prop- up by euvenge. He listens avidly toa plan that would the part-time agent after July 1, 193. 
that | ettydamage. assure an income for his wife for a period sufficiently Following this a group of full-time field 
sal | Considerable riot and civil commotion long to enable her, in security and comfort, to adjust oem i the association ven an adver 
y= yo lag cg ho ge -_ demand herself to her new situation. This the Salary Contin- stecenent in the Ballimove Sen, Becning 
relop |S. x since treble rate increase ° ons ®e 5 = ; : otter m 
from Friday. Company organizations are pe st oo —— does, with its definite income of Sun and News-Post. The advertisement 
per beeping conta with authorities ready usually trom one to five years. was in the form of an open letter to 
an 9 co-operate if called upon in event of every owner of life insurance. It gave 
Rg nace : ° . > °r oO » insure ’ gave 
nuch emergency. No indications of agreement But, for the underwriter, that is not all. This plan stasane wiet the seblic ll wioeies 
iol musta strikers and employers yet.” having provided a non-resisted approach, he is able, if thor ughly ‘trained, fully my tent in 
0 ° : oroughly ained, y compete - 
Managers Meet circumstances warrant, to suggest a different plan, that surance agents. In brief. these reasons 
> to From one of the leading San Francisco supplies more nearly permanent family protection. are that life insurance has become an 
ried managers The Eastern Underwriter re- increasingly large and an_ increasingly 
‘hall — the following telegram Tuesday And, of course, a Salary Continuance policy is a important part of most men’s estates; 
ight At 3 ‘ satisfying possession for a vacationist. that it has gone through the depression 
iter. At informal meeting of about twelve remarkably well; that men who dropped 
pe managers held in San Francisco yes- their insurance are starting to buy again 
erday morning the opinion was unani- as conditions improve; and that life in- 
mously expressed in favor of carrying = surance is so complicated and there are 
vol extent conditions will permit and so many forms trained advice*is needed. 
én to extent of furnishing employes i i 
= living some distance from offices means Tip to the Public 
- lod transportation, and, if necessary, THE PENN MUTUAL LIFE INSURANCE CO. The advertisement then tells of the 
rs aging those who live in East Bay dis- ‘ position the association has taken against 
- , However, Southern Pacific ferries WM. A. LAW, President soliciting by part-time men. Along that 
* § nd interurban trains will continue to line it says, in part: 







for 
TO- 









tun, employes being affiliated with 
totherhood and not subject to strike 


(Continued on Page 22) 





PHILADELPHIA 


Independence Square 

















“This action has been taken becaus« 
the part-time agent whose major interest 
(Continued on Page 13) 





Page 2 






THE EASTERN 
U NDERWRITER 7 RETAIN RR a 


a _UNDE 





July 20, 193 














CHARLES V. CROMWELL, Production Manager 
GLENN B. DORR, C.L.U., Agency Assistant 

S. LEE RICKLES, Agency Assistant 

CHARLES A. VOTAW, C.L.U., Educational Director 


THE CAREER UNDERWRITER 
DEFINES LIFE INSURANCE 


Life Insurance is indemnification for the loss of economic value. 


Life Insurance is a group method of financing the desires and 


responsibilities of the individual. 


“Life Insurance is a great social compact, that merges the individual 
into the mass, and places behind the frailty of man, standing alone, 
the immeasurable strength of men standing together.” 


Darwin P. Kingsley. 


“Life Insurance is a community of neighbors banded together that 
the misfortunes of the few may be shared by the many.” 


Northwestern Mutual Life. 


“Life Insurance is a community of neighbors banded together 
that the individual may be supreme and secure.” 


Northwestern Mutual Life. 


CLIFFORD L. McMILLEN 
General Agent 


THE NORTHWESTERN MUTUAL LIFE INSURANCE COMPANY 


Main Office—347 Madison Avenue 
Times Square Branch—1450 Broadway 


“ISLE OF OPPORTUNITY” 
VAnderbilt 3-5500 


R. J. PICKARD, Office Manager 
JAMES F. CHAPMAN, Agency Secretary 
MEYER M. GOLDSTEIN, C.L.U., 

Manager of Times Square Branch 
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Starting his career as a practicing at- 
torney, not in life insurance work, N. 
Henry Seefurth, head of the Seefurth 
Service, Inc., Chicago, has developed a 
specialized advisory service for insur- 
ance people that has gained national rec- 
oenition. It was in his legal work in the 
ax field that Mr. Seefurth saw the op- 
portunities that life insurance agents had 
ii they were equipped with the right kind 
of facts and properly trained in their 
use. Gradually business insurance open- 
ed up as an additional field of activity 
for the higher type of insurance agent 
which also broadened the work of the 
Seefurth Service. 

It was about ten years ago that Mr. 
Seefurth launched his plan at a time 
when changing conditions in the selling 
of life insurance created a demand for it. 
He was a lawyer specializing in estates, 
trusts and taxation, as he is today. He 
started the service to give information 
on inheritance and estate taxes and this 
has expanded to cover much_ broader 
fields including ideas, plans and informa- 
tion necessary to the life insurance agent 
who takes a broad view of his business. 
Became Agent to Get Practical Side 
In order to test out his own ideas of 
the practical use of his material, Mr. 
Seefurth went into the field and sold life 
insurance using his own methods and 
ideas. It is this practical use of his ma- 
terial that Mr. Seefurth stresses in his 
service. He gives the practical applica- 
tion of facts rather than serving up the 
facts themselves and compelling the in- 
surance agent to do his own analyzing 

and co-ordinating. 

Not all insurance producers are quali- 
fied to handle cases involving the sub- 
ject matter of these services, but Mr. 
Seefurth estimates that 20% of agents 
are so qualified and it is to this group 
that the material is directed. 

This service was the first to popular- 
ize the stock retirement plan for close 
corporations and it has been responsible 
for working out many tax saving ideas 
leading 10 the sale of more life insurance 
and annuities. An example of this is a 
recent tax letter based on a decision of 
the U. S. circuit court of appeals to the 
effect that annuity income received by 
bequest or gift is entirely free from 
Federal income tax. Another decision 
published in a recent business insurance 
letter showed how taxes could be saved 
by deducting the difference between the 
face value and the cash value of corpo- 
ration insurance from the assets of the 
Corporation in valuing its stock for 
estate tax purposes. 

How the Material Is Presented 
At the present time, the Seefurth 
Service consists of a loose leaf sales 
demonstrator, a bound reference volume 
and five different letters each month as 
follows: tax letter, business insurance, 
























estate and trust, life insurance and an- 
Muity, advertising and sales. 

Mr. Seefurth believes that if the life 
underwriter is to establish the respect 
and position to which he feels he is en- 
titled he must be mentally equipped and 
have the desire to help the individual 
Solve all of his business, estate and per- 
sonal problems that life insurance and 
annuities can solve. The function of the 
Seefurth Service, as he sees it, is to 
fep the busy underwriter informed 
with organized knowledge on this wide 





On His Specialized Knowledge 


front, organized both for prospecting and 
selling purposes. 

The type of information given in the 
service and how it is presented so that 
the average person may understand al- 
though the matter discussed may involve 
highly technical questions is illustrated 
in some excerpts from service letters 
given below. 

One letter giving a summary with ref- 
erence to freedom of life insurance from 
estate tax when the incidents of owner- 
ship are given up by the insured says: 

“Tt is clear that not only the weight of 
reason but the weight of such authority 
as exists is to the effect that insurance 
does not become a part of the gross es- 
tate of the insured for estate tax pur- 
poses where the insured did not have 
the incidents of ownership at the time 
of his death. Furthermore there is no 
rule of law which requires that the in- 
cidents of ownership be given up in any 
particular manner. The important thing 
is that they be given up whether it be 
done by assignment or irrevocable des- 
ignation of beneficiary.” 

Discussing the problem of selling per- 
sonal insurance and annuities in the light 
of present conditions another letter 
states: 

“When you stop to analyze the situa- 
tion today you will find that you have 
two sharply defined things to sell. One 
is investment. The other is protection. 
Of course, these two are ideally com- 
bined in the ordinary life contract but 
today’s conditions generally demand a 
contract that emphasizes either the in- 
vestment feature or the protection fea- 
ture. Those who have the money and 
want income for themselves now or in 
the future need contracts with the great- 
est investment return to them. The 
other group will buy as much insurance 
protection as possible. To them it is not 
ultimate cost that is important. It is 
immediate outlay.” 

Other recent letters discuss some of 
the following topics: “A field for de- 
velopment of gifts and trusts for char- 
itable purposes,” “Option and _ trust 
settlements will not afford protection 
from creditors’ claims in absence of spe- 
cific provision,” “Income and estate tax 
liability on and after the date of ma- 
turity of endowment contracts.” 

Specialized Idea for Corporations 

A practical sales suggestion that was 
developed with great success by the See- 
furth Service was the use of single pre- 
mium policies for investment of corpo- 
ration surplus. Recently some compa- 
nies have restricted the amount they will 
take of this type of business but even 
these companies will issue $100,000 of 
this kind of policy with few exceptions. 

In discussing this use of insurance the 
Seefurth Service says: 

“A new field for single premium poli- 
cies will be opened up if the insurance 
companies will allow corporations to use 
the interest option, at least for a limited 
period of years. Most companies at the 
present time are apparently not in favor 
of holding the proceeds of policies on 
the interest option for the benefit of cor- 
porations. The reason generally given 
is the fact that corporations have per- 
petual existence and the insurance com- 
pany does not want to be, bound indef- 
initely. One company has met this ob- 


jection by allowing corporations to use 
the interest option for a period of thirty 
years in 


the case of matured endow- 


N. HENRY 


SEEFURTH 


ment policies. This makes the single 
premium, short term endowment an ad- 
mirable investment for a portion of the 
free or liquid surplus of corporations. If 
your company does not allow this prac- 
tice you might get your home office to 
change its position. A suggestion for a 
presentation is given herewith. The fig- 
ures are illustrative only. Your own 
company figures should be substituted.” 

Below is given an illustration of the 
use of the single premium form in this 
way. i 

ILLUSTRATION 
Single Premium 5 Year Endowment 
Contract for Investment of 
Corporation Surplus 

The purpose of the investment is to 
give corporations an outlet for surplus 
funds under a flexible plan that will 
make the funds available when and if 
needed and yet give a satisfactory in- 
terest return without investment worries. 

To explain the plan briefly, the cor- 
poration purchases a five year endow- 
ment contract on the life of an officer. 
This contract is comparable to a bond 
with a maturity date five years hence. 
It may be purchased in units with a face 
value of $1,000. This is the figure used 
in the illustration below. The purchase 
price is less, the exact figure depending 
upon the age of the officer on whom the 
contract is written. 

The contract or bond matures in five 
years for $1,000 or, if the officer dies in 
the meantime, it matures at once. The 
fact that the contract always matures 
for a sum larger than the amount paid 
for it is of prime importance. It is a 
well known fact that the death of a 
valuable officer or employe often gives 
rise to a critical situation for the cor- 
poration and one in which the need for 
cash may become pressing. 

Guaranteed Marketability and Collateral 
Value 

Inasmuch as stability of value and li- 
quidity are of first importance in the in- 
vestment of the surplus of a corporation 
this contract meets the requirements ad- 
mirably. Even government bonds and 
premium, triple A, industrial and utility 
bonds fluctuate in value; and there are 
times when banks tell their customers to 








| N. HENRY SEEFURTH— 


A Practicing Lawyer Who Started A National Insurance Service 


sell even their best securities for cash 
instead of taking them as collateral for 
loans or making ordinary commercial 
loans. The corporation can surrender 
this contract for cash at any time or 
make a loan on its cash value as illus- 
trated in the table of values below. 

Yield During and After Maturity 

While the primary requisite of invest- 
ed surplus is that it be available in the 
form of cash in any emergency, the mat- 
ter of yield is also important when you 
consider th» fact that the money may be 
carried over long periods of time. In 
this respect this contract is outstanding 
when you consider all other factors. 
During the five year period of the en- 
dowment there are substantial additions 
to cash value as shown in the illustration 
Also there are dividends which may or 
may not vary from the figures in the 
illustration. These dividends may be 
taken in cash each year or accumulated 
at interest to increase the total of the 
investment. 

At the maturity of the contract, either 
at the end of the five year period or in 
the event of the prior death of the of- 
ficer on whom the contract is written, 
the corporation has the privilege of 
leaving the investment on deposit with 
the insurance company at the current 
rate of interest, as shown in the illus- 
tration, reserving the right to withdraw 
all or a part of the fund at any time. 
This arrangement may exist for a period 
GS F0GM BS. occ ecc years at the option 
of the corporation. 

Income Tax Advantages 

If the endowment contract becomes a 
claim during the five year period by 
reason of the death of the officer on 
whose iife the contract is written, there 
will be no income tax at all on any 
amounts received, And, if the said of- 
ficer lives, there is no tax on the income 
or profit until the fifth year. This is a 
distinct advantage to corporations desir- 
ing relief from the present high tax 
rates. 

The Company Behind This Contract 

1. The Life 
Insurance Company has been in i 
GOW MINE as cas criepesGaas esa ncen 

2. it has assets of overt $iiiosicensscs 
and an annual income of over $.......... 

3. Since organization, total benefits to 
policyholders and beneficiaries, including 
present amount to more than 


assets, 


4. The guaranty behind performance 
of its contracts has never been broken 
i. . ee years of changing 
economic conditions. 

5. The management of the Company 
is conservative and able. Its investments 
are the best obtainable for safety, liq- 
uidity and income. 

6. All of the assets of the Company 
stand behind your contract. 

Illustration Based on Unit of $1,000— 


Age 50 
Investment $926.62 
Cash or 

Year Loan Values Dividends* 

Sy nade Ss tuts eens $ 890.93 $12.90 

De 14kGa kann enneet 906.44 13.22 

rere re ere 943.06 13.5¢ 

Ge Sebesweeeeked eke 970.87 13.98 

R .cnssneneeencakeaee 1,000.00 14.28 

*The divdend schedule is the present scale 
which is subject either to increase or decrease 
If the dividends are allowed to accumulate at 
the present interes rate of 4.4%, the dividend 


accumulation at the end of the five year period 
would be $74.02. 


(Continued on Page 14) 
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A WORD OF THANKS 


A T the close of my second year as General Agent in the service 
of the Massachusetts Mutual Life Insurance Company, I wish to 
thank my associates for contributing so largely to the progress we 


are making in the building of this Agency. 


I should also like to express my appreciation to our friends 
among the full-time agents of other companies who have favored 


us with surplus business. 


The resultant increase, month by month, in our delivered 
business has necessitated an increase in our office space. Accord- 
ingly we will very shortly have greater facilities than ever before 
for servicing our own agents and the ever increasing number of 
agents of other companies who are using the Massachusetts Mutual 


as their second line of defense. 





General Agent. 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 
CHASE NATIONAL BANK BUILDING 


20 PINE STREET NEW YORK, N. Y. 


“THE AGENCY FOR FULL TIME AGENTS” 
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gees Field in China 
For Industrial Risks 


ASIA LIFE PRESIDENT IS HERE 








Mansfield Freeman, Head of American 
Company at Shanghai, Visitor 
at Research Bureau 





Stating that the total insurance in 
force in China today probably does not 
exceed the amount of new business writ- 
ten by insurance companies in the 
United States in a single week, Mans- 
feld Freeman, president of the Asia Life 
Insurance Co. of Shanghai, which is an 
American company and a member of the 
Life Insurance Sales Research Bureau of 
Hartford, points to improving conditions 
in both Japan and China and looks for 
brighter business prospects in the future. 

Mr. Freeman, who is at present visit- 
ing Hartford in the course of a com- 
bined business and vacation trip to this 
country, has brought with him a Chi- 
nese member of the company, Peter 
Ning, who will remain here several 
months and study insurance methods, 
paying special attention to industrial 
forms. Mr. Ning’s study and investiga- 
tion is being made fellowing Mr. Free- 
man’s belief that due to the large num- 
ber of prospective buyers in China and 
the fact that so many of them are com- 
paratively poor, there is a splendid op- 
portunity for the introduction of indus- 
trial insurance there. 

Discussing conditions in China with 
special reference to insurance Mr. Free- 
man said: 

“Ten years ago the benefits of life in- 
surance were poorly understood in 
China. It was only those who had some 
direct contact with the West who under- 
stood the value of life insurance or how 
it could be used in business planning as 
well as for family protection. But there 
has been a marked change in the last 
few years. On the one hand men of 
real ability and character are beginning 
to engage in the business and on the 
other hand the Chinese people as a 
whole are applying life insurance to 
their personal needs in ever increasing 
numbers.” 

Going on to discuss the possibilities 
of industrial insurance in China, Mr. 
Freeman said: “Industrial insurance: 
has never been written in China, al- 
though it would seem that there should 
be an important service it could per- 
form, first among the growing industrial 
population in big cities, and second 
among farmers in rural communities. 
The need for this form of insurance is 
obvious. Of course, it will have to be 
adapted to the psychology of the people 
and also to the methods which they 
have used in operating their ancient sav- 
ings societies. But with proper care and 
study I am confident that industrial in- 
surance can be made to grow rapidly in 


China.” 


OLD LINE LIFE AD ‘CAMPAIGN 





Silver Anniversary Direct Mail and News- 

paper Messages to Be Handled 

by Milwaukee Agency 

In celebration of its silver jubilee which 
occurs this year the Old Line Life of 
America is inaugurating a ne wspaper and 
direct mail advertising campaign to be 
handled by the Milwaukee advertising 
agency of Freeze, Vogel & Crawford, 
ne. The campaig n features a salary 
&xtension plan. The first copy with 
coupon is appearing in Wisconsin news- 
Papers, but will be extended to other 
States in which the company is licensed 
to do business. 

he company has appointed Norman 

- Ninneman, fo rmerly a district super- 
visor, general agent for the counties of 
Racine and Kenosho in Wisconsin, 
During the first six months of 1934 
the Old Line Life has shown an increase 
of 28% in new paid-for business over 
inal half of last year. One general agency 
se already doubled its total 1933 pro- 
ction while three others have equaled 
their last year’s business. 

















St Fustifies Htself 


Every time a claim is paid ad- 
ditional proof is given that the 
insuring of life is a wise precaution. 


It is largely to this visible evidence of the 
vast benefits of protection that Life In- 


surance owes its amazing growth. 


Salesmen of this protection may take pride in 
their participation in the war against 


poverty and misery. 





Che Prudential 


Insurance Company of America 


Epwarp D. Durrie.p, President 


Home Office, Newark, New Jersey 

















Seneca M. Gamble Goes 
To Mass. Mutual Life 


IN SALES PROMOTION WORK 





Well-Known Promotional and Conserva- 
tion Expert Long Prominent in 
Advertising Conference 


Seneca M. Gamble, one of the best- 
known advertising men connected with 
life insurance, has become associated 
with the Massachusetts Mutual Life. He 





SENECA M. GAMBLE 


will work in the agency department un- 
der Agency Vice-President Joseph C. 
Behan and will have the direct mail ac- 
tivities of that company as one of his 
functions. 

At the present time Mr. Gamble is in 
Detroit in connection with the William 
H. Sargeant Testimonial Campaign which 
is being conducted by the general agents’ 
organization of the Massachusetts Mu- 
tual. 

For many years Mr. Gamble has been 
active in the Insurance Advertising Con- 
ference and his many friends in that or- 
ganization will be glad to know that the 
Massachusetts Mutual has made appli- 
cation for membership therein for him. 

Among other things Mr. Gamble has 
been conducting an independent direct 
mail business for a number of companies 
and he is considered expert in that par- 
ticular. 

Prior to entering life insurance sales 
promotion work in 1924, Mr. Gamble was 
a wholesale salesman of automobile pass- 
enger cars and trucks. He undertook 
some promotional work with the Atlanta 
agency of the Southern States Life in 
1924 that attracted the attenion of Wil- 
mer L. Moore, president of the company, 
which resulted in his joining the home 
office staff where he instituted and di- 
rected the company’s sales promotion 
service. In addition to planning and car- 
rying out sales campaigns he edited the 
company’s agency paper. 

In 1930 Mr. Gamble became assistant 
agency manager of the Volunteer State 
Life, Chattanooga, where he directed 
sales promotion activities and inaugurat- 
ed conservation work. In 1933 he 
launched an independent service of plans 
and folders for conservation work which 
was used by a great many companies. 
Recently he completed a thorough analy- 
sis of the policyholders’ service depart- 
ment of the State Life of Indianapolis 
at the request of President Robert E. 
Sweeney. 

Mr. Gamble is a charter member of the 
Life Advertisers Association, was active 
in the Insurance Advertising Conference 
for ten years and has been a speaker on 
many of its programs. He was program 
chairman for the Detroit, Chattanooga 
and Chicago meetings. 
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lentes Life Piieaien 
Four in Actuarial Dept. 


CAMPBELL ASSOCIATE ACTUARY 
George S. Bere, Douglas P. Morris and 
Wray M. Bell Appointed Assist- 

ant Actuaries 

A. Campbell, formerly 
actuary for the London Life, has been 
made associate actuary of the company 
under the direction of John D. Buchanan, 
actuary. George S. Bere, Douglas P. 
Morris and Wray M. Bell have been ap- 
pointed assistant actuaries. 

Mr,..Campbell joined the London Life 
in 1913, During the war he served in 
the 18th battalion for four years and 
on his return from France in 1919, he 
entered the statistical and valuation di- 
vision of the actuarial department. He 
was promoted to the position of assist- 
ant actuary in 1924. 

Mr. Bere has been associated with the 
London Life since 1916. He served in 
the army and following the war he com- 
pleted his course at Toronto University 
and returned to the London Life in 1920. 
He became secretary of the group divi- 
sion in 1928. 

Mr. Morris, who is a graduate of the 
University of Western Ontario, was ap- 
pointed to the staff of the London Life 
in 1925. He has been engaged princi- 
pally in valuation work and has been 
head of the valuation division since 1927. 





James assistant 


Mr. Bell has been with the company 
since 1927. A graduate of Toronto Uni- 
versity, he climaxed his academic career 


by winning the mathematics gold medal 
in his final year. In 1930 he was ap- 
pointed head of the mortality division 
and since that time he has been a mem- 
ber of the junior underwriting committee. 


C. B. Knight Agency Leads 


Union Central to Record 


Reaching a mark that had not been 

equalled since the first half of 1929, the 
Union Central Life of Cincinnati re- 
corded a total of $95,130,118 in new set- 
tled business for the entire field force 
during the first six months of 1934. 
About 90% of the agencies shared in a 
100% increase in paid-for business as 
compared with the figures for the same 
period in 1933. 
A volume of $18,041,112 was recorded 
by the Charles B. Knight Agency, New 
York, while the Joseph P. Devine Agen- 
cy in Cincinnati reported $7,522,476. The 
Thomas H. Daniel Atlanta Agency 
showed sales totaling $3,839,491 and the 
James M. Woodhouse Agency in Boston 
made more than a 200% gain with a six 
months’ production total of $3,312,225 

Creditable increases were also report- 
ed by agencies at Kansas City, Dallas, 
Chicago, Cleveland, Dayton, Memphis, 
3uffalo, San Antonio, Minneapolis and 
Jacksonville 





JOHN A. STEVENSON’S JUNE 


Fifty-five Qualified for Membership in 
Agency’s Leaders Club; $2,126,034 
Paid on 328 Lives 


The John A. Stevenson agency of the 
Penn Mutual Life in Philadelphia has 
a Leaders Club, a monthly and not an 


annual group. To qualify in any month 
$20,000 must be paid for. June had fifty- 
five members, with a volume of $2,126,034 
on 328 lives. This was the largest num- 
ber of qualifiers, the largest volume, and 
the largest number of lives in any month 
of this year. January was the largest 
previous month, with forty-eight quali- 
fiers, a volume of $1,534,023, and 247 
lives. The club was organized four years 
ago, and this year’s was the largest of 
its four Junes. The agency’s total paid 
for was $3,147,607 

John W. Clegg was June’s president, 
for leadership in volume. Sidney E. 
Coleman was vice-president, for leader- 
ship in lives. George T. Ashton was 
runner-up in volume. Ferdinand P. 
Chamoni was runner-up in lives 
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Sade In Government Bonds Await 
Reinvestment, Says J. L. Loomis 


Most government obligations held by 
a life insurance company are to be con- 
sidered as funds awaiting investment in 
securities having a larger investment 
yield, according to the opinion of James 
Lee Loomis, president of the Connecti- 
cut Mutual Life, who writes in the July 
ConMuTopics on the current investment 
picture. Mr. Loomis says: 

The first observation is that new invest- 
quantity, that 
During 


ments are so limited in 
there is not much to talk about. 
the present year, the company has made 
a determined effort to increase its hold- 
ines of high grade real estate mortgage 
loans. The percentage of real estate mort- 
cage loans to the company’s total assets 
been for a number of years rela- 
tively low. In a proper distribution of 
investment risk, we have therefore felt 
justified in endeavoring to raise some- 
what this form of investment. 

Experience teaches us that we can 
properly and safely lend only in carefully 
selected localities through ‘carefully se- 
lected financial correspondents whose 
duties extend to the servicing of the 
loans after they have been placed. 

Operating in line with these principles 
through the company’s old organization, 
and through the good offices of several 
new appointees, we have in the first five 
months of this year made new mort- 
gage loans for a total of $344,943. Of 
this amount, only $2,943 re presented 
loans on farm properties. 

Government lending to farmers makes 
it practically impossible for the company 
to obtain loans within our statutory limi- 
tations at a reasonable rate of interest. 

In the same period of time, a principal 
amount of $2,206,982 was paid off on 
farm mortgages, and $219,047 on city 
mortgages. With our best efforts in this 
direction, we were able to replace there- 
fore but 14.2% of the loans paid off in 
cash. It is not necessary for me to em- 
phasize the fact that in these efforts, 
the company will not knowingly violate 
in letter or in spirit our charter provi- 
sions and the statutes of Connecticut, to 
the effect that our real estate mortgage 
loans shall be limited to 50% of the fair 
value of the property. 


Cash and U. S. Government Obligations 
Await Investment 


has 


On June 1, the company had cash hold- 
ings of $7,314,435 and a par value of $17,- 
117,550 of United States Government ob- 


ligations. At the current market price 
(June 22, 1934) only one issue of the 
Government’s long term bonds net 


enough to cover the requirements on our 
legal reserve liabilities, which is 3%. 
Under these conditions, holdings of 
United States Government obligations in 





JAMES LEE LOOMIS 
excess of the amount assumed to be 
needed to protect outstanding demand 


obligations against the company, we con- 
sider as funds awaiting long term invest- 


ment. On a current market value basis, 
31.8% of the company’s holdings of 
United States obligations net nothing 


26.3% earns less than 
to 2%; 19.6%, from 
in excess of 3%. 


held to maturity; 

1%; 13.5%, from 1% 

2% to 3% and 88% 
Corporate Securities Bought 

By careful and persistent search, we 
acquired during the first five months of 
the year, corporate securities of the 
highest order in the amount of $5,895,- 
300 par value; the effective rate of return 
upon these securities averaging some- 
thing more than 4%. Only by virtue of 
the fact that the larger portion of these 
securities was acquired early during the 
year, have we secured this relatively 
favorable return on the purchases so far 
made. 

We are reluctant to make long term 
commitments at effective rates of in- 
terest approximating the level of the 
reserve rate. Whatever may be the 
reason, a sufficient supply of securities 
to meet life insurance requirements at 
anything like a reasonable rate of inter- 
est is not now available. 

There is much division of opinion 
whether the drying up of new security 
issues is caused by lack of confidence, 
profits in prospect too thin to cover the 
risk, or the unwillingness of corporate 
officials to assume the degree of respon- 
sibility imposed by the recently enacted 
Securities Act. 

Inasmuch as life insurance liability re- 





Pacific Mutual “5-way” 
against all five. 


One policy unit 
benefits payable from the first day. 


The 





LIFE IS BUT A GAME...... 


with five hazards always threatening the winning play—Sickness, Accident, 
Loss of Limbs or Sight, Old Age, Premature Death. 


Insurance provides THE RIGHT MOVE* to protect 


one premium, one company. 
Attractive—easy to sell—profitable. 


*A copy of this booklet is yours on request. 


Founded 1868 


acitie Mutual Life 


/nsurance Company trai 
GEORGE 1. COCHRAN, prssivent 
Home Office—Los Angeles, California 


Life insurance, with disability 


Assets—Over $198,000,000 
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serves accumulate at a given rate of jp- 
terest, regardless of whether or not such 
interest is earned, it must be evident 
that our Investment Department is con. 
stantly searching with exhaustless effor 
for outlets that will satisfy the demands 
of trust funds of the highest order and 
return a reasonable rate of interest for 
the benefit of the vast body of policy. 
holders. 





Small Turnover a Bright Factor 

We are now midway between these 
two dominant ideas: Shall we carry 
short term money without any return, 
and wait for a better market, or make 
substantial commitments in long term 
securities of the highest grade at very 
unsatisfactory rates of interest? 

Fortunately the turnover in the inyest- 
ment structure by maturity and reinyest- 
ment is each year but a small percent- 
age of the whole. Changes in the first 
five months of this year in the com- 
pany’s list of securities involves not more 
than 2.4% of the total. In view of the 
solid investments of the past, the return 
upon which is still holding our invest- 
ment income at a fairly steady level, 
the company is not required to act hur. 
riedly nor pressed to act unwisely while 
waiting for investment weather condi- 
tions to clear. We should like to see 
more evidence of settled conditions be- 
fore charting anything that might be 
called an investment policy. 

Annuities 

Receipts from single premium policies 
and annuities, as you know, are running 
unusually high. The more difficult it is 
for us to invest the money, the greater 
the inducement for those possessing it 
to pass this responsibility on to others 
in whom they have confidence. 

For the first five months of 1934, cash 
receipts for interest on both city and 
farm mortgages are materially better 
than for the same period last year. Out 
of each $100 of current bond interest 
expected during the first five months of 
1934, approximately $98 has been re- 
ceived in cash 


A.L.C. PROGRAM PLANS 


Gerard S. Nollen, Program Chairman, 
Working Out Features; When Differ- 
ent Sections Will Meet 


Plans for the 29th annual meeting of 
the American Life Convention, to be held 
at the Edgewater Beach Hotel, Chicago, 
October 8-12, are being worked out by 
Gerard S. Nollen, president Bankers’ 
Life, Des Moines, who is chairman of 
the program committee for the annual 
meeting. The other members are A. J. 
McAndless, vice-president, Lincoln Na- 
tional Life, and Robert E. Sweeney, 
president, State Life of Indianapolis. 

Following the usual custom the Legal 
Section will meet in advance of the main 
convention on October 8 and 9. The Fi- 
nancial Section will meet on October 9 
The general sessions of the convention 
will start October 10 and continue until 
noon on Friday, October 12. The Indus- 
trial Section will meet in the afternoon 
of October 11. 





TWO LARGE EQUITABLE GROUPS 


Group life insurance totaling $3,500,000 
and group accident and health insurance 
amounting to $2,500,000 have been pro- 
vided for employes of Phelps Dodge Cop- 
per Products Corp. and National Elec- 
tric Products Corp. under a contract with 
the Equitable Life Assurance Society. 
Employes covered by the protection are 
in fabricating plants at Bayway, N. J. 
Yonkers, N. Y.; Ambridge, Pa.; For! 
Wayne, Ind., and Los Angeles, and i 
offices in New York C ity and Pittsburgh. 

More than 90% of the 3,000 eligible 
employes have subscribed for the cover- 
age and will share the cost with the 
employer. Amounts of both forms of 


protection for individuals are based on 
salaries, with $10,000 fixed as the maxi- 
mum of group life insurance and $25 set 
as the maximum weekly payment for 
disability resulting from illness or nom 
occupational accident. 








July 20, 1' 












1934 


——. 
—. 


f in- 
such 
ident 
con- 
Fort 
ands 

and 
t for 
licy- 


r 


these 
carry 
turn, 
nake 
term 
very 


vest- 
vest- 
cent- 
first 
com- 
more 
F the 
turn 
vest- 
level, 
hur- 
while 
ondi- 
) see 
; be- 
t be 


licies 
ining 
it is 
eater 
ng it 
thers 


cash 

and 
etter 

Out 
erest 
hs of 
| re- 


main 
e Fi- 
er 9. 
ntion 
until 
idus- 


‘noon 








July 20, 1934 





Sos raat ee eh ee eee ee 









GE 





THE EASTERN 
UNDERWRITER 7 

























that comes to life 
on the page ... 





“Don’t risk it, Ed. You see, | had put off getting enough life insurance 


—waiting for better times. Then this illness . 


{ can’t get it!” 


. and now perhaps 


“That's all right, Joe. You'll be as good as new before long.” (To him- 
self) “This is a lesson to me. I’m not going to wait any longer to inves- 
tigate the Union Central’s Economic Adjustment Plan. They say with 
that plan a man doesn’t have to wait for better times to secure adequate 


protection for his family.” 


Look at this photograph again. It is 
the type of picture that appears in 
Union Central national advertising to 
tell families, in human terms, about 
an insurance plan that will give them 
“full protection at once even on a re- 


duced income.” 


To the reader of The Saturday 


Evening Post, Time, or Collier’s, pic- 


tures like this one come to life right 
on the page. These are real peopie 
(just like his own family) with real 


problems (just like his own). 


So it’s perfectly natural that the 
reader should say to himself, “I like 


° Men in 


that company. It’s human.’ 
the field say that it’s half the battle to 
find the prospect in that frame of 


mind on the first call! 


The Charles B. Knight Agency, Inc. 


CHARLES B. KNIGHT, President 


WALTER E. BARTON, Vice-President 


PAUL S. RANCK, Sec’y-Treas. 


225 BROADWAY, NEW YORK CITY 


THE UNION CENTRAL LIFE 


Insurance Company 


CINCINNATI 
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Geo. A. Martin Leaves 
Continental American 


WAS AGENCY VICE-PRESIDENT 
President Rydgren Takes Over Agency 
Direction; Secretary D. E. Jones Made 
Vice-President; Letter to Field 





George A. Martin, who has_ been 
agency vice-president of the Continental 


American Life of Wilmington for the 





A. MARTIN 


GEORGE 


past five years and who had previously 
been with the Travelers since his gradu- 
ation from college, has resigned. Mr. 
Martin is widely known in the life in- 
surance field, particularly in the East 
and Middle West, through which he has 
travelled extensively as a company 
agency and production exectitive. 

Mr. Martin will continue as a director 
of the company. Daniel E. Jones, secre- 
tary for seventeen years, has been elect- 
ed vice-president. President A. A. Ryd- 
gren will assume active charge of the 
agency affairs of the company. 

President Rydgren in an announcement 
to the field force of the company, said: 
“Under Mr. Martin’s administration the 
agency affairs of the company have pros- 
pered and agencies have expanded and 
developed to their present state of effi- 
ciency and productivity. Mr. Martin 
possesses a real genius for agency build- 
ing. The outstanding achievement of his 
administration was our successful entry 
into New York State in 1932; that our 
New York agencies met with instanta- 
neous and remarkable success is evi- 
denced by the fact that during 1933 the 
company placed $6,792,308 new insurance 
in New York and in that respect ranks 
twenty-third out of forty-nine United 
States life insurance companies doing 
business in that state. Moreover, to our 
successful entry into New York is due 
the credit for our having been one of 
the very small number of companies 
which can boast of an increase in total 
insurance in force last year. Mr. Mar- 
tin’s many friends in the field force and 
also in the home office deeply regret the 
events which led up to his decision to 
leave us and wish him the utmost of 
happiness, good health and good fortune 
in the years to come.” 

Has New England Background 

Graduating from Phillips Exeter Acad- 
emy and the University of Maine, Mr. 
Martin joined the home office staff of 
the Travelers in 1910, his first assign- 
ment being in the comptroller’s office. 
He was soon made branch office cashier 
at Springfield, where he had his first 
selling experience and became the lead- 
ing member of the agency. 

He was promoted to the position of 
special agent a year later with head- 
quarters in Cleveland, where he travelled 

(Continued on Page 14) 








HEARD on the WAY 








The seventy-fifth anniversary conven- 
tion of the Equitable Life Assurance So- 
ciety, to be held next week, will be one 
of the largest conventions ever held in 
the business. When the sessions open 
on Wednesday afternoon at the Waldorf- 
Astoria there will be 1,787 agents pres- 
ent who qualified. 

The entire event will be unusual as no 
company in the business has a more 
interesting history nor been blessed with 
more personalities of distinction. Two 
men who have been associated with the 
Society an unusually long time are stil! 
very active—Secretary William Alexan- 
der, who is about to celebrate his sixty- 
fifth year as an Equitable man; and Gage 
E. Tarbell, still a director, and many 
years ago head of the Society’s produc- 
tion forces. Each of them needs take 
a back seat for no one in speech-making 
ability at the present time. 

The motion picture will be prominent 
in the proceedings as President Parkin- 
son will be seen and heard in a sound 
movie talk in which he is expected to 
discuss the sound resources of the So- 
ciety; and Mr. Alexander will give by 
sound movie the history of the Equit- 
able. An old film, showing the Equitable 
Building fire of historic memory will 
also be shown at the convention. After 
the convention is over, by the way, the 
Equitable will continue on interesting oc- 
casions to record Equitable history by 
sound film. When the Society’s centen- 
ary anniversary comes around its sound 
movie library will be a record of great 
importance to the entire business. 

The convention is to start on Wednes- 
day afternoon and there will be a Thurs- 
day morning session. The banquet will 
be held on Thursday night. The Equit- 
able has chartered the Bere ngaria for a 
trip to Halifax which will start late Sat- 
urday night. The trip will be made by 
eeeneuemmeniebiinineemereseen 


720 agents. Last year the Society’s 
Greater New York agents who qualified 
took one of the great ocean liners to 
Bermuda. That ship carried exclusively 
Equitable people on the journey. 





“Factual and Psychological Conditions 
As They Influence Life Insurance Pro- 
paganda” is the title of a pamphlet of 
about 8,000 words by Dr. Kurt Ehren- 
berg of Vienna, Austria, a well-known 
insurance man of that country. It is the 
reprint of a series of articles which ap- 
peared in Die Versicherung (Insur- 
ance), a Viennese insurance trade paper. 

The author suggests that the prosaic 
procedure of signing an application be 
surrounded with certain formalities 
which impress the prospect with the im- 
portance of the step he is taking, some- 
what similar to the rites performed when 
entering a lodge. 

Uncle Francis 





JANE P. RECHT MARRIED 

Jane P. Recht, the younger daughter 
of Rudolph Recht, general agent for the 
Northwestern Mutual in New York, was 
married on July 12 to M. Peter Schweit- 
zer, an attorney. The ceremony was 
held on the lawn of the Recht summer 
residence at Great Neck, L. I. The bride 
was attended by her sister Mrs. Roy 
Plaut as matron of honor. Mr. Recht’s 
granddaughter, Marjorie Plaut, and a 
niece of the groom’s were flower girls. 





GOES WITH SUN LIFE 
Harmon E. Snoke, publicity director of 
Indianapolis Chamber of Commerce, has 
joined the Indianapolis agency of the 
Sun Life. 





The annual agency convention of the 
Lamar Life wil! be held at the White 
House, Biloxi, Miss., August 2 and 3. 
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THRIFT 


IS NOT ENOUGH 











It is not enough to be thrifty; to put aside a portion, however small, 
of the family income. One must be sure that the savings, often accu- 
mulated at great sacrifice, will be available when required. 


Those institutions which have weathered the past few years have proved 


their strength and dependability. 


Life Insurance, for example! 


Day by day, month by month, year by 


year, life insurance companies have continued to meet their obligations 
dollar for dollar, without postponement, without discount. 


During the three years 1931-32-33, the Sun Life paid to policyholders 
and beneficiaries the sum of $328,000,000, an equivalent of $364,000 


for each working day. 


From time of organization to December 3Ist, 1933, the Company paid 


to policyholders or their dependents the 


$800, 170,033. 


remarkable total of 


There is a Sun Life policy for every require- 
ment and a trained Sun Life representative 
ready to give you expert advice on request. 


SUN LIFE ASSURANCE 


COMPANY OF CANADA 


Head Office: MONTREAL 











1848 


Experienced 
Friendly 


Secure 


19354 


Union Mutual 
Life Insurance 
Company 
Portland, Maine 














W. ROGERS PRIMM HERE 

W. Rogers Primm, a Miami general 
agent who is generally regarded as on 
of the best idea men in the _ business 
when it comes to publicity and adver- 
tising, is a New York visitor. He at- 
tracted considerable attention some years 
ago by seeing prospects carrying with 
him an equipment of three fountain pens 
which he puts on the prospect’s desk as 
he asks him to sign an application. One 
of these pens is the most expensive ever 
manufactured, having a cap containing 
jewels. 


FURNITURE DEPRECIATION 


The Supreme Court of the United 
States holds that a life insurance com- 
pany is not entitled to deduct, under sec- 
tion 203 (a) (7) of the Revenue Act of 
1928, depreciation on all furniture and 
fixtures, but only on such as are used 
in connection with the company’s invest- 
ment business. The court affirmed the 
Seventh Circuit Court of Appeals, 67 F 
(2d) 213, which reversed a decision of 
the Board of Tax Appeals. The case 
was Rockford Life v. Commissioner of 
Internal Revenue, decided May 21, 193 
Opinion was by Mr. Justice Butler. 





TO DISSOLVE ALTON CO. 
The Standard Life of Alton, III, hav- 
ing failed to complete its organization 
within two years of its chartering, Ill- 
nois Insurance Director Ernest Palmer 
has filed a petition asking for its liqu- 
dation. The company was granted 4 
charter to organize in 1932 and to issue 
4,000 shares of stock at $100 par. The 
petition states that only 1,229 shares 
have been subscribed, only 218 of thest 
have been paid in full and part payment 

has been made on only thirty-seven. 





EISENDRATH BACK 
Julius Eisendrath, manager Guardian 
Life, Empire State Building, New York, 
has returned from Holland and attended 
ihe Guardian Life convention in Hot 
Springs, Virginia, this week. 


WIGHTMAN SUCCEEDS ROWLAND 


Earl C. Wightman, Lincoln National 
Life controller, on July 26 will succeed 
Frank L. Rowland as secretary of the 
company. He will continue as controllet 


until next Fall. 





DENVER HOTEL GROUP 
The Cosmopolitan Hotel, Denver, ha 
arranged for group accident and health 
insurance for its employes, underwritten 
by the Equitable Society. A large unl 
of salary savings business has been in 
effect already. 
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Market for Life Insurance Analyzed By 
Income Levels By Broadcasting Co. 


over $10,000, 


from 


Families with incomes 
families with 
95,000 to $10,000, and families whose in- 
comes are between $3,000 and $5,000— 
each absorb an equal portion (24%) of 
the total number of life insurance poli- 
cies sold annually, according to a new 
commodity study just completed by the 
Columbia Broadcasting System. Twelve 
major industries supplied data for this 
study which analyzes the current sales 
of 20 different commodities to families 
whose incomes range from over $10,000 


incomes ranging 


a year to under $1,000 a year. All the 
figures were obtained from manufactur- 
ers, distributors and dealers—the actual 
sellers of this merchandise—by means of 
a detailed questionnaire asking for the 
percentages of their total annual sales 
to each income level. 

The unique results of this study (Mar- 
kets in Radio Homes, by Income Levels 
and Price Levels) for life insurance are 
summarized in the following table, which 
shows the percentage of the total market 
for life insurance found in each income 
class: 


Income Classes by Annual Income 


Class AA Class A Class BB 


over $5,000- 
$10,000 $10,000 
% of Total Policies 24.2% 23.5% 


This new study is the sequel to “The 
Vertical Study of Radio Ownership” 
made by CBS last vear with the cooper- 
ation of the U. S. Census Bureau. This 
classified by income levels the 16,800,000 
U.S. families owning radios as of Jan- 
wary 1, 1933. The publication of the 
“Vertical Study” emphasized the fact 
that those industries for whom it had the 
most value—industries producing com- 
mod:ties whose purchase price definitely 
limits their market—actually did not 
know what proportion of their own mar- 
kets lay within each income class. “Mar- 
kets in Radio Homes” supplies this in- 
formation specifically for the life insur- 


WINNERS IN MACAULAY CLUB 





Sun Life of Canada Names Production 
Winners; Roy S. Dale Sets New 
Company Record 


Setting a new record for the Sun Life 
of Canada, Roy S. Dale of London, On- 
tario, celebrated his tenth 
with the company by securing a total of 
153 applications for $387,181 applied-for 
and $307,289 paid during June. He led 
organization for 


anniversary 


the entire world-wide 
the month and for the third consecutive 
time won the Canadian vice-presidency 
of the Macaulay Club. 

In the United States Elum Irwin of 
the Wilmington branch was high pro- 
duction leader with a total of almost 
$000,000. He won the office of vice- 
president at large. The territorial offices 
were won by E. Pomerantz, Philadel- 
phia; H. J. Brooks, Richmond, and W. 
Nadler, Detroit. 

Producers outside of this continent 
who won vice-presidencies in the club 
incuded P. S. Smith, Cape Town; A. A. 
Smith, Johannesburg; Mrs. Philip Wein- 
berg, Durban; Jacques Carmona, Egypt; 
B. B. Bose, Calcutta; L. P. Clarkson, 
Bombay ; H. Maxwell, Japan; A. K. Spiel- 
berger, Philippine Islands, and others. 


ARRESTED: SOLD COP POLICY 
Equitable Agency Items tells how two 
Equitable Society agents, M. P. Weiss 
and H. Rosen of the Rubens agency, 
New York, evidenced their alertness 
When doing joint work in Brooklyn re- 
cently. Riding in Mr. Weiss’ automo- 
bile, they unwittingly violated a traffic 
tule and were given a summons. There 
seemed to be nothing to do but pay the 
fine, but they made up for it by selling 
the officer a life insurance policy. The 
contract has been delivered and the offi- 
cer is contemplating insurance for his 
wife, 


TATE TO HEAD NEW COMPANY 
William P. Tate has resigned as ac- 
tuary of the Kentucky Insurance De- 
Partment to accept the presidency of the 
newly organized Independence Insurance 
Co, of Louisville. For nearly ten years 
actuary of the department Mr. Tate is 
widely known in the insurance business. 


Class B & C Class D All 
$3,000- $1,000- under Income 
$5,000 $3,000 $1,000 Classes 
24.3% 22.0% 6.0% 100.0% 


ance industry and eleven others. 

A combination of the new figures, with 
the data of the “Vertical Study” makes 
it possible to determine exactly what per 
cent of the markets for these commodi- 
tics is reached by radio. For instance, 
73% of the entire market for life insur- 
ance lies in radio homes. The study also 
includes detailed tables showing the ex- 
tent of radio coverage of the market for 
life insurance in each income class. 
Parallel figures are included to show the 
percentage of the life insurance market 
which lies within the circulation of lead- 
ing magazines, as reported in their own 
analyses of circulation. 


Dr. Albright To Get His 
28th Gold Medal From Co. 


Dr. Charles E. 
his twenty-eighth gold medal and spe- 


Albright wilf receive 


cial “AA” honor from the Northwestern 
Mutual Life at the association of agents 
Mil- 
His business during 
the past association year was $1,513,000 
paid for. 


convention at the home office in 


waukee July 23-25. 


Special honors and the “XX” prize for 
the greatest number of livés will again 
go to Herman G. Fricke, Omaha, Neb., 
who wrote 223 lives. Mr. Fricke will 
again be president of the Marathon club, 
composed of those agents writing 100 
lives a year. 

The M. W. Mack general agency at 
Cincinnati will be given permanent pos- 
session of the conservation cup. 


CURTIS A MILITARY LEADER 

Paul O. Curtis, general agent for the 
New England Mutual Life in Boston, 
has been elected head of the Ancient 
und Honorable Artillery Company of 
Massachusetts, an historic military or- 
ganization which was chartered in 1638, 
only eight years after the founding of 
the city of Boston. The company did 
much to establish the Massachusetts Bay 
Colony. As “Captain Commanding” Mr. 
Curtis will wear suspended around the 
neck a crescent shaped silver insignia 
cailed a gorget, which is over 200 years 
old. Mr. Curtis is also a captain in the 
U. S. Quartermaster Reserve Corps. 











CEORSGE J. KUTCHER HAS SON 

George J. Kutcher, of the Recht & 
Kutcher Agency, Northwestern Mutual, 
New York, is the father of a son, George 
J. Kutcher, Jr. born on July 3. 


NEW DIRECTOR HOME LIFE 

Russell V. Cruikshank, vice-president 
of The Cruikshank Company, has been 
elected a director of the Home Life. 


FRANKLIN EXAMINATION 
A convention examination of the 
Franklin Life of Springfield, IIl., recently 
completed found the company in excel- 
lent condition. 
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mbitious professional 
and business men who hope 
to be financially independent 
in later life may find special 
interest in the Metropolitan’s 
advertisement in the July 
magazines.* 


The copy points out that 
based on a study of thousands 
of lives the average annual 
earnings of groups of potential 
$10,000 a year men will reach 
their peaks at about age 53. 
Less highly paid groups will 
reach their maximum capacity 
in their forties. 


Field-Men who are helping 
their clients to lay out sound 
Programs of Life Insurance 
will find this advertisement of 
definite assistance. 


*Business Week, Collier's, Cosmo- 
politan, Forbes, Nation's Business, 
Saturday Evening Post, Time. 


METROPOLITAN LIFE 
INSURANCE COMPANY 


Frederick H. Ecker, President 
ONE MADISON AVE., NEW YORK, N. Y. 
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Keeping in Touch With the Best Ideas. Checking 
Up With the Man in the Field. A Clearing House 
of Advice and Opinion. Where Do I Fall Down? 
Why Do I Not Get Results I Feel I Am Entitled To? 


Copyright 1934 L. L. Montgomery 


Family Maintenance 


Life Insurance Salesman: 


“It is only in the last few years, Mr. Prospective Client, that it would be possible 


to make an arrangement of this kind. 


possibilities and given time everything will turn out according to your plans. 


You see your individual productivity has large 


It is 


only in case anything should happen to interfere with these plans that you would 


want to set up an income program for your family 
f They should be protected in a special way so that a larger 


crucial years for you. 


The next fifteen years will be 


income will be available should you not be able to see through things yourself during 


the next fifteen years. This plan is called 


It is ideally adapted to a man in your position, 


take care of a young family.” 


‘Family Maintenance’ or ‘Family Income.’ 
There is no finer or better way to 


Reasoning With the Emotionalists 


Every little while an emotionalist arises 
who running amuck attacks such things as 
intellect and facts and ideas and reason 
why. He sees nothing but the dominance 
of feelings and emotions in life. 

His idea, so far as it can be understood, 
seems to be to keep intellect and facts out 
of selling together with ideas and reasons. 

In pursuing these 


No “reason why” here, nor manifestly 
is reason why needed. The narrative 
simply reaches combinations of mind that 
are existent. If the emotionalists will 
modify their statements and claim that 
feeling and emotion impregnate the af- 
fairs of the world, we can concede it, 
but we are still without the grounds upon 

which the discus- 





one-sided out- 
bursts it always 
seems to me that 
an eloquent plea 
is being made for 


Selling Thought for the Week 


The arrangements made through Life 


sion largely hinges, 
namely the selling 
world. 

Feeling and emo- 
tion are there of 


the lesser to con- 
tain the greater, 
and that the plead- 


Insurance for projecting plans far into 
the future once recorded will never die 
but long after we are gone will be a liv- 
ing thing asserting itself from one gen- 


course, but in les- 
sened intensity 
and confined with- 


er misses convic- 


tion by just that eration to another. 





in far narrower 
bounds. 
This follows from 





margin of distort- 
ed fact. 

Herbert Spencer, in his “Principles of 
Psychology,” has shown that: “While an 
entire absence of Memory and Reason is 
accompanied by an entire absence of Feel- 
ing, the same progress that gives origin 
to Memory and Reason simultaneously 
gives origin to Feeling.” 

And Halleck has shown that: “All ex 
ercise of the mind is accompanied by feel- 
ing, and as this becomes proncunced w 
have genuine emotion.” 

To keep reasons and facts and intellec- 
tual ideas out, you must bar the mind 
from working—and when you bar it from 
working, you bar feeling out and you bar 
emotion out. 

The emotionalists seem to be trying to 
teach something that they do not under- 
stand, but perhaps the following may help 
them: 

The four channels of literary expression 
comprise Description, Narration, Exposi- 
tion, Argumentation. All presentation 
falls into one of these four groups, or 
into a combination of these groups. 

As I see it, emotions are created by ex- 
pository and argumentative processes, and 
stirred by descriptive and narrative proc- 
esses. 

Macaulay, in his “Lays,” relates the case 
of Horatius, the Captain of the Bridge 
Gate defending it with two others against 
the advancing Etruscan army; as we fol- 
low the narrative our emotions are 
stirred: 

Then out spake brave Horatius, 
The Captain of the Gate: 

“To every man upon this earth 
Death cometh, soon or late; 
And how can man die better 
Than facing fearful odds 

For the ashes of his fathers 
And the temples of his Gods?” 


It’s the Finish 
P. B. A: 


The worst competition to face is the 
competition that you are setting up in 


the very nature of 
the case; a business man in business hours 
is concerned with business things and 
business things under normal business and 
ditions are not of a character to provoke 
storms and stress of great emotional in- 
tensity. 

Yet the very formula of selling (Sell- 
ing the intervie., Establishine confidence, 
the Show step, Putting people in pictures 
they vant to be in and Getting the mat’er 
s-t led) neccessarily cmbraces emotional 
processes being essentially an earnest 
striving for something with an impulse 
towards action for its possession. 

In other words the task of Salesman- 
ship is to create, around the thing to be 
sold, desire for its possession; therefore 
the essence of the task is to create the 
emotional processes that will bring about 
the required action. 

To accomplish this the prospective cli- 
ent’s mind in business hours has to be 
shown business advantage—money, profit, 
dividends, the achieving of his hopes, 
plans and expectations. 

This demands facts, reasons, ideas. It 
demands in eight cases out of ten a pres- 
entation cast in the expository mode, 
showing and explaining, where emotion in 
its present intensity does not dwell, rather 
than the narrative mode, where it does. 

Facts, reasons and ideas therefore domi- 
nate in selling, and must necessarily and 
essentially be used to bring about a final 
atmosphere of Desire, and facts, reasons 
and ideas are therefore the vehicles upon 
which the necessary forces that inhere in 
Desire are carried to the heart of the 
prospective client. 

Without these vehicles, selling would be 
as dead to Desire as mankind would be to 
sound, if air, the medium that carried it, 
were destroyed. 


That Counts 


your own mind. You know it is said that 
a house divided against itself cannot 
stand and no man can serve two masters: 
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Consulting Actuaries 
FRANK J. HAIGHT, President 
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WOODWARD anv FONDILLER, ing. 
@ Consulting Actuaries @ 
90 John Street, New York 


Telephone Beekman 3-6799 





“Opportunity for Men of Ability” 
THE COLONIAL LIFE 
INSURANCE COMPANY ORDINARY 


— of America — 
(Est. 1897) 


Operating in New Jersey—New York—Pennsylvania 
and Connecticut 
SERVING THE PEOPLE 37 YEARS— 
AND CONTINUING TO PLEASE! 


“REPRESENT A GOOD COMPANY” 








JERSEY CITY, N. J. 


GROUP 














ANCE COMPANY of Fort Wayne, Indiana. 


Perfect for “Package Selling”—The FIVE STAR 
ANNUITY with the FAMILY INCOME RIDER a; 


offered by THE LINCOLN NATIONAL LIFE INSUR. 


This plan provides 


in one unit: clean-up fund, income for dependents, and a 


retirement income for the insured himself. * * * * + 





That, it seems to me, is your present 
mental condition. 

It is in my opinion preferable to rep- 
resent one company and stick to that one 
company. Shopping around for rates and 
figures, net costs, etc., is beside the issue. 
Arrangements made through life insur- 
ance companies are both long pull and 
short pull. You cannot both eat your 
cake and have it too. If charges are less 
in the beginning they are usually more 
in the end; if more in the beginning they 
are usually less in the end. And after 
all it is difficult to get more out of a 
dollar than is in the dollar from an in- 
vestment point of view and overstressing 
company is as bad as overstressing your- 
self. 

True, there is a vast difference in com- 
panies, but in the final analysis all the 
leading companies come in at the finish 
pretty well abreast and it is the finish 
that counts. 


Mr. Montgomery will answer the 
questions of agents regarding their prob- 
lems in the business. Write your ques- 
tions to Mr. Montgomery at The Eastern 
Underwriter, 94 Fulton Street. 





ANNUITY AS CONTEST PRIZE 


The Proctor and Gamble Co., soap 
manufacturers who for years have used 
prizes in promotional campaigns, has just 
offered in a contest open to the public 
a $1,000 annual income for life through 
an annuity issued by the Union Cen- 
tral Life as the grand prize for letters 
giving reasons for using Camay, a beauty 
soap. 

All the advertising in connection with 
the contest will include the name of the 
Union Centra! Life as the guarantor of 
the principal award. ‘ 





HEADS NEBRASKA MANAGERS 

The Nebraska Life Agency Managers’ 
Association has elected W. H. Logan 
president. Mr. Logan is general agent 
at Omaha for the National Life. 


GUARDIAN CONVENTION 





Leaders Meet in Session at the Home. 
stead in Hot Springs; Sales Prob- 
lems Featured 

Members of the Leaders Club of the 
Guardian Life met at the Homestead in 
Hot Springs, Va., this week for their 
fifteenth convention. The regular three- 
day meeting which started on Tuesday 
was preceded by a gathering of the 
President’s Club which was climaxed by 
a banquet on Monday evening. 

The opening session of the convention 
was called to order by F. F. Weider- 
borner, Jr., superintendent of agencies 
and the address of welcome was mate 
by James A. McLain, vice-president of 
the Guardian. Paul Alexander, president 
of the Leaders Club, spoke on “The 
Value of the Leaders Club to the Guar- 
ian Agent.” 

_At the Wednesday and Thursday ses 
sions different agents spoke on subjects 
pertaining to sales plans and sales pres 
entations. The speakers were Glem 
Isrig, Cincinnati; Herman C. Emde, In- 
dianapolis; Dr. Gabriel Schulman, Eiser- 
drath Agency, New York; John J. Sut 
ton, Syracuse; Walter C. Ross, Milwat- 
kee; Stanley G. Dickinson, manager oi 
the Handbook of Life Insurance Sel 
ing; William G. Myers, Akron; Mrs 
Berenice Meistroff, Kansas City, and 
James E. Mason, Pittsburgh. C. K 
Brust, manager, Los Angeles, and James 
Elton Bragg, manager of the Bragg 
Agency, New York, were also among the 
speakers. 

The convention meetings were held it 
the mornings and the afternoons wett 
devoted to recreational activities. ¢ 
McLain golf tournament featured the 
Tuesday afternoon program. The annul 
banquet was held Wednesday evening. 





FRANKLIN ONE DAY RECORD 


With a total one day production 0 
over $1,400,000 the Franklin Life o 


Springfield, Ill, recently set a record no! 
previously equalled in its fifty years 0 
business, 
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Launch C. O. Fischer 
For N.A.L.U. Office 


wAS CAMPAIGN COMMITTEE 
st. Louis Association Endorses Manager 
for Trustee; H. A. Moores Chairman 
of Committee 








A campaign committee headed by H. 
A. Moores as chairman has been formed 
in St. Louis to promote the candidacy 
of Chester O. Fischer, general agent of 
the Massachusetts Mutual Life of St. 
Louis, aS a trustee or for other office 
in the National Association of Life Un- 
derwriters. The Life Underwriters’ As- 
sociation in St. Louis at a recent meet- 
ing approved the resolution of the board 
of directors calling attention to Mr. 
Fischer’s long and outstanding service in 
the interests of the life underwriters 
movement, local, state and national, and 
proposing to the advisory nominating 
committee of the National Association 
the name of Mr. Fischer for considera- 
tion at the election in connection with 
the annual meeting in Milwaukee, Sep- 
tember 24-28. : 
The members of the Fischer campaign 
committee in addition to Mr. Moores, 
who was president of the St. Louis as- 
sociation last year, are A. P. Shugg, 1934 
president; H. H. Cammack, 1934 vice- 
president; J. G. Callahan, 1932 president, 
and E. A. Pickel, secretary and treasurer. 
There is an advisory committee of 
which Edward J. Burkley, manager of 
the Phoenix Mutual Life, is chairman; 
C. H. Poindexter, general agent, North- 
western Mutual Life. vice-chairman, and 
twenty-nine other St. Louis managers 
and general agents. 

At the convention of the National As- 
sociation last year new by-laws were 
adopted which among other changes 
eliminated the series of vice-presidencies. 
Under the new executive arrangement 
there is a president, a vice-president, fif- 
teen trustees and the secretary-treasurer. 
The immediate past president was also 
made an office and there is the honorary 
vice-presidency held by the president of 
the Canadian association. 





Heavy Registration For 
Million Dollar Round Table 


Registrations for the 1934 Million Dol- 
lar Round Table Breakfast Session, to 
be held at 8:00 a. m. Wednesday, Sep- 
tember 26, at the Schroeder Hotel, Mil- 
waukee, Wisconsin, in connection with 
the National and International Conven- 
tion of Life Underwriters, are being re- 
ceived in substantial numbers, and every 
indication points to a large attendance, 
according to Chairman Thomas M. Scott. 

The program for this session is taking 
shape rapidly. Some of the biggest per- 
sonal producers are going to tell the 
“How and Why” of Business Life In- 
surance, Insured Incomes for Benefici- 
aries and Old Age, Rebuilding Depleted 
Estates, Prospecting, Service to Policy- 
holders, Inheritance Tax Coverage, the 
New Income and Inheritance Tax Situa- 
tion, and all the other pertinent and live 
subjects. 

Any million dollar producers who may 
not have registered for this Round Table 
Session are urged to at once get in touch 
with Chairman Scott, Penn Mutual Life, 
Philadelphia, so that proper provision 
can be made for them and their names 
included in the published list of The Mil- 
lion Dollar Round Table. 





UNION CENTRAL LEADERS 
Fifty ™members of the field force of 
the Union Central Life of Cincinnati 
representing twenty-five different agen- 
Cles paid for more than $100,000 new 
business during June. M. C. Kramer of 
the Lee & Lee Agency in Dallas took 
high honors with a production of $506,- 
George B. Hollister of Cinncinnati 
Was second and J. C. Staton of Boston 
was third. Among the leaders were four 
women agents. 


SUN LIFE MAKES CHANGES 





W. W. Hutton Retires; P. M. Jost Re- 
signs; Wright, Ross, Cowan and Camp- 
bell Shifted to Fill Vacancies 

The Sun Life of Canada found it nec- 
essary to make several important field 
changes recently following the retire- 
ment of W. W. Hutton, manager of the 
Vancouver agency, and the resignation 
of P. M. Jost, manager at San Fran- 
cisco. Both of these men have had a 
long service record with the company 
and have worked in various capacities 
and localities. To fill the vacancies left 
by them four other shifts were made. 

A. L. Wright, formerly assistant super- 
visor for Western Ontario, succeeds Mr. 
Hutton as manager at Vancouver. Fred 
S. Ross, formerly manager of the Cleve- 
land office, has been appointed manager 
at San Francisco to take over Mr. Jost’s 
duties. David M. Cowan has gone from 
the Jersey City branch to take over the 
Cleveland office and Leon A. Campbell, 
formerly agency assistant of the New- 
ark branch, has been promoted to the 
position of branch manager at Jersey 
City in succession to Mr. Cowan. 

Although Mr. Jost has resigned as man- 
ager of the San Francisco office, he will 
continue with the Sun Life as a personal 
producer. 


Give Dinner for D. M. Cowan 
Cleveland Manager for Sun 


Representatives of the Sun Life of 
Canada welcomed David M. Cowan, the 
new manager of the Cleveland office, to 
that city at a banquet in the Hotel Cleve- 
land presided over by Fred S. Ross, re- 
tiring manager of the Cleveland office, 
who has been transferred to San Fran- 
cisco. Mr. Cowan was transferred to 
his new post from Jersey City. He has 
been with the Sun Life for seventeen 
years. 

During the World War Mr. Cowan 
served in the Royal Air Force and in 
addition to being a splendid insurance 
man and a good golfer among business 
men he is an aeronautical enthusiast. 

He started his insurance career with 
the Sun Life in 1917 in the Vancouver, 
B. C., office. In his last year before com- 
ing to Jersey City he served as president 
of the Life Underwriters Association of 
British Columbia. In Jersey City as 
manager he brought the production of 
the new office up from nothing to $15,- 
000,000 in its best year. 

The out-of-town guests who were 
present at the dinner in Cleveland in his 
honor included J. S. Ireland, superin- 
tendent of agencies of the eastern de- 


George T. Bryson, superin- 

the western department; 
George H. Harris, supervisor of head 
office field service bureau; Ernest W. 
Owen, manager of the Detroit branch; 
R. H. Finger, manager of Pittsburgh; 
R. E. Croasdaile, manager of Canton; 
W. B. Arthur, manager of Columbus; 
and L. E. Malone, manager of Toledo 


4. Cameron Opens Office 
As Consulting Actuary 


J. C. Cameron, actuary of the Great 
Southern Life for the past twenty-three 
years and also vice-president of the com- 
pany, has resigned to open an office as 
consulting actuary in Chicago, The Great 
Southern will be among the companies 
for which he will act as consulting ac- 
tuary. After graduation from the Uni- 
versity of Edinburgh, the city of his 
birth, Mr. Cameron became chief clerk 
of the actuarial department of the Scot- 
tish Metropolitan and it was from there 
he came to join the Great Southern at 
the end of 1910. 


partment ; 
tendent of 


UTAH MANAGER’S PRESIDENT 

New president of the Utah Life Man 
agers Association is J. H. Harrop, man- 
ager for the Equitable Socicty. 





Home Office 
PITTSFIELD, MASS. 








OUR ASSOCIATES ARE MAKING 
MONEY" FOR THEMSELVES IN SELLING THIS POLICY TO MEN AND 
WOMEN, WHO, IN LATER LIFE WILL ENJOY LEISURE AND CON- 
TENTMENT OF MIND. 


PROVIDE 
EASE AND COMFORT 
IN OLD AGE 


‘““ASK ANY BERKSHIRE AGENT” 


ABOUT OUR "FORM 1030" ANNUITY CONTRACT. 


BROKERS AND OTHER INTERESTED LIFE UNDERWRITERS ARE 
INVITED TO AVAIL THEMSELVES OF THIS COMPANY'S FACILITIES 
IN FULLY MEETING THEIR CLIENTS' ANNUITY REQUIREMENTS. 


BERKSHIRE LIFE INSURANCE COMPANY 


—lIncorporated 1851— 


"FRIENDS" 


AND "GOOD 


FRED. H. RHODES 
President 
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Reinstatement Is 
Held Contestable 


NEW JERSEY COURT DECISION 





Incontestable Clause Applies Only to 
Original Contract, and Reinstatement 


May Be Canceled for Fraud 





A life policy which has been reinstated 
does not come under the incontestability 
clause, and may be contested for mis- 
representation in obtaining the reinstate- 
ment, it has been held by Vice-Chan- 
cellor Buchanan of New Jersey. The 
vice-chancellor held that the reinstate- 
ment constitutes a new contract, and 
that the incontestable clause, though 
still applying to the original policy, does 
not cover the reinstatement. 

The ruling was made in a suit by the 
Acacia Mutual Life to have canceled a 
reinstatement of a policy issued to Frank 
Knul on the grounds of misrepresenta- 
tion of his physical condition. Samuel 
M. Hollander of Newark was attorney 
for the Acacia in the case. This is be- 
lieved to be the first decision of its kind 
in New Jersey. 

Vice- Chancellor Buchanan in his opin- 
ion said: 

“The reinstatement of the policy was 
not the issuance of a new policy nor the 
reissuance of the original policy. It was 
the waiver of the lapse of the original 
policy, and the reinstatement of that 
policy in full force and effect according 
to its terms—all its terms. One of those 


terms is the incontestability clause. No 
contest can be made therefore on the 
original policy itself, either for non- 


payment of premium (for that was ex- 
pressly waived by the reinstatement), 
nor for any fraudulent misrepresenta- 
tions—if any such were made—in the 
original procurement of the policy. 

“Fraudulent misrepresentation in the 
procurement of reinstatement of a policy 
after lapse stands on a different footing. 
The seeking of rescission and cancela- 
tion of the contract of reinstatement is 
a contest of the contract of reinstate- 
ment, not a contest of the original policy. 

“The contract of reinstatement is a 
separate and distinct contract from the 
original policy contract. It consists, on 
the one hand, of the promise and agree- 
ment by the company that the lapse or 
default in payment of premium shall be 
waived and that the original policy con- 
tract shall be restored to full force and 
effect; and, on the other hand, as the 
consideration for that promise and 
agreement by the company—of the pay- 
ment of the defaulted premium plus in- 
terest. 

“Neither the original policy contract 
nor the coutract of reinstatement con- 
tains any provision limiting attack upon 
the contract or reinstatement to one 
year—or to any other term. Such at- 
tack may be made on the ground of 
fraudulent misrepresentation in the pro- 
curement of the reinstatement, notwith- 
standing the expiration of the limita- 
tion period of the incontestability clause 
of the original contract. Alper v. N. Y. 
Life Ins. Co., 41 Fed. (2nd) 956. 

Attack Not Limited to One Year 

“There seems to be some authority for 
the view that such attack must be made 
within the same time after the date of 
the reinstatement as it is limited in the 
original policy for contest of that policy. 
The soundness of such view seems at 
least questionable. There is no limita- 
tion provision in the reinstatement con- 
tract; there is no requirement in the 
statute for such limitation provision in 
the reinstatement contract—and the 
statute, being in derogation of the com- 
mon law must be strictly construed.” 


FOR TRUSTEE OF N. A. L. U. 

The Mississippi Association of Life 
Underwriters has endorsed S. R. Whit- 
ten, Jr., general agent for the Home at 
Jackson, Miss., for the post of southern 
trustee of the National Association of 
Life Underwriters. 


F. G. Waa Made iceiiele 
Manager in Philadelphia 














PIERCE 


F. G. 


The Travelers has appointed F. G. 
Pierce general agent at Philadelphia for 
the life and accident departments. Mr. 
Pierce has been general agent for the 
Connecticut General Life in Philadel- 
phia for the past twenty years. 

Mr. Pierce began as a soliciting agent 
in the Edward A. Woods Agency of the 
Equitable at Pittsburgh, and moved to 
Philadelphia to take a general agency 
of the Connecticut General. He built 
up a strong organization there and was 
one of the big factors in the Connecticut 
General field organization. He retired 
from that connection at the end of May 
and then took a trip to Europe. Re- 
turning recently he decided to remain 
in the business in Philadelphia, where 
he has been prominent not only as a 
successful agent, but has been active in 


the Philadelphia Association of Life Un- 
derwriters, which he has served as pres- 
ident. Mr. Pierce has also taken a lead- 
ing role in the National Association of 
Life Underwriters and was secretary of 
the organization one term. 





Acacia Picnics As 
Summer Production Reward 


As an extra reward for four weeks of 
intensified summer production resulting 
in nearly $5,000,000 of written business, 
sixty-four branches and offices of Acacia 
Mutual Life are this month celebrating 
company picnics. 

At the start of the campaign, the first 
week in June, each agent received in 
the open mail a ten inch picnic pie plate, 
the center of which was a “score card” 
on which, each week, he marked in bold 
letters the amount of business he had 
written and the cash he had collected 
thereon. These pie plates were displayed 
in the branches throughout the four- 
week hot weather drive. 

Blue Ribbons were awarded each week, 
one in each branch or unit, to the agent 
who led in production. This caused extra 
interest, because it meant that the Blue 
Ribbon Winner thereby won for his 
branch a doubled contribution to the pic- 
nic fund. 





DIE ON COAST 

Two men well known in insurance who 
died recently on the Pacific Coast are 
Wayne E. Hibbard, president of Union 
States Life, which he organized four 
gener ago in Portland, Ore.; and Captain 
Barber, who forme rly was Oregon 
ie mn and was 70 years old. For 
the past nine years Capt. Barber was 
agency superintendent of the Oregon 

Automobile Insurance Co., Portland. 





LAMAR LIFE GAIN 
A gain of 42% in new paid-for busi- 
ness was reported by the Lamar Life for 
the first six months of 1934, compared 
with the same period of the preceding 
year. 











AMERICAN 
CENTRAL 
LIFE 


INSURANCE 
COMPANY 


ESTABLISHED 1899 


INDIANAPOLIS, 


@All modern forms of Life Insurance and An- 
nuity contracts are written, either on an annual 
or single premium basis. 
Retirement Income, Elective (Deferred), Joint 
and Survivor, Refund, and Survivorship -- one 
for any type of prospect, in short. 


INDIANA 


Annuities include 




















Let us prove it! 





BROKERAGE DEPARTMENT 


THE 
Clancy D. Connell 
AGENCY 


ProvipENT MUTUAL Lire 
INSURANCE Co. 


99 John St., New York 
Phone BEekman 3-6131 





F. W. PIERCE ASS’T MANAGER 
Fred W. Pierce has been appointed 
junior assistant manager of the Pacific 


Mutual Life home office agency in Lo; 
Angeles under John Henry Russell. Mr 
Pierce, a graduate of the United States 
Naval Academy, has been with the 


agency since 1930, a field supervisor since 
1932. His father, Louis C. Pierce, has 
been with the agency many years. 





G. L. DAVIS ANNIVERSARY 


G. Leslie Davis, assistant manager of 
the J. H. Russell home office agency of 
the Pacific Mutual Life in Los Angeles, 
celebrates his twenty-fifth anniversary 
with the agency today. He began as an 
office boy. The agency is devoting a 
month’s sales activity to his honor. An 
old-timer’s luncheon was the first event. J, 





A. H. RAISIN RETIRES 

The directors of the Phoenix Assur- 
ance Co., London, announce with much 
regret the retirement on June 30, at his 
own request consequent on ill health, of 
A. H. Raisin, F. I. A., the life manager 
and actuary of the company. T. 
Thompson, B.A., F.I.A., former assistant 
actuary, has been appointed actuary as 
from July 1. 





BUSINESS INSURANCE STORIES 


Three stories of business life insurance 
in action have been printed recently in 
the Financial Post, Canadian publication, 
and have been reprinted by the Manu- 
facturers Life of Toronto in a late 
agency bulletin. The stories were wrt 
ten by R. M. Haultain and discuss actua 
cases. 





A.L.C. INDEX 


The American Life Convention has 
forwarded to members a forty page index 
of all convention proceedings since 196 
The index is the work of Miss Mildred 
Hammond of the Convention. 





ENTERS NORTH CAROLINA 
The Ohio State Life, Columbus, has 
been licensed to write insurance in North 
Carolina. The company also announceé 
that Cecil Wilson, 308 Reynolds Build 
ing, Winston-Salem, had been appointed 

Eastern supervisor for the company. 





DEPUTY SHERIFF NEW AGENT 

Deputy Sheriff H. Tucker Capen ® 
Dedham, Mass., who has recently beet 
assisting his father, Sheriff Capen, in the 
much publicized Millen-Faber trials, ha 
joined the Paul Sanborn agency of tht 
Connecticut Mutual Life in Boston. 
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Six Months’ Figures E. Miller France to Retire —_— 
Encouraging,Says Talbot As Manager at Cleveland | 


REPORT OF FIDELITY MUTUAL 





New Insurance and Ledger Assets Up; 
Decrease in Business in Force Slighter ; 
Terminations Lower 





Financial results of the first six months 
of 1934 were encouraging, Walter LeMar 
Talbot, president of the Fidelity Mutual 
Life, told the company’s field men in a 
message reviewing the half year’s bus- 
iness. New paid insurance and ledger 
assets were shown to be up, the rate of 
reduction of insurance in force less, vol- 
untary terminations and policy loans 
lower. Mr. Talbot said: “While I find 
real encouragement in the trend these 
figures show I am nevertheless not in- 
sensible to the fact that in the months 
ahead our comparisons must be with the 
brighter portion of the year 1933. And 
while I have real confidence that this 
fall will show a continuance of the gen- 
eral upturn of business it seems impera- 
tive that we should not relax our efforts 
during the summer and lose any of the 
ground we have so far gained.” 

In presenting the figures, Mr. Talbot 
said: 

“Our figures are not available in the 
detail customarily furnished at the end 
of the year, but nevertheless offer un- 
mistakable evidence of a gratifying trend 
and the range of this index is sufficiently 
broad to arouse measurable optimism in 
your daily contacts. 

“New Paid Insurance recorded a gain 
of 22% in number of policies and 25% 
in total volume over the first six months 
of 1933. 

“Insurance in force was reduced, but 
by comparison with the first six months 
of 1933, the rate of reduction was almost 
cut in half. While negative ratios in 
themselves can never be satisfactory, the 
comparative trend they illustrate can be 
very encouraging. 

“Voluntary Terminations showed a de- 
crease of 20.6%, as compared with the 
corresponding six months of 1933. 

“Ledger Assets increased during the 
six months period by $875,646. The fig- 
ures given in our annual statement are, 
of course, admitted assets, but at this 
writing they are not available. Unques- 
tionably they follow the ledger asset 
trend and I believe now total more than 
$100,000,000. 

_ “New Security Investments made dur- 
ing the six months period totaled over 
$1,000,000. This amount represents new 
investments and excludes reinvested 
funds realized from sales and maturities 
The investments selected represent the 
very best the market afforded, but nec- 
essarily yield a lower return than we 
have previously enjoyed. 

_ “Policy Loans were 29.4% fewer dur- 
ing the first six months of 1934 than in 
the corresponding period of 1933 and the 
amount involved was also 29.4% less.” 





WOLFSON’S ANNUAL OUTING 





Agency’s Fifth Birthday Observed; Big 
May Production Given Recognition; 
Athletic Winners 
With S. Samuel Wolfson as host an 
outing of his agency up to Indian Point 
on the Hudson was held recently, special 
recognition being given to the big vol- 
ume of business produced during May 
Which was the fifth anniversary of the 

Wolfson: agency. , 

Athletic events for both the men and 
girls and a baseball game featured the 
afternoon. Elinor Fitzmorris won the 
girls’ 60 yd. dash; Catherine Sweeney 
second. Vincent Delaney won the men’s 
40 yd. dash; Bill Smerling was first in 
the 220 yd. dash but since he was on the 
arrangements committee the honors went 
to Irvin Riese. In the baseball game 
General Wolfson umpired, following 
Which a swim and banquet on board boat 
completed the day’s activities. Prizes 
Were awarded in the evening. 


TRIPLE 





E. MILLER FRANCE 





INDEMNITY 
LIFE INSURANCE 


with 
Weekly Accident Disability 


One Contract for One Premium 


General Agency contracts available at Bangor, Me.; Cincinnati, Ohio; 
Toledo, Ohio; Erie, Penna.; Harrisburg, Penna.; Altoona, Penna.; 
Williamsport, Penna.; and Detroit. Michigan. 

Inquire 
UNITED LIFE AND ACCIDENT 
INSURANCE COMPANY 
United Life Building 
Concord, New Hampshire 




















E. Miller France, general agent in 
Cleveland for the State Mutual Life of 
Worcester, Mass., has resigned effective 
September 1. Although Mr. France is 
retiring from active responsibility he will 
continue with the agency as general 
agent emeritus, so his counsel and ad- 


nouncing the change, said: “During his 
tenure of office Mr. France has been 
successful in building a strong agency 
organization which has produced a vol- 
ume of business of sufficient size to keep 
it among the company’s leaders. The 
tnany sterling qualities possessed by Mr. 
France have endeared him to his asso- 
ciates in the agency, the home office and 
also to his many policyholders and 
friends.” 


vice will be available as in the past. 
W. Harry Jackson, who has been asso- 
ciated with the company in the Cleveland 
office for the past fifteen years and who 
has served during the past year as asso- 





PLAN MONTREAL CONVENTION 


ciate general agent, will succeed Mr. Bankers Life of Iowa salesmen will 
France. have their convention at Montreal Aug- 
President Chandler Bullock, in an- ust 16 and 17. 








A Friendly Service 
You Can Perform with Profit 


When a personal friend meets with a serious 
accident you earnestly hope he has insurance 
enough to cover the accompanying heavy expenses; 
you reproach yourself if he hasn't. 


It is your business to be foresighted and every- 
one you know is entitled to your best efforts to 
insure him against accidental injury. 


Ask our local office for our reimbursement acci- 
dent insurance folder with description and rates. 


ESTABLISHED 1865 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 





Some 


New Business 16.3% 
Ahead of Last Year 


BIG GROUP INSURANCE GAIN 


Compilation by Life Presidents Associa- 
tion Shows 76% Increase Over Six 


Months Last Year 


The amount of new life insurance pur- 
chased during the first six months of 
this year was 16.3% greater than for the 
corresponding period of 1933, according 
to the compilation of the Association of 
Life Insurance Presidents. 

For the first half year, the total new 
business of forty-two companies report- 
ing was $4,449,687,000 this year against 
$3,826,444,000 last year—an increase of 
16.3%. New Ordinary insurance amount- 
ed to $2,916,013,000 against $2,586,136,000 
—afi increase of 12.8%. Industrial insur- 
ance amounted to $1,279,883,000 against 
$1,096,119,000—an 16.8% 
Group insurance amounted to $253,791,000 
against $144,189,000—an increase of 76% 

For June, the total new business of 
all classes written by the forty-two com- 
panies was $762,490,000 against $687,776,- 
000 during June of 1933—an increase of 
10.9%. New Ordinary insurance amount- 
ed to $493,205,000 against $446,435,000— 
an increase of 10.5%. Industrial insur- 
ance amounted to $211,473,000 against 
$198,046,000—an increase of 6.8%. Group 
insurance was $57,812,000 against $43,295,- 
000—an increase of 33.5%. 


increase of 


BUY HARVESTER LIFE 
The controlling interest in the Har- 
vester Life of Dallas, Tex., has been 
bought by the Trinity Bond Investment 
Co., owners of the Trinity Life of Fort 
Worth. The Harvester Life has about 
$8,000,000 in force in Texas 


Baltimore Action 
(Continued from Page 1) 


is centered in some other business or 
profession cannot give to the complex 
problems of life insurance the time, 
thought and study needed to make him 
a competent insurance adviser. So that 
they may advise you wisely and well the 
full time life insurance agents of Balti- 
more have spent freely of their time and 
money to secure the best possible train- 
ing in the principles of life insurance.” 
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C.L.U. Chapter 


7. 
Names Committees 
TO HAVE SPEAKERS’ BUREAU 
Luther-Keffer Agency Announces It Will 
Pay Tuition of Agency Members 
Taking Course 

The New York Chapter of Chartered 
Life Underwriters held a dinner-meeting 
at Schwartz’s Restaurant on Lower 
Broadway on Tuesday evening to lay 
plans for activities during the fall. and 
winter. President C. Lamont Post pre- 
sided and appointed a number of com- 
mittee chairmen. 

The chapter members will make spe 
cial efforts during the summer to inter- 
est qualified candidates in taking the 
C.L.U. examinations and the courses in 
preparation for the degree. A speakers’ 
bureau was organized at the meeting to 
provide members to address agencies on 
the C.L.U. movement. 

An announcement of much interest to 
the chapter was that through K. A. 
Luther of the Luther-Keffer Agency of 
the Aetna Life it has been arranged 
that any member of that agency who 
took the C.L.U. course would have his 
tuition paid one-half by the company and 
the other half by the Luther-Keffer 
Agency. 

President Post appointed the follow- 
ing committee chairmen: Recruiting, Carl 
M. Spero; Education, Leroy N. White- 
law; Program, Glenn B. Dorr; Lunch- 
eon, Harry A. Carr; Membership, Ben- 
jamin Alk; Publicity, Benjamin M. Wol- 
berg. 


N. H. Seefurth 


(Continued from Page 3) 
Profit Upon Maturity in Five Years 


Execss of Cash Value over Investment... $ 73.38 
Dividend Accumulation 74.02 


$147.40 
_ Equal to compound interest on the investment 
from 3 to 3'4%. 
After Maturity 


Upon maturity of the contract either at the 
end of the five year period or before, the cor 
poration has the option of leaving the fund with 
the company at the current rate of interest, 
which, at this time, is 4.4% for a period up 
Oe ‘cienw dies years, with right of withdrawal of 
ail or a part at any time. 


Martin Resignation 
(Continued from Page 8) 


for the company over Ohio and West 
Virginia. In 1931 he was made manager 
at Toledo with twenty counties under his 
supervision. This was a new branch and 
he built it up to a successful production 
basis. Again he was promoted to the 
post of manager of Cleveland and made 
this the first Travelers office to pay for 
$1,000,000 a month. 

In 1924 the Travelers brought Mr. 
Martin to the home office as supervisor 
of special lines covering the metropoli- 
tan area of New York and New Jersey. 
He introduced the salary allotment plan, 
producing more than $25,000,000 of busi- 
ness in about one year. Another ad- 
vance was his transfer in 1926 to the 
home office agency department with su- 
pervision over general agencies. in 
Greater New York of which there were 
thirteen. 


ENGELSMANS GOING ABROAD 


Ralph G. Engelsman, general agent, 
Penn Mutual Life in New York, and 
Mrs. Engelsman will spend August 


abroad. 


FEWER GERMAN SUICIDES 

A lower suicide rate in Germany, indi- 
cating a more hopeful outlook for the 
future, is shown in figures just pub- 
lished in the annual report of the In- 
duna-Germania Life of Halle for three 
years. In 1933 the company paid only 
346,000 reichsmarks on such claims com- 
pared with 540,000 RM in 1932 and 1,- 
189,936 in 1931. 





Deny New Petition of Peoria 


Life; Hear Bids Next Week 


A petition to appoint a trustee to take 
charge of reorganizing the Peoria Life 
under the new bankruptcy law amend- 
ments has been denied in U. S. district 
court at Springfield. Company’s petition 
for leave to resume business with $4,000,- 
000 new capital claimed available under 
scheme, branded as fantastic by State 
Insurance Department, was made in cir- 
cuit court and hearing set for Friday 
morning when hearing must proceed or 
petition will be dismissed. If petition is 
denied, as expected. oral arguments upon 
reinsurance bids will be heard next week. 


RED CAPS ASSOCIATION 
The Pennsylvania Red Caps Associa- 
tion, Inc., New York City, has’ been 
formed as a social and benevolent asso- 
ciation. It will have death and disability 
benefits. 
HOLLISTER OVER $1,000,000 
The first Union Central Life producer 
to cross the $1,000,000 this year was 
George B. Hollister of the Joseph P. 
Devine Agency in Cinncinnati. Mr. Hol- 
lister, who has been in the life insurance 
business less than two years, has a six 
months’ production total of $1,014,510. 


WOMAN AGENT IS FIRST 
Mrs. Mollie Flanz of the Dallas Agen- 
cy, Bankers Life, turned in two applica- 
tions totaling $26,676 to give her first 
place on the company’s honor roll for 


that week. 
ILLINOIS BANKERS EXPANDS 
The Illinois Bankers Life of Mon- 


mouth, IIl., has been admitted to do busi- 
ness in Indiana. The company is now 
licensed in fourteen states and the Dis- 
trict of Columbia. It had a 43% gain 
in production during June. 


HEADS OKLAHOMA CITY ASS’N 


The Oklahoma City Association of 
Life Underwriters elected Bryan Bow- 
ers, general agent for the Home in that 
city, as president at its last meeting. 





PAUL SANBORN OUTING 
The Paul Sanborn agency of the Con- 
necticut Mutual Life in Boston will hold 
an agency outing July 1. 


FEDERAL INCREASES ASSETS 

The Federal Life, Chicago, paid out 
to policyholders and beneficiaries during 
the past four years a total of over $14,- 
000,000 and at the same time increased 
its assets by 15%. 


Incontestible Clause 
Figures In Decision 


VICTORY OF TWO COMPANIES 
Alleged That Sneueed Was Collecting 
Disability from Others at Time 
Applications Were Signed 


A decision of much intercst to life in- 
surance companies has just been handed 
down by the Appellate Term of the Su- 
preme Court (Justices Callahan, Fran- 
kenthaler and Shientag) in the case of 
Joseph J. Blumenstein against the Massa- 
chusetts Mutual Life and the Provident 
Mutual Life. 

Four actions by the same plaintiff, two 
against the Massachusetts Mutual and 
two against the Provident Mutual were 
combined and tried as a single action in 
the Municipal Court, resulting in judg- 
ments for the plaintiff in all four cases, 
which judgments were on appeal in the 
decision just handed down, reversed by 
the Appellate Term and judgments di- 
rected for the defendants in all four 
cases. 

The case was unusual. The record on 
appeal on file with the Appellate Term 
shows that the plaintiff, Joseph J. Blu- 
menstein, was formerly in the life insur- 
ance business, and between 1923 and 1926 
obtained policies of life insurance in the 
Travelers, the Massachusetts Protective 
Association and the New York Life. His 
application for insurance in these com- 
panies was made under the name of 
Joseph Blumenstein, omitting the middle 
initial. Counsel for the Massachusetts 
Mutual and Provident say he gave vari- 
ous dates of birth in the year 1891, rang- 
ing from September to November of that 
year. Having obtained these policies, it 
appears that Blumenstein contracted 
pulmonary tuberculosis, which developed, 
according to his statement, on or about 
January 10, 1926, and he duly made claim 
against all three companies for this dis- 
ability. 

Gets Disability 

The Travelers paid disability benefits 
on its policy from 1926 to June, 1931, 
when it settled its liability with a lump 
sum settlement amounting to $9,000, hav- 
ing paid Blumenstein at the rate of $150 
a month for five years. 

The Massachusetts Protective paid the 
full amount of its policy, and the New 
York Life settled for a lump sum settle- 
ment of $7,500. From the three compa- 
nies from January, 1926, to June, 1931, 
nearly $30,000 was collected for total and 





from birth to 65 next birthday. 


Basil S. Walsh 
President 


INDEPENDENCE SQUARE, 


THE HOME LIFE INSURANCE COMPANY 
OF AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life insurance. 
Modern policies are issued, on both Industrial and Ordinary plans, 


A POLICY FOR EVERY PURSE AND PURPOSE 
Joseph L. Durkin 


Secretary 


John J. Gallagher 


Treasurer 


PHILADELPHIA, PENNA. 











Attractive Policies 
Children's Insurance 
Retirement Income Endowment 


Philadelphia Life 


111 N. Broad St. 





Opportunity In West Virginia 


Can you build a General Agency? 
Do you live in Wheeling, Charleston, or Huntington? 


Glad to furnish full information. 


Insurance Company 


Par and Non Par 
Low Cost Life Policies 
Special Adjustment Policies 


Philadelphia, Pa. 
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permanent disability due to pulmonary 
tuberculosis. 

In February and March, 1931, Blumen- 
stein applied to the Provident Mutual 
Life and the Massachusetts Mutual and 
succeeded in obtaining life insurance 
policies aggregating $50,000 with total 
and permanent disability benefits at- 
tached thereto from these companies. 
Counsel for the two companies (Cabell, 
Ignatius, Lown and Blinken), say he did 
not disclose his medical history. 

In these new applications, Blumenstein 


(Continued on Page 15) 


OTTERBOURG A LEADER 

Albert M. Otterbourg of the North- 
western Mutual Life in New York, 
Recht & Kutcher agency, was the lead- 
ing class B agent of the company. for 
the past club year. Class B agents are 
those whose average production for the 
past three years has been between $50; 
000 and $750,000 and the award goes to 
the agent showing the best increase 
above that three year average. At pres 
ent Mr. Otterbourg is the leading agent 
of the Recht & Kutcher office. 


RECHT & KUTCHER GAIN 45% 

The Recht & Kutcher Agency of the 
Northwestern Mutual, New York, fe 
ports a gain in paid for business for the 
first six months of this year of 45.37% 
compared with the first half of 1933. 


EQUITABLE’S FAMILY INCOME 
In the three months since the Equit- 
able Society inaugurated its family ™ 
come contract agents have had issue 
1,486 policies for $12,414,631. The aver 
age size of these policies is therefore 


$8,354. 


STANDARD HALIFAX BRANCH 

The Standard Life of Edinburgh, Scot 
land, is opening a branch at Halifax, 
Nova Scotia, in charge of E. C. Amr 
strong as manager. 
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Luther-Keffer AEtna Agency Holds 
Annual Outing At Briarcliff Lodge 





Reading left to right: W. W. Dodge, K. A. Luther, C. V. Pickering, G. G. Steiner, 
R. H. Keffer, E. H. White, P. W. Hall, Jr., Alexander MacLeod 


Culminating a six-weeks’ campaign for 
new business, the Luther-Keffer Agency 
of the Aetna Life, New York City, held 
its first summer outing at the Briarcliff 
Lodge, N. Y., on Thursday of last week. 
Nearly the entire field force of the 
agency qualified for the outing and about 
seventy persons were present at Briar- 
cliff. 

The morning program was featured by 
a ball game between two teams captained 
by Bill Luman and Jim Garry. After 
luncheon the activities were golf, tennis, 
swimming, riding and bridge. The out- 
standing tennis match was one in which 
E. A. Muller, assistant general agent, 
and Roe A. Maier, brokerage supervisor. 
played Clyde W. Sisson, agent, and 
Harold Smyth, supervisor, in doubles. 
The final score was 6-4, 7-5, 6-2 in favor 
of the Muller-Maier combination. An- 
ther afternoon feature was the exhibi- 
tion by Clarence A. Ross, swimming 
champ of the New York Athletic Club. 

\t the dinner in the evening at which 
K. A. Luther, general agent, presided as 
toastmaster prizes for the new business 


campaign were awarded to eight full- 
tme agents. They were W. W. Luman, 
P. W. Hall, Jr., Major M. A. Lowen- 
berg, J. A. Bonanno, G. G. Steiner, N. 
E. Osborn, W. A. Althoff and J. E. 


Dunn. 

Following a talk by Mr. Luther other 
remarks were made by R. H. Keffer, his 
partner ; Clyde F. Gay, agency secretary ; 
r 


X. B. Coolidge, assistant superintendent 


Reading left to right: J. E. Dunn, L. W. Sechtman, O. A. Krebs, C. P. Rogge, E. A. 
Muller, Raymond Evans, T. C. Thompson, G. S. Lyman 


See 


of agencies; W. W. Luman, captain of 
the team which won the new business 
campaign, and James P. Garry, captain 
of the winning baseball team. John T. 
Balfe, supervisor of the new Forty-sec- 
ond Street office, introduced the members 
of the new unit and Harold Smyth, su- 
pervisor of the William Street office, in- 
troduced agents who have come with the 
company since the first of the year. 

In addition to K. A. Luther and R. H. 
Keffer, general agents, three members of 
the home office attended the outing. 
They were C. L. Gay, agency secretary; 
Rk. B. Coolidge, assistant superintendent 
of agencies, and C. V. Pickering, adver- 
tising manager. 

Members from the executive depart- 
ment of the agency who attended the 
outing included E. A. Muller, assistant 
general agent; L. W. Sechtman, manager 
of the brokerage department; O. A. 
Krebs, manager of group department; E. 
H. White, manager of estate planning 
department; W. L. Sitgreaves, manager 
of underwriting department; Harold 
Smyth, Leon LaCoss, John K. Luther, 
John T. Balfe and George M. Barclay, 
all supervisors; S. M. Weiland and Roe 
A. Maier, brokerage supervisors; Joseph 
Sheridan, manager of life claim depart- 
ment, and John N. Thurlow, manager of 
burglary department. 

E. A. Muller, assistant general agent, 
was in charge of the general arrange- 
ments assisted by Harold Smyth, Leon 
H. LaCoss and John K. Luther, super- 
visors. 








WALTER E. WEBB VISITS N. Y. 


Walte r E. Webb, former executive 
‘ice-president of the National Life of 
-S. A, and now with the Hercules 


* and All-State Insurance Companies 
—doth Sears, Roebuck & Co. outfits— 
Was in New York this week. 


GIFT TO LINCOLN NATIONAL 

The late C. E. Way, a former general 
agent in Akron, O., bequeathed his col- 
lection of Lincolniana to’ the company. 
It consists of books on Lincoln and vari- 
ous miscellaneous items, including rare 
Lincoln prints, 


Incontestible Clause 
(Continued from Page 14) 


appears under the name of Joseph J. 
Blumenstein with another date of birth, 
viz., December 5, 1890. Counsel for the 
companies says that in these applications 
Blumenstein stated that he had had no 
medical advice during the past five years, 
nor had he had any disease of the heart, 
lungs or throat. They allege that at the 
very time these policies were issued, viz., 
February and March 1931, Blumenstein 
was still receiving total and permanent 
disability benefits from the Travelers and 
continued to receive these benefits until 
June 1931, when the Travelers settled 
with him by the payment of a lump sum 
of $9,000. 


Makes New Claim for Disability 


In the summer of 1933, Blumenstein 
made claim against the Massachusetts 
Mutual and the Provident alleging total 
disability due to pulmonary tuberculosis, 
and certifying that the disability began 
in April 1933. After these companies had 
made an investigation the Provident 
Mutual and the Massachusetts Mutual 
decided to resist this claim on the ground 
that Blumenstein was suffering from to- 
tal and permanent disability and receiv- 
ing benefits therefor from the Travelers 
at the time their policies were issued. 
The plaintiff contended, both in the court 
below and in the Appellate Term that 
the companies had no right to defend 
this action, the contestable clause of the 
policies having expired. 

“Plaintiff's attorney even conceded on 
the trial that the plaintiff was in unsound 
health at the time the applications were 
made and the policies issued, and that 
Blumenstein was collecting disability 
benefits at that time,” said the compa- 
nies’ counsel. 


Appellate Term Decision 


“The case was tried on the part of the 
plaintiff on the theory that no matter 
what had been perpetrated on the com- 
panies by this plaintiff that the expira- 
tion of the contestable period had ren- 
dered the companies helpless to defend 
the claim, and that the only defense pos- 
sible to them at this ‘time, was the singl 
question of fact as to whether a case of 
total and permanent disability there ex- 
isted. The contention of the plaintiff 
was sustained in the court below, but 
the Appellate Term in a short, but clear 
per curiam opinion demolishes this 
theory in the following language: 

_ “The defendants established by the overwhelm- 
ing weight of the evidence, most of which was 
documentary, that the plaintiff was totally and 
permanently disabled at the time he applied for 
and obtained the policies upon which the pres 
ent actions were brought. For several years 
prior to the issuance of the present policies and 
for several months thereafter plaintiff received 
benefits for total permanent disability from other 
companies on policies previously issued. As the 
present policies covered only total and perma 
nent disability arising after their issuance and 
not a continuation of an existing total and per 
manent disability, no cause of action upon these 
policies was made out. The _ incontestability 
clauses do not affect the coverage of the policics 
and do not permit a recovery unless a_ loss 
within the terms of the policies is established 
(Metropolitan Life Ins. Co. v. Conway, 252 N. 
Y. 449). The plaintiff's claim that the accept 
ance of premiums constituted a waiver of the 
defenses to the pol cies is without merit in vie 

of the fact that the evidence failed to establish 
that the premiums were accepted with know'edge 
that the plaintiff was totally and permanently 
disabled at the time he applied for and obtained 
the policies. 

Judgments reversed, with $30 costs as of one 
appeal, and judgments directed for the defend 
ants, with costs. 

All concur. 


Cabell, Ignatius, Lown & Blinken said: 

“Tt is believed that this decision will 
have a very salutary effect. It is ap- 
parent that certain individuals afflicted 
with pulmonary tuberculosis can at the 
same time collect permanent and total 
disability funds from one company and 
pass the rather superficial medical ex- 
amination for the purpose of obtaining 
new policies in other companies. 

“The incontestable clause was never 
meant to cover such a case and obvi- 
ously the insurance company never in- 
tended to cover a disability already pres- 
ent at the inception of the policy.” 
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FRIDAY THE 13TH CONTEST 


Taking advantage of the natural su- 
perstition of the buyer, the Federal Life 
figured that Friday, July 13, should be 
a good day for an extra production in 
accident and health applications. Ac- 
cordingly, they staged a drive on that 
day with the objective of each agent set 
at thirteen applications. 





L. E. SIMON SAILS 
Laurence E. Simon, general agent 
Massachusetts Mutual Life, New York, 
sailed for Europe on the Manhattan 
Wednesday. 


WEEKS GOING ABROAD 
Harvey Wecks, assistant vice-presi- 
dent, Central Hanover Bank & Trust, 


who is well known in life insurance 
ercles, is shortly leaving for a trip 
abroad. 





Hot Weather Selling 


“Ice Breakers” are even more 
important in summer selling than 
Fidelity has tried and 
proven tools which increase its 
agents’ 


in winter. 
opportunities to gain a 
hearing and pave the way for more 
resultful interviews. 


Eye Appeal Effective 


These “ice breakers” bridge the 
critical first few minutes of the in- 
terview, capture attention, arouse 
interest and launch the agent into 
his selling theme. Backed by a 
complete kit of modern policy 
forms Fidelity agents find these 
“ice breakers” particularly useful 
in hot weather selling where inter- 
est must be captured quickly. 


Send for booklet, 
“The Company Back of the Contract” 


Ys 


IDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAP TALBOT Prenmaent 
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AN ASSOCIATION WHICH 
4 WIDE SCOPE 


National 


HAS 


As- 
unusually broad 
gauged from a glance at the 
letter. 


That the Fire Protection 
sociation’s activities are 
can be as- 
current news 
To illustrate. The 


mittee on city planning and zoning has 


sociation’s 
association’s com- 
recommended to the board of directors 
a resolution (which has been adopted) 
that for 
housing in slum districts be co-ordinated 

the plans of local authorities for 
elimination of rehabilitation of such 
and offering the services of the 
respect to the fire aspects 


urging Federal aid projects 
with 
the 
districts, 

F.P.A. in 
of this problem. 

Also, 
committee on static electricity to prepare 
methods of 


the association has appointed 
recommendations on elimi- 
nating or controlling the hazard of igni- 
tion by static electricity. 

The association also has a forest com- 
mittee of which Roy Headley, assistant 
forester, U. S. Forest Service, has just 
been appointed chairman. 


MADE PROFIT ON MARINE 
The the 
British companies transacting marine in- 
the year 1933 have 
last edition of the Liver- 
While pre- 


% of the total business 


marine results of leading 


surance for been 


printed in the 
pool Journal of Commerce. 
miums declined 15 
written compared with the previous year 
Not 


made a 


a 2% increase 
the 
The biggest profit was that of the 
with the 


there was in profit. 


one of leading companies 


loss 
Commercial 


London Assurance 


Union second. 


Results for the last seven years for all 


the companies are these: 
Premiums ProfitorLoss Perc. 

1927 = £12,021,527 £ 834,685 — 7% 
1928 £11,714,688 +£ 185,632 + 14% 
1929 = £11,488,249 +£ 383,300 + 3% 
1930 £10,955,314 +£ 590,753 + 5% 
1931 £10,669,984 -+-£1,046,379 914% 
1932 £10,193,215 -+-£1,051,602 +10% 
1933 £ 8,593,651 -+-£1,061,995 +12% 

In discussing the figures the Liverpool 
Journal of Commerce makes this com- 
ment 

From the results of these marine com- 


panies for the last seven years the inter- 
esting facts emerge that since the year 
1927, when there was a considerable un- 
derwriting loss, marine underwriting 
profits have been rising in percentage. 
No doubt now, owing to reduction in hull 
rates, the profits will fall again. In the 
meantime, it may be noted that the last 
three years have been exceedingly profit- 
able for marine insurance. 


TRENDS 
life 

which lead in 
Wall Street 
classification 


INVESTMENT 
important 
the 
report 
week 
which 


Twenty-eight 
including 


compa- 
two 
to the 
the 
they 


nies, 


size of assets, 


Journal once a 


of the securities purchased 


for the previous week. These figures are 
followed by an audience in many insur- 
ance companies. While the number of 


the 


of course, 


companies represented is not large 
extent of 


and therefore, 


their holdings 
the 
review 


are, 
figures present a sat- 
the investment 
companies are 


isfactory of what 


divisions of the life doing 
with their funds. 

It is now the 
for the first six months. In the 
The Wall Street Journal of July 17 totals 
the 
recapitulation shows that 
of the 
were in mortgages; 95.1% in bonds; 1.2% 
in stocks. 
ments for the year 1933 was 12.9%. 


figures 
issue of 


possible to see 


given for investments up to 
July 7. The 


for this period 3.7% 


were 


investments 


invest- 
Dur- 


Amount of mortgage 


ing the week of July 7 there were in- 
vested $20,321,158 in securities. Invest- 
ments in U. S. Government bonds ac- 


counted for $8,874,292. State, county and 
municipal bonds took $6,084,421. 


Lorne kK. File, BA. FIA. FAS. 
associate actuary of the Canada Life, has 
recently completed twenty-five years 
service with that company. He entered 
the Canada Life actuarial department in 
1909. Four years later he was appoint- 
ed assistant actuary and in 1924 he be- 
came associate actuary. 

Mr. File is one of 
Canadian actuaries. He has done a great 
deal of valuable work in the interests 
of the life insurance business as a whole. 
For many years he has made valuable 
contributions to the activities of the 
various actuarial societies. At present 
he is president of the Insurance Insti- 
tute of Toronto. 

In addition to his official Canada Life 
duties, Mr. File has been consulted by 
many outside bodies. He has advised on 
the solvency and proper basis of opera- 
tion of policemen’s and firemen’s benefit 
funds in Canadian cities close to Toron- 
to and has acted as actuarial consultant 
for several banks and for various fra- 
ternal societies. 


the best known 


* * * 


C. S. Macdonald, president of the Con- 
federation Life, Canada, has returned’ 
home after a visit to England. He was 
accompanied on the trip by C. D. Dev- 
lin, general superintendent of agencies. 

* * * 
E. McConney, actuary of the Bankers 


Life of Iowa, and his family have re- 
turned to Des Moines from a visit to 
the island of Barbados in the West In- 
dies. 


* * * 
_Peter M. Fraser, vice-president of the 
Connecticut Mutual, will sail for Europe 
on August 12. 
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HAROLD WARNER 

Harold Warner, United States man- 
ager of the Royal-Liverpool, was a pas- 
senger on the Aquitania which arrived 
in Eneland this week. 

* x x 

E. M. Griggs, Chicago, assistant gen- 
eral counsel of the National Board of 
Fire Underwriters, is in New York dur- 
ing the period of the vacation of J. H. 
Doyle, general counsel of the National 
Board, taking over Mr. Doyle’s work 
during his vacation. Mr. Griggs was 
originally a lawyer in Streeter, Tll., and 
for ten years has been with the National 
Board in Chicago. 

* * * 

James M. Haines, United States man- 
ager of the London Guarantee & Acci- 
dent, arrived in England this weck. 

. & « 

George A. Kederich of Brooklyn, Su- 
pervisor, New York Life, is planning to 
spend August and September on the Pa- 
cific Coast. 

x ok x 

Richard H. Longmaid, manager, cen- 
tral mortgage bureau, Swiss Reinsurance 
Group, and family will spend most of 
August at Southwest Harbor, Me. 

* * * 


Alfred Frank Noyes. who was award- 


ed the F. W. Pascoe Rutter gold medal, 
at the Chartered Insurance Institute 
meeting recently held, is 20 years old 
and in the accountants’ department of 
the Northern Assurance head office. In 
1932 he won an essay contest, writing 


on “Personal Injury By Accident Aris- 
ing Out of and In the Course of Em- 
ployment.” H. T. Buckee, who won an- 
other prize at the same time, is with 
the motor claim department of the Nor- 


wich Union. He has won three other 
prizes at various times. 
* * * 


Donald D. Cody, graduated from Har- 
vard University with a summa cum laude 
degree, will enter the actuarial depart- 


ment of the Equitable Life Assurance 
Societv in September. He is a Hartford 
boy. While at Harvard Mr. Cody ma- 


jored in mathematics and was a member 
of the Junior Eight of Phi Beta Kappa. 
He was valedictorian of the class of 
1930 at Bulkeley High School and win- 
ner of the Harvard scholarship, pre- 
sented by the Harvard Club of Connecti- 
cut. 
* * * 

P. D. Olmstead, superintendent of 
agencies, London Guarantee & Accident, 
will have been with that company twen- 
ty-five years in October. He has been 
head of the production department ten 
years, 





LITHGOW 


J. Hu. 


J. H. Lithgow, general manager of th 
Manufacturers Life, has returned to T 
ronto after having attended the session: 
of the International Congress of Actu- 
aries | in Rome and also visiting the con- 
pany’s Great Britain organization. Whi 
in Rome Mr. Lithgow presided for on 
day at the sessions. 

* + « 


E. F. Williamson, general manager 
the Norwich Union, was recently gue: 
of honor at a dinner given by the Iber:- 


\merican Society in London. The Spar- 
ish Ambassador to England preside 
over the dinner. 


* * * 

Donald G. S. Sinclair, Jr., son of the lat 
manager of the Metropolitan Life’s ager: 
cy, 2 Park avenue, New York City, ha 
been elected president of Caledonia 
Hospital, Brooklyn, a post which wa 
held by his father at the time of hi 
death. Mr. Sinclair is associated with 
Blyth, Bonner & Kimbley, a member 0 
the New York Stock Exchange. 

x ok * 

Charles F. Williams, president of th 
Western & Southern Life, has been a 
pointed president of the Cincinnati Givi 
Opera Association; and a member of th 
exclusive Commercial Club. 

* * * 
Samuel R. Feller, first deputy instr 


ance superintendent of New York, a 
Mrs. Feller are in Bermuda on thet 
honeymoon, 

ss 


E. H. Temme, the London insurant 
man who swam the English Channel, has 
started intensive training for one of th 
most ambitious programs of long 
tance swimming ever attempted. Mr 
Temme’s chief object is to swim th 
Channel in record time from Englandt 
France—a feat credited only to Caf 
Webb (1875), T. W. Burgess (1911) an! 
H. Sullivan (1923)—and to win the Dovet 
Cup presented by the Dover (¢ Corporatio: 
for the fastest England-to-France sw! 
this year. Mr. Temme, who is an & 
thusiastic water-polo player, swam 
Channel from Cape Grisnez to Dove! 
seven years ago in 14 hours 29 minutes 
beating Miss Gertrude Ederle’s reco" 
of the previous year by 5 minutes. ® 
has remained an amateur and stuc 
insurance as a career. 

x * * 


Richardson A. Hill has jo‘ned the j.i i 
Russell ioe office agency of the Paci 
Mutual Life in Los Angeles to ma 
case analyses and comparative studies 
He comes from the agency accountiti 
department of the home office. 
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Acting General Adjuster of the Home 
R. F. Van Vranken, general adjuster 
of the Home Insurance Co. of New York, 
js away in Europe for a couple of 
months. Sitting at his desk during his 
absence is Herbert C. Taylor, state agent 
of the company in Virginia, one of the 
outstanding men in the Southeastern 
feld, and a man who has had consider- 
able experience in loss work. 
Herbert C. Taylor is a graduate of 
Richmond schools and after ex- 
perience in the Richmond business and 
banking world became special agent of 
the Home in Richmond under State 
\vent Frank McCarthy. After Mr. Mc- 
Carthy’s death Mr. Taylor succeeded 
him. He is a brother of Charles G. Tay- 
lor, Jr., president of the Insurance So- 
ciety of New York and third vice-presi- 
dent of the Metropolitan Life. 
Herbert C. Taylor still has his South- 
em accent. Charles G. Taylor, Jr., lost 
his among the pavements of Madison 
Avenue, Fourth Avenue, Broadway and 
Montclair, N. J. 
* * * 
Philo Higley A Playwright 
Philo Higley, son of Charles W. Hig- 
ley, president of the Hanover Fire and 
in the literary field at Hollywood, has 
returned to New York from the Coast. 
While there he wrote two plays: “A 
Long Time Ago,’ which is a comedy 
drama about a midwestern public school, 
and “Summer Girl,” which is a history 
of a musical comedy woman star. 
x * 


Percy Chubb and R. L. Barbour 


Two other sons of insurance top ex- 
ecutives whom I have met lately and 
who also struck me as having consider- 
able personality are Percy Chubb and 
Robert L. Barbour. 

_Mr. Chubb, who is a son of Hendon 
Chubb, and a Yale man, is with the 
marine underwriting department of 
Chubb & Son. 

Mr. Barbour, son of Robert P. Bar- 
bour, U. S. manager of the Northern 
\ssurance, is an agent of the New York 
-ife, 


some 


* * 


* 
High School Boys Now Seeking Fire 
Insurance Jobs 
On July 2 and July 3, 1934, one of 
the fre insurance companies in the East 
received 216 applications for employment. 
his company now has a number of high 
school boys in clerical capacities at the 
home office which is in contrast to the 
‘tuation a few years ago when it seemed 
hot possible to interest high school boys 
Ma fire insurance career. 
* * * 
Sterling Pile’s New Corporation 


Sterling Pile, who at one time was a 
Prominent figure in the insurance shares 
eld, which he entered after being with 
/ohnson & Higgins for some years, is 
President and treasurer of Industrial De- 
ments, Inc., a corporation which will 

Practical aid and counsel in the de- 


























velopment of industrial and financial en- 
terprises. 
Activities of the corporation include: 
1. Placing new inventions, products, 
processes, etc., in industry either through 
sale on an outright copyright or royalty 
basis, or by organizing special syndicates 


or corporate vehicles. 

2. Acting as intermediary in merger 
and/or sale, negotiations between indus- 
trial companies, investment trusts and in 
other activities. 

3. Acting as agent for individuals, 
banks and corporations in disposing of 
blocks of stocks in going enterprises. 

4. Acting as American agent for the 

European firm of Carp’s Handelmaat- 
schappij N. Y., with headquarters in 
Amsterdam, Holland, a company of many 
years’ experience in this type of work. 
\rrangements have also been made to 
have this company represent Industrial 
Developments, Inc., in Europe. 
5. Maintain a continuing interest in 
projects under development as a result 
of the corporation’s activities, through 
board memberships, by acting in advisory 
capacities, or by influence arising from 
stock holdings both of the corporation 
and others having a common interest 
with it. 

Legal counsel of the company is Ed- 
ward B. Twombly. Patent counsel is 
Theodore S. Kenyon. Mr. Pile’s address 
is 50 Pine Street, New York. 

* * * 


A Six Months’ Job 

Early this year Ena Delaplain, assist- 
ant secretary of the Kansas City Asso- 
ciation of Insurance Agents, decided to 
compile a list of the casualty insurance 
agencies in Kansas City with their re- 
spective company affiliations. According 
to Glenn D. Mathews of Kansas City, 
it took six months to perform this task 
and the list is being published by Mr. 
Matthews’ newspaper. 
x ca * 


Texans Make Good Fire Insurance 
Executives 

Former Texans now holding prominent 
positions in fire insurance, according to 
Texas Insurance, are these: 

Milton Dargan, manager Southern de- 
partment, Royal, Atlanta. 
Charles W. Phillips, 

Home, Atlanta. 

M. G. Hunter, state agent, Hartford, 
Charlotte, N. C. 

R. H. Colcock, manager Southern de- 
partment, Liverpool, London & Globe, 
New Orleans. 

Walter L. Maiilot, 
Union of Canton. 

Jesse E. White, vice-president, North 
Star, New York. 

A. R. Phillips, vice-president, 
American, New York. 

Joseph W. Russell, 
Aetna, New York. 

Henry M. Zweig, general agent, Na- 
tional of Hartford, New York. 


general agent, 


general agent, 


Great 


vice - president, 


John C. Evans, secretary, Home of 
New York. 
George C Long, vice - president, 


Phoenix of Hartford. 





Allen H. Dixon, Phoenix of Hartford. 

Joseph L. Price, Phoenix of Hartford. 

W. Ross McCain, president, Aetna In- 
surance Co. 

Frank C. Hatfield, 
Phoenix of Hartford. 

S. T. Maxwell, vice-president, 
tional of Hartford. 

C. B. Roulet, vice-president, National 
of Hartford. 

R. M. Anderson, vice-president, Na- 
tional of Hartford. 

Charles L. Miller, vice-president, Na- 
tional of Hartford. 

Sam M. Buck, 
Fund, Chicago. 

John M. Thomas, president, National 
Union, Pittsburgh. 

Charles F. Thomas, secretary, Western 
Lloyds Association, Chicago. 

W. F. Watson, assistant manager, 
Western’ department, Aetna, Chicago. 

McClure Kelly, Pacific Coast manager, 


vice - president, 


Na- 


manager, Fireman’s 


Insurance Co. of North America, San 
Francisco. 
W. H. Breeding, Pacific Coast mana- 


ger, Republic Insurance Co., San Fran- 
cisco. 

Robert S. Buddy, vice-president, Glens 
Falls Insurance Co., Glens Falls. 

Harrison Hines, Southern manager, 
Crum & Forster, Atlanta. 

C. O. Woolford, agency superintend- 
ent, Hartford Fire, Atlanta. 

J. T. Fahler, general agent, Southern 
department, Phoenix of London, New 
York. 

Neal Bassett, president, Loyalty Group, 
Newark. 

H. P. Whiteman, vice - president, 
Phoenix of Hartford, Hartford. 

Among other former Texans or those 
who were in the field there are Carl F. 
Rupprecht, assistant manager, Commer- 
cial Union; C. A. Dodsall, secretary, St. 
Paul F. & M.; Vernon C. Dargan, man- 
ager, Gulf Insurance Co., Los Angeles; 
H. J. Thomson, secretary, Corroon & 
Reynolds; Malcolm Craven, Craven, Dar- 
gan & Co., San Francisco. 

i 

The New British Insurance Invest- 

ment Trust 

The new British investment trust— 
The Trust of Insurance Shares, Ltd., 
formed on June 21, 1934, which “offers 
to the investor a definite share free from 
liability in a carefully selected portfolio 
of British insurance shares,” is running 
full column ads in British daily papers, 
Sir James A. Cooper, K.B.E., chairman, 
is a director of the Western Assurance 


Co., Ltd., and the Lancashire Cotton 
Corporation, Ltd. Other members of the 
board are C. A. McCurdy, director of 


the Equity & Law Life; J. H. Batty, a 
director of the Atlas, and Allan E. Mes- 
ser, a director of the Guildhall Insurance 
Co., of the British Law Insurance Co., 
and of the Guardian Assurance Co. 

As has been printed the investments 
of the Trust are limited by the trust 
deed to the stocks and shares of thirty- 
one British insurance companies “which 
have shown remarkable resistance to the 
economic difficulties and financial crises 
of the last twenty years.” 

During those two decades the total 
assets of the group increased from £316,- 
000,000 to £941,000,000. 

The initial price of the insurance unit 
is nineteen shillings, nine pence. Any 
number of units may be purchased in 
multiples of ten. 

* > * 
Esmeralda and Family 

One of the students of the New Deal, 
living in Harrison County, Iowa, has 
mailed me a copy of a letter he sent 
to Henry Wallace, Secretary of Agri- 
culture, offering some problems for the 
attention of this busy member of the 
Cabinet. It follows: 

Dear Sir: 

About three weeks ago Jonas, the Don 
Juan of the pig lot, broke into the pen 
of Esmeralda, my prize brood sow. I’m 
a little worried about this and hurry to 
write you for instructions. 

Esmeralda has been about the place 
three or four years. She is a great fam- 


ily pig and in the past her litters have 
run from 19 to 27. | signed up under 
the corn-hog program and I don’t want 
to lose any of my rights under that con- 
tract. I don’t want to go back on my 
word, either. 

As said, if Esmeralda keeps up her 
pace as a mama pig she just as like as 
not will have a family of around 20 or 
25. The way I figured it out when I 
signed up with you, Esmeralda was 
booked for a place on the birth control 
program this season. In fact, she wasn’t 
to have any babies. 

Carlotta, Dottie M. and Danzie IV 
were going to take care of the produc- 
tion on my place this year under the 
corn-hog program. I figured that as they 
have always been more reasonable and 
conservative they wouldn’t go beyond my 
pig quota, which is 27. That gives them 
nine apiece and figures out about right. 
I’m entitled to that many. 

Now, Esmeralda and Jonas, I’m afraid, 
have upset my calculations. What am ! 
to do about it? Shall I kill Esmeralda 
right away? I sort of hate to do that. 

It’s too late to do anything about 
Jonas and Carlotta, Dottie M. and Dan- 
zie IV. I’m a good soldier and want to 
obey orders. I don’t want any more 
pigs than I’m entitled to. Shall I let 
nature take its course, or what? 

And, Mr. Wallace, there’s something 
else. On my southeast 20 which I had 
plowed up last fall I notice some corn 
already coming up. I guess when the 
men hauled the corn from the field last 
fall they must have spilled some ker- 
nels and they’ve started to grow. If they 
mature I will have more corn than the 
acreage I contracted for under the corn- 
hog program, and | don’t want to do 
that. Still, it seems a shame to start 
pulling up these plants that are trying to 
grow. 

Just as like as not if I let them grow 
they'll exceed my acreage quota and I'l! 
be doing something I hadn’t ought to 
do. I’m entitled to 62.000714 acres. This 
self-raised corn will throw that all out 
of kilter. What if some inspector comes 
along and checks up and finds I’m rais- 
ing more corn than I should and 
the condition Esmeralda is in? Will | 
have to go to jail? And if I do, will it 
be a Federal prison or some place closet 
to home? 

And, Mr. Wallace, won’t you or Mr. 
Tugwell or some of you, tell me what 
I’m going to do about Esmeralda ? 


sees 


Yours very respectfully, 
H. Swooley. 
7 ” » 
N.R.A. Ruling Affecting Advertising 
of Goods Sold on Instalment Plan 


Retail merchants who advertise or 
offer for sale on the instalment plan mer- 
chandise which may be bought at a dis- 
count for cash, without making it cleat 
that there is a difference in the costs t 
the buyer, will be regarded as violating 
the “inaccurate advertising” provision of 
the retail code, according to a ruling by 
Division Administrator Robert Houston 
announced recently. 


The ruling followed consideration of 
representations that certain merchants 
have been advertising that no extra 


charge is made when articles are bought 
on the instalment plan and, at the same 
time, selling at a lower price for cash. 

Following is the text of the Adminis- 
tration’s interpretation: 

It shall be an unfair trade practice under 
Article IX, Section 1 (a) of the code for a 
retailer to advertise or offer for sale any mer 
chandise with a statement or representation that 
the merchandise may be purchased on any de 
ferred payment plan, of whatever nature, wit! 
cut charge for such deferred payment, interest, 
services, privilege or other comparable designa 
tion, when in fact discounts from quoted or 
marked prices are given on identical goods sold 
for cash and prices for payment are quoted 
marked or made available for identical merchar 


dise at the time the same is offered for sale 
* * * 
I. U. B. Premiums 
The annual premium volume of the 
1.U.B. is about 14% of the total fire 


insuranc? premiums written by stock fire 
insurance companies. 
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C. L. Tyner Resigns As Chairman 


Former President of Home Has Been Mainly Interested in 


Administrative and Financial Side of Business; Will 
Remain on Board; 70 Years Old 


Charles L. Tyner, chairman of the 
board of the Home Insurance Co. for 
the past five years, has requested the 
board to accept his 
July, 1934, stating that he desired to be 
relieved of further responsibilities as he 
felt that having reached his seventieth 
birthday he entitled to a life of 
leisure. He will, however, continue as a 
member of the board. 

Educated in private schools in Ireland 
Mr. Tyner is son of the late Rev. R. L. 
Tyner, a learned and _ distinguished 
clergyman, who died in 1875. When a 
boy of nineteen, he came to the United 
tates and went to work in the railroad 
business. His first job was with the 
Erie Railroad where he handled way 
bills at a small junction point. Later, he 
was transferred to the auditor’s office but 
not seeing much future in store for him 
he resigned and went with a company 
that was engaged in laying cables in 
New York harbor. 

Joins the Home 

When he gave up that connection he 
was introduced to Mr. Heald, then presi- 
dent of the Home, and started work for 
the company in 1889 in a new registered 
mail division which had just been opened. 
His job was to organize the accounting 


resignation as of 


was 


G. W. Baker Treasurer of 


Travelers Companies 


Gladden W. Baker has been made 
treasurer of the Travelers, Travelers In- 
demnity and Travelers Fire. After serv- 
ing in the Federal Reserve Bank of New 
York and the financial department of the 
International Telephone & Telegraph Co. 
he joined the Travelers in July, 1926; be- 
came associated in the treasurer’s divi- 
sion with L. Edmund Zacher, then vice- 
president and treasurer. When Mr. 
Zacher was elected president he was 
elected assistant treasurer. 

Mr. Baker was born at Fall River, 
Mass., in 1898. His father was Dr. M. 
W. Baker, a Congregational minister. 
He attended public and private schools 
at Springfield, O., Lakemont, N. Y.; 
Lander, Wyo.; and Topeka, Kan. After 
securing his A.B. degree from Washburn 
College at Topeka, he served as statis- 
tician of the New York Department of 
Health at Albany. He did graduate work 
in economics and finance at Yale Uni- 
versity, teaching in that department in 
1920 and receiving his Ph.D. degree in 
1922. In 1923 he entered the Federal 
Reserve Agent’s Department of the Fed- 
eral Reserve Bank in New York, and 
two years later joined the Financial De- 
partment of the International Telephone 
and Telegraph Corporation. He has writ- 
ten numerous articles for financial pub- 
lications. 


SUGGEST CANADIAN CHANGES 

The Canadian Manufacturers’ Associa- 
tion has circularized members asking for 
suggestions for changes of the statutory 
conditions of fire insurance policies. The 
insurance committee of the C. M. A. has 
been studying the revisions suggested at 
the annual conference of the superin- 
tendents of insurance in 1933—at which 
time it was requested that action be de- 
ferred for a year—and is now preparing 
a brief for presentation to the 1934 su- 
perintendents’ conference in September. 











CHARLES L. TYNER 


end of that department. From there he 
was transferred to the loss department 


(Continued on Page 24) 


NEW WINDSTORM RATES 





Eastern Tornado Association’s Manual 
Revised; Aircraft Hangars Brick 
Rate 25 Cents 
_The Eastern Tornado Association’s re- 
vised manual gives rates for aircraft 
hangars as follows: brick, 25 cents; 
frame, 75 cents; fire-resistive, 10 cents. 
Skeleton steel buildings have a rate of 15 
cents. There is an increase of rates if 
risk is located within one-quarter of a 
mile of the shore front of ocean or Great 
Lakes (including bays or sounds unless 
landlocked), and is without protection 
from contiguous buildings in blocks or 
rows acting as windbreaks between risk 
and shore front. The increases are 15 
cents for brick; 50 cents for frame: 10 
for fire-resistive; and 15 cents for skel- 

eton steel hangars. 





TAKE N. Y. AGENTS’ TESTS 
Five applicants for local agents’ certi- 
ficates of authority recently sat for the 
qualification tests of the New York In- 
surance Department at Poughkeepsie. 
Two passed and three failed. 








“Try this memory test tonight," says the 
Alliance national advertisement for July. By 
challenging the reader's memory, it makes a 
game of taking inventory of residence contents. 


And naturally, it tells the reader to— 


"Ask the Alliance Agent." 























THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 


Head Office: 1600 Arch Street, Philadelphia 











An Insurance Hearing 
Under Securities Act 


WAS HELD IN PHILADELPHIA 





Echo of Proposed Consolidation of Vic- 
tory and Reliance; No Objection 
Voiced to Merger 





The new Federal Securities Act speci- 
fies that if insurance companies want to 
avoid going before the Federal Securi- 
ties Commission and filing a prospectus 
with that body in the event of mergers 
or refinancing that a hearing is to be 
held before the insurance commissioner. 

The first hearing of its kind took place 
last Thursday at the home office of the 
Fire Association in Philadelphia before 
Deputy Insurance Commissioner A. G. 
Costello. The hearing was on the pro- 
posed consolidation of the Victory and 
Reliance (Fire Association fleet). 

The Federal Securities Act makes no 
mention of what procedure is to be fol- 








ns 





Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 





J. A. Kersey, General Agent 


United States Fire Branch: 80 John Street, New York 


Grorce Z. Day, Ass’t. General Agent 











U. S.—Statement December 31, 1933 
PREMIUM RESERVE 
OTHER LIABILITIES j 
CONTINGENCY RESERVE 
SURPLUS , 
*TOTAL ASSETS 


*New York Insurance Department Valuation Basis 


- 4. $1,73°7,814.87 
625,402.00 
1,097,717.64 

9,528,303.97 

12,989,238.48 





lowed in a hearing of this sort, outside 
of stating that stockholders are to be 
permitted to file objections. Therefore, 
the firm of Pepper, Bodine & Stokes, 
counsel for the Fire Association, drew 
up a plan of procedure similar to a mas- 
ter’s hearing. 


Lane On the Stand 


Otho E. Lane, president of the com- 
panies, occupied the witness stand dur- 
ing the greater part of the hearing, an- 
swering questions of stockholders very 
frankly. In his replies, he pointed out 
that stockholders would lose none of 
their equity; that the merged companies 
would be able to carry a larger reserve 
and, if the new company does more bus- 
iness, the earnings would be greater and 
correspondingly larger returns to the 
stockholders. 

Stockholders present, about a score in 
number, offered no objections. One re- 
marked, just as the hearing was drawing 
to a close, that “any stockholder who 
objects to the merger is crazy.” 

After the hearing adjourned, the stock: 
holders present handed Mr. Lane their 
proxies. 


U. & O. RULES REVISED 

Revised use and occupancy insurance 
rules to permit the use of revised forms 
and methods of rating adopted in various 
territories throughout the country for 
use and occupancy fire coverage have 
been promulgated by the Explosion Con- 
ference, effective July 11. Use and occt- 
pancy insurance coming under the Ex 
plosion Conference rules includes the 
perils insured against under policies of 
explosion, riot and civil commotion, vaq- 
dalism and (or) malicious mischief, full 
war cover, earthquake and aircraft an 
motor vehicle property damage. {ht 
new rules make it possible in all i 
stances to provide explosion and riot 
and civil commotion use and occupancy 
insurance concurrent in all details wit 
the fire coverage. 
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Mortgagee Bound by 
Windstorm Contract 


NEW YORK COURT DECISION 
Limitation of Twelve Months in Which 
to Bring Suit Held to Apply 
to Mortgagee 
A limitation in a windstorm policy*of 
twelve months after alleged loss there- 
under as the period within which any 
action can be commenced upon the policy 
is binding upon a mortgagee to whom 
the insurance company had executed and 
delivered a New York standard form 
mortgagee clause which was attached to 
and formed part of the policy. The New 
York Appellate Division, reversing 147 
Misc. 803, 264 N. Y. S. 530, so holds in 
an action by Albert D. Howe, against 
Mill Owners’ Mutual Fire of Iowa, 271 

N. Y. S. 639. 

The New York statutes do not pro- 
vide a standard form of policy for wind- 
storm insurance, but the policy in ques- 
tion was in the form commonly used by 
insurance companies issuing such  pol- 
ices in New York State. It provided 
that no suit or action should be sustain- 
able thereon “unless commenced within 
twelve months next after the windstorm, 
cyclone or tornado.” The complaint in 
the action was not served until more 
than two years after the alleged loss 
occurred. 

The court holds that the filing was a 
condition precedent to the mortgagee’s 
right to recover, which required him to 
allege affirmatively a compliance with 
its terms or a waiver thereof. 
Mortgagee Clause a Separate Contract 

Under the rule prevailing in the State 
of New York, the court said, when the 
insurance company executed the stand- 
ard mortgagee clause in favor of the 
plaintiff as mortgagee resulted which was 
separate and distinct from the one which 
the insurer already had with the owner 
of the premises. 

By taking a standard mortgagee clause 
instead of taking out a separate policy 
all the provisions of the policy which 
from their nature would properly apply 
to the case of an insurance of the mort- 
gagee’s interest would be regarded as 
forming part of the contract with him, 
while those provisions which antagonize 
or impair the force of the particular and 
specific provisions contained in the clause 
providing for the insurance of the mort- 
gagee must be regarded as ineffective 
and inapplicable to the case of the mort- 
gagee, (Eddy v. London Assurance Corp., 
143 N. Y. 311, 324, 38 N. E. 307,310). 

The court found no inconsistency be- 
tween the provisions of the mortgage 
clause and the clause in the policy limit- 
ing to twelve months the time within 
which any action on the policy must be 
commenced. There was no provision in 
the one which could be reasonably con- 
strued to antagonize or impair the force 
of the other. The time limitation clause 
was a reasonable provision to be drafted 
into the policy by the insurer for its 
own protection. 

The provision was clear and unambig- 
uous. It was broad in scope and so far 
as the rights of the plaintiff mortgagee 
were concerned, it was not contingent 
upon nor did it relate itself to any per- 
sonal default or omission by the owner. 
The insurance contract being a voluntary 
one the company had the right to fix the 
terms upon which it would become liable 
for a loss. 

The company’s motion to dismiss the 
complaint was granted. 





WOMAN AGENT ABROAD 


Mrs. Robert W. Snyder, owner of the 
Tfown & Martin agency, Louisville, is 
Now abroad accompanied by her son, 
Robert Snyder, Jr. She became owner 
of the agency a year ago when her 
brother, Frank H. Brown, died. Her 
husband heads Snyder Brothers agency, 
also of Louisville, and her son will enter 
the business in the fall. 


New Home Was Financed In London 





King and Queen opening Chartered Insurance Institute Building in London 


The new building of the Chartered In 
been 
financed in an interesting manner. The 
plans for the building were, of course, 
under consideration for some years, and 
contributions to a 


surance Institute in London has 


from time to time 
Premises Fund were made by the lead- 
ing British insurance offices, as well as 
by local institutes and individuals, and 
taken to erect 
amounted to as 


when the decision was 
the building the fund 
much as £29,617 ($148,085). 

As the cost of the construction and 
furnishing of the premises will probably 
amount to nearly £150,000 ($750,000), an 
issue of debentures was made bearing 
interest at 4% and confined to insurance 
institutions. Their handsome annual sub- 
scriptions will, it is understood, cover the 
annual cost of the interest and provide 
the major portion of the working ex- 
penses. 
Building Opened by King 

The last week of June, when the King 
opened the building, was a gala week in 
the annals of London insurance. The 
day after the inaugural ceremony the 
Chartered Institute held its annual con- 
ference in the new building. A luncheon 
to the delegates was then given at the 
Mansion House, official residence of the 
Lord Mayor, by the directors of the Bea- 
con Insurance Co., long known as th 
Abstainers & General Insurance Co., 
whose managing director, H. J. Green- 
ing, is the president of the Chartered 
Institute. 

This was followed in the evening by 
a banquet given at the famous Guildhall 
by the London Insurance Institute, im 
connection with the opening of the new 
headquarters, and it was attended by a 
distinguished company, including repre- 
sentatives of the Government. A larg 
number of insurance officials came to 
London for these events from centers 
throughout the United Kingdom and 
abroad as well, and while they were oc- 
cupied with these important happenings 
their ladies were entertained by a com- 
mittee appointed by the London Insu-- 
ance Institute. The program arranged 
for them included a visit to the Hous*s 
of Parliament. 

Message from James Victor Barry 

James Victor Barry of New York, 
president of the Insurance Institute of 
America, Inc., and Edward R. Hardy, 
also of New York, secretary of the In- 
stitute, sent greetings to the Chartered 
Insurance Institute in connection with 
the dedication ceremonies of the new 
building in London. Mr. Hardy was in 
London at the time and attended the 
formal opening of the building and also 


the meeting of the C. T. I. Following is 
the message from Mr. Barry: 

“The Insurance Institute of America 
sends far more than fraternal greetings 
to the Chartered Insurance Institute of 
Great Britain on the occasion of the 
opening under such impressive auspices 
of its new building. 

“These greetings are those of a grate- 
ful child to an ever thoughtful and so- 
licitous parent. Inspired by the great 
work and splendid achievements of the 
Chartered Insurance Institute, the Amer- 
ican organization was conceived and per- 
fected a quarter of a century ago. 

“At no time during all the years of its 
existence has the Insurance Institute of 
America failed to keep close to the par- 
ent organization, and draw from it sus- 
tenance, inspiration and courage for its 
undertakings. Its fondest hope is that 
the Chartered Insurance Institute is rea- 
sonably pleased and satisfied with the 
career and accomplishments of its off- 
spring.” 


Greetings From E. R. Hardy 


Mr. Hardy’s greeting to the C. I. I. in 
its hour of honor is as follows: 

“IT am very happy that it is my priv- 
ilege to send felicitations to the Char- 
tered Insurance Institute on this unusual- 
ly important occasion. One might call it 
the apex of the Institute’s career, but I 
prefer to think that, important as it is, 
it is only the real beginning of the career 
of the Institute. 

“I felicitate the Institute on reaching 
so assured and dignified a position that 
it is able to dedicate its own building, 
devoted to educational purposes. 

“T felicitate the Institute on its Journal, 
published now for over three decades. It 
is not only a mine of information on in- 
surance subjects, but also a_ text-book 
for the students and a liberal education 
to those who read it. 

“IT felicitate the Ins‘itu’e on its unrest 
in regard to the work which it is doing, 
because this shows a looking forward to 
better methods of instruction, higher 
standards in the examinations, and better 
equipped men for the great business of 
insurance.” 


N. F. P. A. TO MEET IN ATLANTA 

The National Fire Protection Associa- 
tion will desert Atlantic City next year 
and hold its 1935 annual convention: at 
\tlanta, Ga., during the week of May 13. 
For a number of years the association 
has had its convention at Atlantic City, 
with one or two exceptions. 


; Bassett In England 

Neal Bassett, president of the Fire- 
men’s and associated companies, after a 
visit to Switzerland and France, is in 
England this week. 





SECURITY NAT’L OF CANADA 


Charter Expected Soon to Write Fire 
and Casualty Lines; Eagle, Star & 

British Dominions Parent Company 

Security National Insurance Co., newly 
incorporated in Canada to write fire and 
casualty lines, has not as yet received 
its charter but organization will go for- 
ward as soon as it is received. The 
Eagle, Star & British Dominions is th« 
parent organization, and it is under- 
stood that the Security National will op- 
erate in a group controlled by the Eagle, 
Star under the management of J. H. Rid- 
dell, parent company manager for Can 
ada. 

The Security National’s act of incor- 
poration provides for a capitalization of 
$500,000 of which $100,000 must be sub- 
scribed before the general meeting for 
the election of officers is called. The 
company cannot begin business transac- 
tions before at least $250,000 has been 
subscribed and at least $100,000 paid up. 
It may then transact fire, sprinkler, leak- 
age, tornado, insurance against damage 
to property by explosion of natural or 
other gas and insurance against loss or 
damage to property other than growing 
crops by hail. 

Subscribed capital of $350,000 is re- 
quired before the company may start 
writing other classes of business. 


RE-ARREST JOHN F. WILKINSON 
Wrote Insurance in Companies Which 
Did Not Pay Losses; Had Been in 
Lewisburg Penitentiary 
On Friday, July 13, John F. Wilkin- 
son, who some years ago wrote a large 
volume of insurance among farmers in 
four “foreign companies” which existed 
only in the shape of policy forms, and 
which insurance resulted in $500,000 of 
losses which were never paid, was re 
leased from the Federal penitentiary at 
Lewisburg, Pa., where he had been for 
some time on sentence. He was imnx 
diately arrested on a detainer secured 
from the Pennsylvania Insurance 1) 
partment, charging him with acting as 
agent without license for non-existent 
insurance companies. Wilkinson’s sen- 
tence was four years, but his release the 
other day was for good behavior in 

prison. 


NO ACTION ON CO. ADMISSIONS 


Pacific Board of Fire Underwriters to 
Meet July 27 to Consider Monarch 
and Eureka-Security Memberships 
No action has as yet been taken by 

the Board of Fire Underwriters of the 
Pacific on admitting the Monarch Fir 
and Eureka-Security to membership fol- 
lowing United States Manager Conklin’s 
recent letter to the board on the sub 
ject. An impasse has apparently been 
reached. 

It is learned this week that the Pacific 
board’s executive has called a meeting 
of the entire board for July 27 at which 
consideration will be given to the ad 
mission of these companies. 


J. C. CONKLIN IMPROVING 

John C. Conklin, son of C. S. Conklin, 
United States manager of the Pearl, is 
getting along satisfactorily following an 
emergency operation for acute appendi 
citis. Mr. Conklin is president of the 
J. C. Conklin agency at Hackensack, N. J 


AMERICA FORE STATEMENT 

The America Fore financial statement 
at the end of June 3) shows large in 
creases in surplus and assets. The pri 
mium volume also showed a most sat 
isfactory gain. 


J. W. THOMPSON DIES 

J. Wesley Thompson, member of the 
fire insurance agency of Miller, Mayhew 
Thompson Co. of Camden, N. J., died 
last week. He was an old-timer in pro- 
duction ranks and had been ill for sev- 
eral years. He was a member of the 
Masons, Odd Fellows and the Rotary 
Club. 
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Munich Calm on Epoch- 
Making Day, Says Culver 


DIDN’T KNOW OF EXECUTIONS 


America Fore President Heard About 
Them After Leaving Town; 
Saw Passion Play 
Bernard M. Culver, president of the 
America Fore Companies, and Mrs. Cul- 
ver have returned from Europe. After 
to the North Cape the 


making a visit 





Underwood & Underwood 


M. CULVER 


BERNARD 


Culvers went into Germany to see the 
Passion Play at Oberammergau, which 
for decades has been performed by peas- 
ants in this mountain town. They ar- 
rived in Munich enroute to Oberammer- 
gau on Saturday, June 3). That is an 
epochal date in Germany because that 
was the day when the Hitler forces ex- 
ecuted many of the Storm Troop leaders. 

When asked what were his impressions 
Mr. Culver said to The Eastern Under- 
writer: 

“I was in Europe as a tourist and on 
vacation; not as a newspaper man. I 
did not know what had transpired in 
Munich until I arrived in another Ger- 
man town on the following Monday. I 
saw nothing unusual in the city. People 
were going about their business and if 
there was any tenseness in the atmos- 
phere it escaped Mrs. Culver and my- 
self. When I arrived at a Government 
building with a letter of introduction to 
an official given me by a mutual friend 
I was barred by a soldier who informed 
Mrs. Culver, who speaks German, that 
no visitors were permitted except on offi- 
cial business, but that struck me as pos- 
sibly routine. 

Son to Be Sorbonne Lecturer 

“T enjoyed all of my stay in Oberam- 
mergau as the Passion Play was most 
impressive. Mrs. Culver and I were at 
the home of Lang, the Christus of the 
production.” 

In Paris the Culvers saw their son 
Donald, who went to Cambridge. He has 
been teaching in a school of languages 
and will deliver lectures on English and 
American literature at the Sorbonne. 


FORM UNITED UNDERWRITERS 
The United Underwriters of Newark, 
with a capital of $125,000 divided into 
1,250 shares with a par value of $100 
per share, has been formed with head- 
quarters at 26 Thirteenth Avenue. The 
purpose of the new concern is to con- 
duct a general insurance agency and in- 
surance brokerage adjustment business 
consisting of and in connection with mo- 
tor vehicles and automobiles, and other 
forms of insurance. The incorporators 
include M. McLaughlin, G. M. Storch 
and R. Schwartzbach, all of Newark, 
N. J. 





New and Supplemental Proposal 
Submitted to H.O.L.C. By Bennett 


Walter H. Bennett, secretary and 
counsel, National Association of Insur- 
ance Agents, has submitted a new pro- 
posal to the Home Owners’ Loan Cor- 
poration in the matter of its insurance 
requirements which has to do with the 
work of the H.O.L.C. 
and which amends and supplements the 
one submitted as of June 18. Mr. Ben- 
nett, who urges a meeting of interested 


entire insurance 


parties at an early date so as to reach 
a definite decision, says: 

“There can be no practical and legal 
plan for handling the Corporation’s in- 
surance that is not instantly adaptable 
to the operation of a complete service 
office set up in Washington by the Na- 
tional Association of Insurance Agents 
in the interest of the Corporation, the 
carrying companies and the agents. Ob- 
viously, the details of operation can be 
much more readily worked out in con- 
ference than any attempt made at this 
time to set them down seriatim. 


Favors One Master Contract 


“However, we believe a practical and 
simple method for effecting the desired 
insurance would be the issuing of one 
master contract by the carriers selected 
by the Corporation, which would auto- 
1uatically bind and cover every insurance 
requirement of the Corporation, at the 
exact time the Corporation’s interest at- 
tached, to include subsequent improve- 
ments, changes and endorsements, with 
one underlying master policy in each 
state of like tenor and effect: then to 
handle each insurance transaction under 
a simple triplicate bordereau system, one 
for the Corporation’s file, one for the 
carriers and one for the service office. 

“Concurrently with the application for 
a loan, where no present transferable in- 
surance is available, the home owner will 
file an application for insurance setting 
forth a description of the property, the 
nomination of an agent of the home 
owner’s choice to act as his agent and 
receive the commission, with a report 
from this agent containing all the prop- 
erty and insurance information required 
in order to place in effect the exact 
amount and kind of insurance required. 
This will maintain for such agent that 
which in very many cases will be nec- 
essary if his livelihood is to be pre- 
served. 

“Prior to all expirations a notice shall 
be sent thereof to the home owner re- 
quiring him or his agent to furnish any 
additional information then required, 
particularly with reference to changed 
conditions in the property, physical or 
otherwise, so that an up-to-date record 
may be maintained in this particular. 
This will include the nomination of an 
agent where existing insurance was 
transferred by the home owner at the 
inception of the loan without nomina- 
tion. 


Loss Adjustment Facilities Available 


“For prompt and efficient loss adjust- 
ment there is available without cost to 
the Corporation the services of National 
Fire Adjustment Offices located in every 
part of the country. The names and ad- 
dresses of these approved adjusters by 
territories will be furnished to each dis- 
trict office of the Corporation for imme- 
diate contact where losses occur. It is 
suggested that in many cases it is the 
present practice, where a loss of less 
than $500 occurs, to use the service of 
the local agent in making immediate ad- 
justments. 

“Of paramount importance to the Cor- 
poration is the collection of premiums on 
renewal policies as the years go by. The 
plan we have in mind will provide for 
the payment of the premiums to the 
service office, which will be the agent of 
record for the companies for the receipt 


of such monies; the payment of the net 
premiums to the companies assuming the 
liability; and the distribution of the net 
commissions to the agents nominated by 
the home owners. With the proviso, 
however, that the agent failing to collect 
from the home owner shall only receive 
a portion of the net commission. 

“Sufficient differentiation would be 
made to provide an impelling force to- 
wards such collection. The failure of 
the agent to collect will cast such bur- 
den upon the service office. Only when 
every available means fail will the Cor- 
poration be called upon to pay the pre- 
mium. 

“In so far as company carriers are 
concerned, we have investigated this 
angle to such an extent that we can as- 
sure you that practically any or all de- 
sired companies will be not only willing 
but anxious to become parties to the 
contract. 


Would Simplify Insurance Division 
Setup 


“In taking over your insurance divi- 
sion, we believe there is an opportunity 
of simplifying the mechanics thereof, 
and at the same time care for your in- 
surance needs in an ample and complete 
manner, with constant and uninterrupted 
insurance information available. This 
will relieve the Corporation of all detail 
work and reduce its insurance activities 
to a minimum. 

“All these operations will be explained 
in detail at your convenience. This cut- 
line is based on information of your re- 
quirements now at hand. It is subject 
to such modifications, changes or addi- 
tions as may be deemed essential by the 
Corporation. ’ 

“The National Association of Insur- 
ance Agents is the only national organ- 
ization of insurance agents, and it is in 
a unique position to furnish the H.O.L.C. 
with a service not obtainable from any 
othe: source. Its far-flung membership 
in every state of the Union furnishes a 
direct contact with home owners that is 
not only valuable but necessary for the 
proper and successful handling of the 
Corporation’s insurance requirements, 
and particularly the collection of pre- 
miums on renewal policies which must be 
of prime importance, to you. However, 
it is to be understood that the nomina- 
tion of an agent by the home owner will 
not be confined to the membership of 
the National Association but may in- 
clude any licensed insurance agent. 

“It seems to us that the most practical 
way of arriving at a decision is for a 
committee of your Board to meet a com- 
mittee of our Association in order that 
we both may develop this important in- 
surance question to your satisfaction. We 
await the opportunity of furnishing such 
other or further information that may 
be desired.” : 


Urges C.C.C. Protest 


In a bulletin sent to all members 
of the Mississippi Association of In- 
surance Agents, National Councillor 
John Sharp Williams III, has urged 
members to wire immediately to the 
Commodity Credit Corporation pro- 
testing the corporation’s refusal to 
place cotton lines through agents in- 
stead of brokers. Mr. Williams has 
also urged the members of the Mis- 
sissippi association to get in touch 
with Senator Harrison and Senator 
Stephens of Mississippi so as to win 
their aid in getting the line for the 
local agents. 














GOLF PARTY JULY 25 


The fifth annual insurance golf tourna- 
ment of Powers, Kaplan & Berger, New 
York insurance lawyers, will be held at 
the Pineridge Country Club, Purchase, 
N. Y. (near White Plains), on July 25. 


Corroon & Reynolds 
To Manage Sussex 


REINSURE NEWARK CO. POLICIEs 


Business To Be Placed in American 
Equitable; Fort Remains Presi- 
dent of Sussex 


‘bhe Sussex Fire of Newark has been 
placed under the management of Cor. 
roon & Reynolds, Inc., New York, as of 
July 1. The outstanding policy liability 
of the Sussex has been reinsured by the 
American Equitable, one of the Corroon 
& Reynolds companies, and all business 
written after June 30 is being automat- 
ically reinsured in the American Equit- 
able. Otherwise the Sussex will continue 
as heretofore. 

All insurance matters in connection 
with the Sussex, such as daily reports, 
endorsements, cancelations, loss notices, 
account currents, remittances, etc., 
should be forwarded to Corroon & Rey- 
nolds. : 

Franklin W. Fort, president of the 
Sussex, in a letter to the company’s 
agents, explains the changes as follows: 

“On July 13, 1934, the stockholders of 
the Sussex voted an amendment to the 
corporation’s charter reducing the par 
value of its common stock so as to add 
$300,000 to the surplus of the company, 
and simultaneously authorized the issu- 
ance of preferred stock, of which $300,000 
was immediately sold for cash, reinstat- 
ing the capital of the company at $1- 
000,000. 

“The net result of all of these changes 
in the financial set-up of the company is 
that the Sussex today has a capital of 
$1,000,000, a surplus at actual market 
values, after setting up what are be- 
lieved to be excessive reserves for losses 
and all doubtful items, in excess of $500,- 
000. It is the purpose of the executive 
management of the company further to 
strengthen its financial structure. 

“The American Equitable Assurance 
Company of New York is one of the best 
known companies operating in this coun- 
try, showing as of March 31, 1934, $1, 
000,000 capital and approximately $3,000,- 
000 surplus on actual market values with 
assets in excess of $8,500,000. The Cor- 
roon & Reynolds group, as a whole, has 
made decided progress in the past ten 
years and I sincerely hope and believe 
that your relations with the company un- 
der their management will be as pleasant 
as they have been heretofore. 

“We cannot close this letter without 
expressing our very deep appreciation to 
the agents for their loyal and devoted 
service to the company throughout this 
period of general business difficulty. 
Starting business as it did just before 
the storm broke, the Sussex is very 
grateful for the really fine and helpful 
attitude that its agents generally have 
shown to it.” 


To Be a Part of C. & R. Group 


E. S. Inglis, vice-president of Corroon 
& Reynolds, in a letter to Sussex agents, 
says: “The Sussex Fire will take its 
place alongside our other companies as 
a real member of the group, and conse- 
quently the agents of the company will 
have extended to them the same service 
and facilities which the agents of our 
other companies receive, and we believe 
that with these added facilities the Sus- 
sex Fire will not only be able to serve 
you as well as in the past, but also be 
of increased value to you as time goes 
on.” 


N. Y. EXCHANGE FINES TWO 

Two company members of the New 
York Fire Insurance Exchange have 
been fined for violations of rules, one 
being assessed $2,575 and the other $125. 
The former company was found guilty 
of nine violations and ordered to cancel 
and remain off each of the risks for 4 
period of a year. All of them were of 
the multiple location reporting type ° 
coverage which involved locations in the 
Exchange territory. The second com- 
pany was fined $125 in connection wit 
reinsurance of a risk written by the 
other company. 
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An America Fore Combined Automobile 
Policy gives your clients over 40,000 
friends throughout the U. S. 
When they run afoul of automobile financial 
responsibility laws there is someone nearby 
to give them a helping hand. 


Bs Be A W\PROVED BY \ Jor time J J 
The AMERICA FORE GROUP 3) of Insurance Companies 


NIAGARA FIRE INSURANCE COMPANY 
MARYLAND INSURANCE COMPANY OF DELAWARE 


THE FIDELITY AND CASUALTY COMPANY 
ERNEST STURM, Chairman of the Boards 
BERNARD M. CULVER. President 


THE CONTINENTAL INSURANCE COMPANY 
AMERICAN EAGLE FiRE INSURANCE COMPANY 
FIDELITY-PHENIX FIRE INSURANCE COMPANY 
First AMERICAN FiRE INSURANCE COMPANY 


Fighty Maiden Lane, \Miemngmm| New York, N.Y. 
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London Assurance Home Office 
Report Commends U. S. Results 


At the annual general court of the 
London Assurance at the corporation’s 
home office in London last month Gov- 
ernor R. Olaf Hambro announced the 
1933 financial results and the progress 
resulting from the recently initiated pol- 
icy of centralized management of all the 
companies in the fleet. This policy has 
been largely the work of General Man- 
ager Arthur E. Morgan, who formally 
took office last year. 

Total assets of the six companies on 
December 31 were $80,674,859 at the 
present exchange rate of $5.06. The as- 
sets of the London Assurance alone were 
$71,360,487. 

The life insurance fund increased dur- 
ing 1933 by $2,705,162 to a total of $38,- 
749,423. In the fire department the pre- 
miums for the year were $10,289,100 and 
losses $5,218,980 for a ratio of 50.7% and 
the balance at the credit of the fire de- 
partment was $8,745,739. The marine de- 
partment had the greatest premiums in- 


come, excepting two war years, of any 
of the 213 years of the corporation, and 
the marine fund stands at $4,254,646 
though Governor Hambro expressed con- 
siderable concern over the present rate 
on hull risks. The accident department 
had $3,101,896 to its credit on the first 
of the year and the capital and leasehold 
account $2,602,808. 

Governor Hambro announced a retire- 
ment of John Mackenzie Pyrie from the 
position of deputy governor and his re- 
placement by Roland W. Kitson. 

In reviewing the corporation’s opera- 
tions overseas the Governor said: “The 
United States has shown a definite im- 
proveyient as against the immediate past 
years, and we are indebted in this ter- 
ritory to the very willing and splendid 
co-operation which has been accorded by 
our local managers in our reorganiza- 
tion work. I am sure you would wish 
me to express our appreciation both to 
E. W. Nourse of New York and J. M. 
Mendell of San Francisco.” 








Fire Insurance Aims 


ADDRESS BY A. WILBUR NELSON 





Safety of Property and Protection of 
Invested Capital Are Trusts Which 
Cannot Be Ignored 


The insurance session at New York 
University, School of Education, was 
addressed on Monday by A. Wilbur Nel- 
son, assistant to the general manager, 
and A. C. Hutson, assistant chief engi- 
neer of the National Board. Subject: 
“Insurance as an Economy Measure.” 
Among those present were superintend- 
ents, school board members and custo- 
dians of buildings from many states. 
After the meeting National Board litera- 
ture, particularly applying to schools, was 
distributed and questions were answered. 

Mr. Nelson told how inspections of the 
properties insured are made; changes 
and improvements recommended which 
will reduce fire hazards; and activity of 
local agents in fire prevention work. 

“Collectively, these companies comprise 
one of the foremost among organizations 

° e ” _ . “ce 
promoting public welfare,” he said. “The 
National Board is devoting itself to mak- 
ing America a safer place in which to 
live and work.” 





Stability Is Paramount 


Mr. Nelson said that the paramount 
consideration in the present age is sta- 
bility and he discussed the huge reser- 
voir of assets of insurance companies 
and the care with which they are in- 
vested. In referring to the investments 
of life companies he said this money 
would not have been invested or loaned 
on properties had they not been pro- 
tected by policies issued by fire compa- 
nies. In discussing cost of insurance 
Mr. Nelson pointed out that the average 
rate for $100 of fire insurance has de- 
cline from $1.17 in 1905 to 70.16 cents in 
1932. 

“The fire insurance industry, through 
the National Board, leads the way to 
safer conditions and to the lowering of 
costs wherever possible,” he said. 

In conclusion Mr. Nelson said: “While 
it is the sacred duty of everyone in au- 
thority to exercise great care where the 
safety of life is concerned the protection 
of invested capital is also a trust which 
cannot be ignored. Every school build- 
ing, whether it be an expensive unit of 
an endowed university or a humble frame 
structure supported by taxpayers of mod- 
est means must be protected. That pro- 


tection must be two fold: Physically, by 


Marine Losses Reported 
By Liverpool Ass’n 


Returns prepared by the Liverpool 
Underwriters’ Association show that nine 
vessels, of 21,421 tons gross, were posted 
in the loss book during April last as 
lost. These figures compare with ten 
vessels, of 27,705 tons gross, so posted in 
April, 1933, and with eight vessels, of 
12,908 tons gross, in April, 1932. 

The total number of casualties posted 
in the loss book during April last was 
376, compared with 320 in April, 1933. 
The corresponding figure for April, 1932, 
was 398, and for April, 1931, it was 432. 
Only vessels of 500 tons gross and up- 
wards are included in the returns. 





WANTS RECEIVER 

The Lawton-Byrne-Bruner Insurance 
Agency of St. Louis, Mo., has filed a 
suit in the St. Louis County Circuit 
Court at Clayton,: Mo., seeking the ap- 
pointment of a receiver for the Red 
Line Service Company, operators of a 
motorbus line between Wellston and St. 
Charles, Mo. The petition charges that 
the bus company is insolvent and owes 
the insurance agency $12,539 for insur- 
ance premiums. Circuit Judge McElhin- 
ney has set the case for hearing on 
July 19. 


W. H. VION APPOINTMENT 


The’ Sun Insurance Office, Ltd., has 
appointed Walter H. Vion as _ special 
agent to assist State Agent Charles H. 
Tiedemann in supervision of the Sun’s 
business and that of its subsidiary com- 
panies in eastern Massachusetts, Rhode 
Island, Maine and New Hampshire. Spe- 
cial Agent Vion will be located in Bos- 
ton. 


W. L. BURNHAM TRANSFERRED 


Wesley L. Burnham, for some time 
state agent in Mississippi for the St. 
Paul Fire & Marine, has been trans- 
ferred to Alabama. His successor is 
James L. Ross, formerly special agent 
for the general agency of W. A. Sulli- 








‘van, representing the Insurance Co. of 


the State of Pennsylvania. 


TO ATTEND FRONTIER WEEK 
J. H. Doyle, general counsel of the 
National Board of Fire Underwriters, has 
gone west on a vacation of a month. 
After visiting Colorado he will attend 
the Frontier Week at Cheyenne, Wyo. 








seeing that every safeguard is taken for 
its preservation and the safety of its oc- 
cupants, and, financially, for the protec- 
tion of the capital which is invested in 
it. 


Coast Riot Cover 
(Continued from Page 1) 


conditions. Last Thursday riot and civil 
commotion rates were trebled for all Pa- 
cific Board territory. Great activity in 
this line in San Francisco, Portland and 
Seattle. Some offices accept quite free- 
ly, but others are pursuing conservative 
course as to lines written and also re- 
quiring concurrent fire insurance. 

“Fire Chief Brennan, San Francisco. 
states emphatically that equipment and 
morale of department is 100% effective 
and it is prepared for every emergency. 
City now amply protected by militia and 
additional police. Municipal cars run- 
ning Tuesday morning with consent 
strike committee. Also, deliveries of 
gasoline commenced. Little disorder is 
apparent. 

“Advices from Portland and Seattle 
are to the effect that fire departments 
are in excellent shape although men af- 
filiated with American Federation of La- 
bor. However, they cannot strike be- 
cause of charter prohibition and becaus° 
they would lose all pension and _ civil 
service rights. 

“Means have been taken through Na- 
tional Board offices here to keep cur- 
rently advised of conditions, reporting 
same to New York offices and to mem- 
bers. Nothing to report about Los An- 
geles and vicinity. Conditions there ap- 
proximately normal. Looks as though 
general strike in San Francisco is a fail- 
ure. Fire insurance conditions in Coast 
cities not abnormal.” 


Much Riot Cover Written 


Another review of the situation wired 
The Eastern Underwriter on Wednesday 
and coming from a representative of a 
large group of companies was this: 

“Fire insurance business carry‘ng on 
as usual despite transportation and other 
difficulties. Probably several hundred 
millions of riot and civil commotion cov- 
erage has been written in Coast cities 
despite tripling of rates. It has started 
to fall off. No noted increase in fires 
and no serious rioting. Police and fire 
departments functioning very efficiently. 

“Present advices are that even though 
general strikes may be declared in other 
Coast cities fire fighting facilities will not 
be affected. Authorities apparently have 
situation well in hand and recent state- 
ments of Governor and mayors have 
brought about improved mental outlook 
on part of citizens. Insurance managers 
giving situation close personal attention.” 
Most Companies Have General Agencies 

Reports from San Francisco were 
slow in arriving in Eastern fire insur- 
ance head offices as so many companies 
have Pacific Coast departments and the 
explanation is that they have been too 
much occupied to write letters. 

Some of the offices received a great 
deal of business, especially inland marine 
all risks coverage. One of the strong 
and conservative companies has_ these 
among other items in its prohibited list: 

No acceptances on chain stores be- 
cause of opportunities offered to throw 
bricks through the windows. 

No grocery stores or food depots as 
they offer opportunity for looting. 

The marine cover most popularly writ- 
ten follows: 

This insurance also covers damage to or de- 
struction of the property insured directly caused 
by strikers, locked-out workmen, or persons tak- 
ing part in labor disturbances or riots or civil 
commotions, but warranted free from claim for 
loss, damage or expense arising from delay, de- 
terioration or loss of market. 

The strike insurance rate for marine 
insurance is fifty cents additional. There 
is also a charge of five cents for marine 
delay. 

Can Now Compete with Lloyd's 


Recently, a policy of $2,200,000 strike, 
riot and civil commotion, malicious dam- 
age and sabotage cover was written for 
the Port of Seattle and placed in London 
Lloyd’s by Bowden, Gazzam & Arnold, 
Seattle agency. This aroused other in- 
surance men. As a result of the protest 
Insurance Commissioner Sullivan noti- 
fied companies that arrangements had 
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been made for the first time for fire in- 
surance companies admitted to Wash- 
ington to write the same cover. In |et- 
ting down the bars Commissioner Sullj- 
van said: 

Any disagreement would mean an expensive 
lawsuit conducted in London. The new policy 
will permit all admitted companies to write such 
insurance. The larger companies have already 
indicated that they will handle this business, and 
I am requesting all companies to accept it. ft 
will mean that business concerns will be able to 
get protection in a form that has never been 
available in the history of the state. 

The Washington Advisory Committee 
told companies that they could write 
vandalism insurance in that state, begin- 
ning with June 29. 

There is some question in the minds 
of counsel of companies as to liability 
for fire in case of burning of buildings 
somewhat removed from scene of riots 
where blaze is due to exposures of build- 
ing set fire by rioters. 

Among questions asked of insurance 
companies during the week was whether 
a fire company would cover funds of a 
bank being transported in streets during 
period of the strike, and inland marine 
companies were asked by brokers if they 
would not cover gaps in the Bankers 
Blanket bond where riot and civil com- 
motion are covered but not shipments at 
the time the strike is in progress. 





STRIKE COVER EDITION 





Camden Fire Features Civil Commotion 
Insurance in Current Edition of 
Agency Publication 
The Camden Fire Insurance Associa- 
tion devoted its entire issue of The Cam- 
den Advisor for July to explosion, riot 
and civil commotion, and couldn’t have 
gotten it out at a more opportune time. 
Taking as its theme “One of the symp- 
toms of Recovery is a red rash of strikes 
on the face of Uncle Sam,” it says in 

part: 
“Strike while the N.R.A. is hot is the 
motto of the worker. 
“Strike while the prospect is hot is the 
the plan of the working insurance agent. 
“Explosion, Riot and Civil Commotion 
should be stressed in times of stress. 
“Get out and campaign among your 
prospects for this coverage.” 





POSTPONE KENTUCKY HEARING 


_ Litigation at Frankfort, Ky., concern- 
ing the Kentucky Insurance Depart- 
ment’s reorganization is in status quo 
as a result of postponement of the hear- 
ing set for July 7, of the injunction suit 
brought by State Auditor J. Dan Tal- 
bott, to prevent Governor Ruby Laf- 
foon from appointing new heads of the 
Department of Fire Prevention & Rates, 
and a new Insurance Commissioner, un- 
der the recent ripper bill reorganizing 
state departments, and giving the Gov- 
ernor power.to remove office holders at 
will. The temporary restraining order 
issued at the close of June, pending hear- 
ing on the injunction application, will 
hold until the case is heard by Judge 
H. Church Ford, of the Franklin County 
Circuit Court. 





CONDENSE LIQUOR FORM 


The Mississippi State Rating Bureau 
has reduced and condensed the form of 
application used for improved gin house 
risks, bringing the new form down to 4 
letter sized sheet, and simplifying and 
clarifying the questions. Both compa- 
nies and agents are pleased with the 
change. 





BRITISH CLAIM ADJUSTERS 

At the weekly meeting of Company 
and Lloyd’s Claim Adjusters, held on 
July 2, H. B. Edmunds, adjuster of ma- 
rine claims to the World Marine & Gen- 
eral Insurance Co., and C. J. Sayer, ad- 
juster of marine claims to the Indemnity 
Mutual Marine Assurance Co., were 
unanimouusly elected chairman and 
deputy chairman respectively for the en- 
suing year. 
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Koop 40 Years With Gt. 
American On July 23 


FIRST POST WAS OFFICE BOY 





Had Experience in Many Departments; 
National Board of Fire Underwriters 
President 


On July 23 William H. Koop, presi- 
dent of the Great American and affili- 
ated companies, will have been with the 
Great American forty years. 

Mr. Koop began with the company as 
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WILLIAM H 


an office boy, followed the usual routine 
of writing, entering and endorsing poli- 
cies, acting as map clerk and performing 
similar duties. Later, he was placed in 
charge of the brokerage department and 
succeeded Wallace Reid, manager of the 
New York local department in April, 
1906. Ten years later he was appointed 
assistant secretary, and in 1924 became 
vice-president of the company and also 
of the American Alliance. He was made 
director of both companies in 1927. 

Mr. Koop is president of the National 
Joard of Fire Underwriters. He served 
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two terms as president of the Eastern 
\uto Underwriters’ Conference, one 
term as chairman of the board of the 
Explosion Conference, and two terms as 
president of the New York Fire Insur- 
ance Exchange. He is also president of 
the Great American Indemnity. 

When a boy Mr. Koop took some 
courses at Cooper Union and had as his 
instructor Charles L. Tyner, who later 
was to be president of the Home Insur- 
ance Co.; then chairman of the board. 





LUMBERMEN’S OFFICERS 





Lane Succeeds Freeman As President; 
Clevenger, Frary, Maconachy, Herd 
and Emerson Vice-Presidents 
Vice-Presidents Arthur H. Clevenger 
and Don R. Frary of the Lumbermen’s 
are the only officers of that company in 
the new set-up of the Lumbermen’s and 
Philadelphia National. Otho E. Lane, 
president Fire Association fleet, has been 
elected president of both Lumbermen’s 
and Philadelphia National to replace 
Ralph L. Freeman, who resigned on com- 
pletion of the sale of the Lumbermen’s 
to the Fire Association. There will be 
five vice-presidents in the new deal, in- 
cluding James G. Maconachy. The other 
two are J. Victor Herd and Sumner B. 
Emerson. A. Irvin Voss will be secre- 
tary and Oliver B. Bryan assistant sec- 

retary. 

With 80% of the Lumbermen’s stock 
already deposited the Fire Association 
officially took over the former company 
and the management of the Philadelphia 
National. The same set of officers will 
direct both the Lumbermen’s and the 
Philadelphia National although the latter 
company will be run as a separate entity 
with the Fire Association simply assum- 
ing its direction. 

At present the Lumbermen’s is li- 
censed in twenty-four States. The Phil- 
adelphia National is in fifteen States and 
the District of Columbia. 


F. W. FORT TO VISIT HOOVER 

Franklin W. Fort, Newark insurance 
executive, and former Congressman, 
(also, president of the Lincoln National 
Bank, Newark), is to visit the camp of 
Herbert Hoover in California’s Redland 
forest. He will return from the Coast 
via the Panama canal. 





Pattinson Chairman of 
Royal-Liverpool 

The boards of the Royal and the Liv- 
erpool & London & Globe have elected 
Arthur E. Pattinson as chairman in suc- 
cession to the late A. Allan Paton, who 
died at the end of June. 

Mr. Pattinson was appointed director 
of the Royal in 1917 and deputy chair- 
man in 1927. He became a director of 
the Liverpool & London & Globe in 
1928, and has been a deputy chairman 
of that company since 1929. 

Mr. Pattinson is a leading broker in 
rice, associated with the firm of J. R. 
Pattinson & Co., and among the directo- 
rates he has held are those of the Liv- 
erpool Warehousing Co., Lloyd’s Bank 
and Cope Bros. & Co. He is a past pres- 
ident of the Liverpool Seed Oil & Cake 
Trade Association, and in 1926 he was 
appointed to the board of Peter Walker 
& Robert Cain. His election as chair- 
man of the Royal & Liverpool fleet is 
popular choice. 





LEISSLER WITH DUNNE 





Chicago Newspaper Man Made Manag- 
ing Editor of the Insurance Index; 
Formerly with Daily Paper 
John C. Leissler, former insurance edi- 
tor of the Chicago Journal of Commerce, 
has been appointed managing editor of 
The Insurance Index, Chicago, James E. 
Dunne, publisher. He first came into 
contact with insurance as commercial 

editor of the Des Moines Register. 

Born in Texas, he attended Southern 
Methodist University and after various 
positions became cub reporter for the 
Galveston Daily News. He was selected 
by the Associated Press to help report 
the first term of Governor Miriam Fer- 
guson beginning in January, 1925, and 
made a report on the Texas House of 
Representatives during that session of 
the legislature. Mr. Leissler was insur- 
ance editor for the Chicago Journal of 
Commerce for six and one-half years. 
Since leaving that paper he has been 
correspondent for several Eastern insur- 
ance magazines. 
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Gang Caught After 27 : 


Years’ Arson Activity 
THIRTEEN INDICTED UP-STATE 





Homes and Freight Cars at Hornell, N. 
Y., Have Been Burning; Authorities 
Find Evidence 





Since 1907 there have been thirty-odd 
suspicious fires in and about the city of 
Hornell, Steuben County, N. Y. As a 
result of investigations by District At- 
torney George Kraft, Deputy Sheriff 
Travers and other public officials a gang 
of thirteen alleged fire bugs have been 
indicted by the Steuben County Grand 
Jury and are awaiting trial. 

The climax of the investigation came 
when the authorities made a raid at the 
place of business of Marino Bendetto in 
the town of Hornersville and found a 
clothes closet which had a false wall. 
Enough property was located to fill in a 
list four typewriting sheets of foolscap. 
Among other articles seized was a com- 
plete set of burglar tools. Ring leaders 
include J. Arcieri, John Rechirchi and 
Dominick Tesone. Many of the places 
burned were residences, the flames 
spreading through a mixture of gaso- 
iine, kerosene and lard. 


Burned “Wrong Place” 


An amusing incident was the failure 
to burn down a restaurant in accordance 
with plans. This is described as follows 
in a report made to the authorities: “On 
the afternoon before the fire Arcieri and 
his family were ordered by John 
Rechirchi and another of the arsonists to 
go out of town until the following morn- 
ing as a restaurant would be burned that 
night. They left, going to Corning, N. 
Y. Returning to Hornell the following 
morning they were greatly surprised to 
learn that their own home had been 
burned and the restaurant only slight 
damaged. Rechirchi explained that he 
had changed his mind at the last mo- 
ment with the thought that with the 
insurance money which he would obtain 
he could buy the interests of Arcieri in 
the restaurant and still have both his 
own home and place of business.” 

The trial will be held on July 23. Some 
of the fires were in box cars on railroad 
property. 


Charles L. Tyner 


(Continued from Page 18) 





and in the following year went to the 
bookkeeping department. 

In 1898 Mr. Tyner was placed in 
charge of all correspondence for the 
Western Department of which F. C. 
Buswell was then chief. In 1903 Mr. 
Tyner became the head of the Western 
Department and traveled extensively in 
the field where he gained a wide ac- 
quaintance with underwriting conditions 
there and also with the men then in 
managerial and field positions. 

On February 13, 1906, Mr. Tyner was 
transferred from the underwriting divi- 
sion and made secretary in charge of the 
financial department. From that time 
his duties with the Home have been 
mainly administrative and financial. In 
1912 he was elected vice-president and 
secretary. In 1920 he was elected to the 
board of directors of the company and 
in 1921 was relieved of his duties as sec- 
retary. On November 13, 1925, when F. 
C. Buswell was elected president, suc- 
ceeding the late Elbridge Gerry Snow, 
Mr. Tyner was made the senior vice- 
president. A fortnight later, December 
2, he was elected president, following the 
tragic death of President Buswell who 
was killed when struck by a car in the 
street when it was raining. 

On April 15, 1929 when Wilfred Kurth 
was elected president Mr. Tyner was 
elected to the chairmanship of the board 
of directors, a newly created office. From 
that date his time has been entirely de- 
voted to the financial interests of the 
company. 
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ORGANIZED 1853 


ASSETS 


Cash in Banks and Trust Companies. $ 7,550,815.75 


United States Government; State, 
County and Municipal Bonds... 17,097,889.20* 








Other Bonds and Stocks ......... 57,756,744.20* 
Premiums in course of Collection.. 10,139,795.73 
Accrued Interest ............... 478,624.00 
Other Admitted Assets ......... 1,047,348.00 
$94,071,216.88 
LIABILITIES 
Ge di cineebenaananens $12,000,000.00 { 
Reserve for Unearned Premiums... 34,081,828.00 
Reserve for Losses.............. 4,809,513.00 
Reserve for Unpaid Reinsurance. . . 909,873.94 
Reserve for Taxes and Accounts . . 650,000.00 
Contingency Reserve...........- 4,215,762.00* 
NET SURPLUS 37,404,239.94{ 
$94,071,216.88 


* Reflecting Actual Market Quotations as of June 30, 1934. 


SURPLUS AS REGARDS POLICY-HOLDERS, 
$49,404,239.94} 








Strength «» Reputation «» Service 
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While waiting for my meals in second 
class restaurants and some first class 
ones it amuses me to take a pencil and 
correct the spelling of French words in 
menus which contain dishes masquerad- 
ing under French names. I can see no 
sense in using French to overcome peo- 
ple to whom any foreign language is 
‘Greek.” The most glaring errors are 
“4 l’Alemand” for “a l’Allemand,” mean- 
ing German style (seen at Ten "Eyck at 


Albany). Accents “acute,” “grave,” and 
“circumflexe” do not exist for these 
maitres de cuisine, dabbling in French 


words. 

The average foreign head waiter thinks 
he has a monopoly on the French lan- 
guage and thinks no Yankee knows any- 
thing about French. In a particularly 
critical mood I recently told one that it 
spoiled my appetite to see the French 
language murdered in his ménu. 

The great metropolitan papers have 
not yet learned to use the word “com- 
muniqué” correctly. It is the past par- 
ticiple of the verb “communiquer,” in 
plain English: to communicate. Why 
then not say a “communication from the 
Government,” instead of a communique 
and then to make it worse omit the 
“accent aigue” on the last syllable. If 
you want to quote French, for the love 
of Mike, at least spell correctly. 

This reminds me of the frequent use of 
“Laissez-faire” at Washington recently, 
meaning a policy of “let alone.” A West- 
ern Congressman or Senator at the re- 
cent Wallace investigation asked who 
this man “Lazyfair” was anyhow! 

* * * 
Bees Can Settle an Argument 

At Ticonderoga station recently, while 
waiting for a train I listened in on an 
interesting conversation between a typi- 
cal Vermonter from Orwell, Vt., a bee 
culturist, with some New Yorkers (I 
mean up-staters). The Vermonter told 
about a personal enemy of his who for 
some imaginary injury sailed into him 
and called him names. 

The Vermonter thus: “He called me a 
lot of names and things I was and a 
lot of things I warn’t, and I listened 
to them and then told him, after he 
was all through, that perhaps I was a 
lot of the things he called me and per- 
haps not all of them, but that if he 
didn’t get out of my sight, I would shoo 
the bees at him, whereupon he got away.” 

* * - 
Even a Taxi Driver Misses 

Anxious to catch a train one Saturday 
recently early in the morning I told a 
taxi-driver I didn’t want to miss the 
train. He said, “You are as good as 
there.” I admired his optimism, but it 
was only three minutes after that we 
crashed into another auto about a block 
from the depot. It is never good to be 
too sure. 

- * col 
Tips to Lessen “Service” 

Super-service by officious Pullman 
porters is so great nowadays (on ac- 
count of lack of tips) that passengers 
have to watch their baggage, otherwise 
the porter will in his zeal deposit your 
bags at the depot you do not want to 
get out at. I have to tip porters to keep 
hands off my baggage nowadays. 

i ce 

Fixing Responsibility for Trouble 

Taking a solitary walk on a country 
highway one Sunday evening near a sum- 
mer resort, I encountered a rather pic- 


turesque old hobo who asked me where 
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he could get a night’s lodging. I thought 
it worth while to get into a conversation 
with him and told him it would be hard 
to find accommodations in that section 
as the summer people had not yet ar- 
rived and the few farmers in the vicinity 
would probably not take him in. He 
turned to me and said, “That’s all mon- 
sieur, This is God’s country and people 
ought to share it with me; also their 
homes.” 

I told him I could hardly take him into 
the room I was occupying in the hotel. 
He did not agree with me and com- 
menced to hold me personally responsi- 
ble for conditions. “Why pick on me?” 
I murmured, “I am not responsible for 
conditions as they exist. I had to work 
hard for anything I ever got, and if you 
have been unfortunate it is not God’s 
fault but due to other causes. The trou- 
bles of humanity cannot be justly loaded 
on the shoulders of the Deity. The 
troubles of humanity are made by hu- 
manity itself.” 

e + 2 
A View of the “Brain Trust” 


The “brain trust” is all right but 
doesn’t mix its brains with practical ex- 
perience. I would rather have the judg- 
ment of an intelligent business man on 
economic questions, than the theoretical 
opinions of brain-trusters unsoftened by 
practical experience. The trouble with 
the brain trust is not so much that they 
haven’t good brains, but they do not 
know how to put their brains to proper 
and practical use. 

* * * 
A Hazard of Street Car Days 

George Juno, prominent agent at 
Schenectady, tells me that just after the 
trolley lines had been introduced sup- 
planting the old horse car system in 
Schenectady, an intoxicated friend of his 
entered a lunch wagon, placed between 
the tracks of the trolley line and the 
curb, mistaking the side door of the 
lunch wagon for the side door of the 
trolley car (and many of the original 
trolley lines had cars which were entered 
by a side door, supplemented by a step 
running the entire length of car, and 
with no exits on the ends) sat down on 
a chair and commented on newfangled 
car arrangements. He said: “Leave m- 
out at X street,” much to the amusement 
of Mr. Juno and his friends assembled 
there, eating a late supper. 

s = Ss 
Electricity in Canada 

Cheap electricity, developed principally 
from abundant water power, is steadily 
revolutionizing conditions in homes and 
factories. Electric power in the city of 
Ottawa, Ontario, the national capital, 
where I had headquarters 1920 to 1923, 
while manager of the Canadian depart- 
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The Standard Fire Insurance Co. 
oF NEW JERSEY 


TRENTON, N. J. 


R. J. CAREY, SECRETARY 





domestic purposes at less than one cent 
per kilowatt hour. This is due to the 
fact that the Chaudiere Falls of the Ot- 
tawa River are right in the heart of the 
city, almost in the rear of the beautiful 
Parliament Buildings, with head water 
extending for over five hundred miles to 
the Quebec and Gatineau forests. 

When first I visited this section in 
1912 I was surprised to see people con- 
tinually using electric light and heat even 
in the lowliest huts; in many instances 
they had the current on all day. Re- 
cently compiled statistics show that there 
are about 1,500,000 homes in the Do- 
minion wired for electricity. This total 
represents about three-quarters of all the 
homes of Canada. With an area as large 
as the United States, Canada has a popu- 
lation of about 9,000,000. More than one- 
third of the thirty-five principal indus- 
tries of Canada are now 90% electrified 
and 27% have a ratio of more than 80%, 
so that industry as a whole is over 76% 
electrified. In the principal branches of 
the textile industry the electrification is 
practically 100%. Canada’s total installed 
capacity is up to 7,333,260 horsepower. 

The electric power resources of Canada 
have been of inestimable value to the 
mining industries of that country, espe- 
cially in remote places by wire transmis- 
sion. The mining and metallurgical in- 
dustries of Canada use about 13% and 
14% of the total power generated by 
Canadian stations. 





BROKERS’ I. U. B. COMMITTEE 


Malcolm B. Dutcher of Frank & Du- 
Bois has been appointed chairman of a 
new committee of the National Associa- 
tion of Insurance Brokers to deal with 
the Interstate Underwriters Board. Other 
members of the committee will be named 
soon. 





TWO CONVICTED OF ARSON 


Harry and Julius Schatz of Newton, 
N. J., were found guilty of arson in con- 
nection with the burning of a dwellin« 
in Stanhope, N. J., last year. The trial 
lasted a day and a half. 
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FOUNDED 1710 
United States Branch 


55 Fifth Ave. 
Western Department 
309 West Jackson Blvd. 
Chicago 
Pacific Department 


100 Sansome Street 
San Francisco, Cal. 
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F. D. LAYTON, President 
Admitted Assets 


Capital Stock . 
Reserve for Unearned Premiums. . 





National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement December 31, 1933, to New York Insurance Department 


LIABILITIES 


Reserve for Losses ha Me ales sen cin oleate Nb. wae-tcwe tes 1,984,950.21 
Reserve for Taxes and Other Expenses EE eG SN BERS eee pe VT 1,049,490.04 
se Soc aE W's a ind a: WO 018. us 8. ballin cw Scorn ewok 0,000.00 
Reserve for Contingencies ( Special) pinto aeekane 3,769,288.38 
Reserve for Contingencies (General) eT Te ree 
Net Surplus (Based on December 31, 1933, a err 11,867,764.77 

39,924,452.58 
Surplus Available for Protection of Policyholders....................... $16867,764.97 


S. T. MAXWELL, Vice-President 


Se ey ays $39,924,452.58 











BACKS “IN OR OUT” RULE 

The Wyoming Valley Insurance Ex- 
change, a local board with headquarters 
at Wilkes-Barre, Pa., has addressed let- 
ters to fire insurance companies stating 
that it will adhere strictly to the “all in 
or all out” rule, which provides that no 
member shall represent a company of a 
group that is represented through an af- 
filiate in the same town by an agent not 
a member of the board. The local board 
is asking the co-operation of the com- 
panies in trying to bring all of the policy 
writing agents into the Exchange which 
supervises not only Wilkes-Barre but 
also Pittston, Nanticoke and_ several 
other towns. 


SEEK $1,210,000 DAMAGES 

Six suits seeking aggregate damages 
of $1,210,000 for alleged false arrest, im- 
prisonment and malicious prosecution 
have been filed against various fire in- 
surance companies in St. Louis and St. 
Louis County during the past week by 
persons who were arrested in connec- 
tion with fires. 








FRANK L. HUNTER DEAD 

Frank L. Hunter, Pacific Coast mana- 
ger of the Norwich Union Fire and vice- 
president of the Eagle Fire, died re- 
cently in San Francisco. He was born 
and educated in San Francisco and en- 
tered fire insurance in 1888 with the old 
Angle-Nevada Fire. Later he was with 
the London Assurance and Northern 
Assurance. In 1913 he joined the Coast 
department of the Norwich Union and 
became manager in 1925. 





ARTHUR E. POST DIES 


Arthur E. Post, 74 years of age and 
for many years an insurance agent at 
Syracuse, died of heart trouble at his 
summer home at Pleasant Lake recent- 
ly. He was also a fraternal leader 
in Syracuse. His widow, a son and two 
daughters survive. 
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The picture in the circle shows lower New York in 1873 when the Trinity 
Church spire at the head of Wall Street was the tallest structure on the skyline. 
The Royal Building is at the extreme right of the above picture. Both pictures 
were taken from Brooklyn. (Photos by Brown Bros. and Irving Underhill.) 





Skylines are graphs of commercial progress— Chicago in 1871, Boston in 1872, Baltimore 
towering records of the nation s growth. in 1904 “ San F rancisco in 1906 — these Com- 


panies promptly met losses totaling more than 


Royal-Liverpool Companies were providing > 
; 20,000,000. Al her, under tl forms 
insurance protection when New York had hardly 5 — ae ee 


of insurance written, the Companies listed below 


outgrown the proportions of a seaport town— J. paid out well over $700,000,000 to the 


when San F rancisco was scarcely more than a . ‘ bli F ‘. 
insuring public 1n this country. 


settlement of tents. a : 
To alert agents who envision future skylines 


When flame-swept skylines have crumbled, the Royal-Liverpool organization can offer the 
only to rise to loftier heights, Royal- Liverpool representation of Companies which have built 
Companies have contributed substantially to their their own skylines of prestige and accomplish- 


reconstruction. In four great conflagrations — ment on fom foundations of financial security. 


ROYAL: LIVERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK, N. Y. 


AMERICAN & FOREIGN INSURANCE COMPANY e BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD. e CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA 
THE LIVERPOOL & LONDON & GLOBE INSURANCE CO. LBD. e THAMES & MERSEY MARINE INSURANCE COMPANY, LTD. ® QUEEN INSURANCE COMPANY OF AMERICA 
FEDERAL UNION INSURANCE COMPANY @ THE NEWARK FIRE INSURANCE COMPANY ® ROYAL INSURANCE COMPANY, LTD. ® STAR INSURANCE COMPANY OF AMERICA 
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G. & R. Asks that Assents 
Be Sent in Promptly Now 


As the Globe & Rutgers Fire 
ance Co. entered the eighth week of its 
rehabilitation, H. Edward 
vice-president, an- 


Insur- 


campaign of 
Bilkey, executive 
nounced that it is essential that the next 
few days produce a sufficient number of 
additional consents to assure the adop- 
tion of the plan. 

“While the support we have received 
from creditors whose consents we must 
have in order to make the plan effec- 
tive has been most encouraging,” Mr. 
Bilkey said, “there are nevertheless a 
large number of creditors whose con- 
sents we have not as yet received which 
are necessary before we can take ad- 
vantage of the offer of the Reconstruc- 
tion Finance Corporation and thereby 
have the plan declared operative. 

“The officers of the company are hope- 
ful that these consents may be received 
within the next week or so. Whether 
or not this is possible will determine 
when we may report the successful con- 
clusion of the campaign.” 





RECEIVE 1400 CONSENTS 
Further Progress on Globe & Rutgers 
Rehabilitation Reported by Vice- 
President H. Edward Bilkey 
The fourteen hundredth consent to the 
rehabilitation plan of the Globe & Rut- 
gers Fire has been received, H. Edward 

Bilkey, vice-president, advises. 

Additional support for the plan from 
insurance interests came through con- 
sents signed by Gilmour, Rothery & Co., 
John C. Paige & Co., Railroad Insurance 
Association, London & Scottish Assur- 
ance Corp., Southeastern Underwriters 
Association, Springfield Fire & Marine, 
Continental Insurance Co., Fidelity- 
Phoenix, Niagara Fire, United States F. 
& G., St. Paul Fire & Marine, Agricul- 
tural, American Foreign Insurance Asso- 
ciation, John W. Thomas, Inc., Boston 
Board of Fire Underwriters, and Schiff 
Terhune & Co., Inc. 

Mr. Bilkey reported additional con- 
sents as follows: American Car & Foun- 
dry Co., Colonial Beacon Oil Co., Penn- 
zoil Co., Pacific Lighting Corp., City of 
San Mateo, California, American Smelt- 
ing & Refining Co., Alaska Steamship 
Co., Mississippi Power Co., Georgia Pow- 
er Co., Monsento Chemical Works, New 
York Central Railroad Co., Davies, Auer- 
bach & Cornell, Westinghouse Electric 
& Manufacturing Co., Atlantic Refining 
Co., Sabine Transportation Co., M. A. 
Hanna Co., Hanna Coal Co., Trustees of 
Westminster College, Pennsylvania, and 
P. F. Martin, Inc 


APPROVE VIRGINIA FORMS 

Application of the Virginia Rating 
3ureau for authority to put into effect 
in that state weekly forms of use and 
occupancy for manufacturing plants has 
been granted by the corporation com- 
mission. New forms of use and occu- 
pancy to cover tuition fees at schools 
and colleges have likewise been ap- 
proved. In addition, the commission has 
approved revised schedules for rating 
breweries. 






87 KILBY STREET 


BOSTON INSURANCE COMPANY 
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DEPENDABLE 





Policyholders in the American Motorists 
Insurance Company enjoy an added sense 
of security as a result of the company’s 
conservative underwriting and investment 
policies, followed since organization. 

Cash assets of this legal reserve stock com- 


pany now exceed $4,300,000, including 
over $1,300,000 surplus to policyholders. 
The American Motorists writes Automobile 
and General Casualty insurance and is 
represented by leading agents throughout 
the country. 


AMERICAN MOTORISTS 
INSURANCE COMPANY 


James S. Kemper, President 


Capital 
$650,000 


‘Assets over 
$4,300,000 


Home Office: Chicago, U. S. A. 
NATIONWIDE SERVICE FACILITIES 





BEST’S AUTOMOBILE CHART 
Policy Forms of 200 Companies Writing 
A. L. and P. D. Insurance Analyzed; 
Experts Aided in Its Preparation 

A recent publication issued by A. M. 
3est & Co. is the Automobile Policy 
Chart which gives a detailed analysis of 
the liability and property damage pro- 
visions of approximately 200 policies is- 
sued by the leading automobile insurance 
writing companies. The analysis is pre- 
sented in chart form enabling immediate 
comparison of one policy with any other 
policy. It shows at a glance the pro- 
visions included or exclusions appearing 
in any policy. Where coverage or word- 
ing differs materially from that -desig- 
nated in the heading of the chart, the 
deviation is briefly expressed by refer- 
ence note appearing on the margin of 
each page. 

This work was prepared by A. M. Best 
& Co. with the aid and co-operation of 
experts in the automobile casualty field. 
It is regarded as a timely aid to the 
underwriting and serves a distinct need. 





GEORGE W. BILLMAN DEAD 





Prominent Agent in Reading, Pa.; In 
Insurance Since His Sixteenth Year; 
Once an Insurance Deputy 


George W. Billman, 
Reading Fire Insurance 


founder of the 
Agency and the 


firm of George W. Billman & Co., died 
last month in Reading, Pa. He entered 
the office of the Reading Fire Insur- 


ance Co. at the age of 16 as a stenogra- 
pher and a few years later entered the 
field of supervision as a special agent. 
In 1898 he established a firm out of 
which developed the present firm of Geo. 
W. Billman & Co. When the Reading 
Fire Insurance Co. retired Mr. Billman 
took over the bulk of its underwriting 
activities in Berks County and the firm 
became known as the Reading Fire In- 
surance Agency. 

Mr. Billman was active in Reading 
civic affairs and at one time was chair- 
man of the Republican county commit- 
tee, later occupying the post of Deputy 
Insurance Commissioner of Pennsyl- 
vania. He owned the Reading Security 


VA. COMPETITIVE SITUATION 





Richmond Agent of a Foreign Co. Objects 
to Present System of Distribut- 
ing State Business 

Figures compiled by Insurance Com- 
missioner George A. Bowles of Virginia 
show that foreign stock fire companies 
doing business in that state paid $252,597 
in taxes last year, compared with $8,119 
paid by the three domestic stock com- 
panies. The figures were compiled at 
the request of H. V. Godbold, Richmond 
agent, representing a foreign company, 
who had complained of a ruling of State 
Highway Commissioner Shirley, giving 
all fire business placed by his depart- 
ment to the Virginia companies when 
bids submitted by all companies seeking 
the business were the same. Mr. God- 
bold said that the figures strike a blow 
at the companies paying the bulk of the 
taxes. ‘ 

All insurance on the state capitol, state 
office building and state mansion and 
most other state institutions is still be- 
ing carried in the stocks. Adjutant Gen- 
eral Gardner Waller is one official who 
doubts the propriety as well as legality 
of placing state insurance in mutuals. 
He is now planning to place public lia- 
bility coverage on 160 military trucks. 
He plans to confer with Governor Peery 
so as to get that executive’s view on the 
subject before deciding what to do. He 
expects mutuals as well as stocks to 
submit bids. 

Mutuals, it develops, unsuccessfully en- 
deavored to get the fire insurance on 
buildings at the state penitentiary a few 
months ago. The board of that institu- 
tion took the position that it had no 
right to bind the state for an amount 
equal to the premium should the insur- 
ing company run into financial difficul- 
ties. 





and Realty Exchange and was treasurer 
of the Franklin Real Estate Co. He was 
treasurer of the Rotary Club of Read- 
ing and a member of the Wyomissing 
Club and the Washington Literary Club. 
He was a director of a number of insti- 
tutions. 
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Whitley Canadian Mgr. 


For Norwich Union Fire 

E. M. Whitley, branch manager of 
the Norwich Union Fire at Winnipeg 
has been named manager for Canada 
succeeding the late W. A. Thomson, He 
will have his headquarters at Toronto, 
J. E. Haskins of the Toronto office wij] 
succeed Mr. Whitley at Winnipeg as 
branch manager. The new Canadian 
manager became connected with the 
Norwich Union Fire in Canada about 
1920 when that company bought contro] 
of the Canada Security of Calgary, Aj. 
berta. Mr. Whitley organized the latter 
company in 1913 to write hail insurance 
and he was its president and manager, 
Earlier he had been with the Occidental 
Fire of Winnipeg. 

Outside of his company work Mr 
Whitley has been chairman of the fire 
branch of the Western Canada Under- 
writers’ Association and a member of the 
Grain Insurance Association. He has 
also been active in the Insurance Insti- 
tute at Winnipeg. 





MISS SHALLCROSS TO WED 





Daughter of U. S. Manager of N. B. & 
M. Manager; Fiance Is Beekman Pool, 
Former Squash Racquet Champion 

Cecil F. Shallcross, United States man- 
ager of the North British & Mercantile, 
and president of the Pennsylvania Fire, 
Mercantile, Commonwealth and Home- 
land, and Mrs. Shallcross announce the 
engagement of their daughter Elizabeth 
to Beekman Pool, son of Dr. Eugene 
Hillhouse Pool and Mrs. Hoppin Pool 

Miss Shallcross was graduated from 
Miss Chapin’s School in 1932 and made 
her debut the following November ata 
dinner dance which her parents gave at 
the Pierre. She is a member of the 
Junior League. 

Mr. Pool is a grandson of the late 
Mr. and Mrs. William Warner Hoppin, 
and through his maternal grandmother 
belongs to the Beekman family of New 
York. He prepared at St. Paul’s School 
for Harvard, from which he graduated in 
1932 and where he was a member of the 
Delphic Club, Signet Society and the 
Hasty Pudding. He has been prominent 
in athletics, especially in squash racquets 
in which he was twice national champion 





HOME’S ASSETS $94,071,216 
Was $89,679,382 at End of 1933; $10,000,000 
Gain in Surplus to Policyholders 
Semi-Annual Statement 

The 162nd semi-annual statement of 
the Home Insurance Co. of New York 
shows an increase of almost $10,000, 
in surplus as regards policyholders dur- 
ing the first half year, the comparative 
figures being $49,404,239 for June 3, 
1934, and $39,492,597 for December 31, 
1933. The total is computed on the basis 
of $12,000,000 capital and $37,404,239 net 
surplus. 

The June 30th statement shows cash 
in banks and trust companies amounting 
to $7,550,815, holdings of United States, 
Government, State, County and Munici- 
pal bonds were practically unchanged at 
$17,097,889. Other bonds and stocks are 
reported as $57,756,744, compared with 
$51,450,277 on December 31. In conjunc- 
tion with a contingency reserve of 
215,762, the values at which these invest 
‘ments are carried reflect actual market 
quotations as of June 30 last. 

Total assets amount to $94,071,216, 
seapnned with $89,679,382 at the end of 
1933 





BACK F. N. JULIAN FOR SUPT. 


The Birmingham Association of Insut- 
ance Agents has endorsed Frank N. 
Julian, president of the Bankers Fire & 
Marine of Birmingham, for appointment 
as Alabama Insurance Commissionet. 
Mr. Julian was formerly commissione! 
for a four-year term. Charles C. Greet, 
the present commissioner, has receiv 
numerous endorsements. 
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Use Camera Insurance To Get New 
Customers and Hold Old Clients 


Boston and Old Colony Companies Offer Producers an Easy 
and Inexpensive Sales Plan That Will Bring in 
Premiums During Summer Months 


dealer. No one film may be insured for 
more than $1,000. 

The rate is 2%—minimum premium 
$7.50. If the policy is endorsed to in- 
clude aerial photography risk the rate 
is 3% and the minimum premium is in- 
creased to $10. 


With the price of motion picture 
cameras gradually dropping and with 
the public generally showing an_in- 
creased interest in photography, particu- 
larly in the summer and fall months of 
the year, the local agent has a good 
opportunity from now until the end of 
November to push camera insurance. 
This is a form of insurance about which 


Making up a prospect list will not 


prove difficult. You know those cus- 
tomers and friends who are camera en- 
thusiasts. Head your list with their 
names. Your next source of supply will 
be those shops in your community which 
sell photographers’ supplies. Call on the 
proprietors and tell them that you are 
in a position to sell camera insurance. 
Explain the coverage. The chances are 
you will sell them policies on their per- 
sonal equipment. If you do, so much 
the better for your purpose. Tell these 
men that you’d like a list of those cus- 
tomers of high calibre who go in for 
expensive equipment so that you can 
tell them about camera insurance. Show 
him why it is to his advantage to do so 
—that if they carry the insurance and 
have a loss, they will immediately come 
to him and buy new equipment—that an 
uninsured loss may mean a different 
story. In addition to securing the lists, 
try to arrange to have new sales phoned 


to your office. You might even succeed 
in arranging to have the clerks mention 
you and camera insurance to those buy- 
ing new and _ worthwhile-insuring 
cameras. 

Now to change this list of names into 
a list of customers. Don’t call at the 
prospect’s place of business, call at his 
heme where he is relaxed and ready to 
talk about his hobby. Prepare him for 
your call with a letter that will give him 
a hint of what you want to see him 
about and in addition assure him that he 
is not going to be subject to a session of 
high-pressure selling. 





CHARLES A. SHAW DEAD 
Charles A. Shaw, former resident of 
the Hanover 
ciated with the company for sixty-eight 
years, died at his home near Utica this 
week. He was ninety-four years old. 


Fire and who was asso- 





the average person knows little or noth- 
ing. The Boston and Old Colony com- 
panies of Boston, in the July Accelera- 
tor, the monthly house organ, gave some 
worthwhile this insurance, as 
follows : 

Touch upon a man’s hobby and you 
have his interest. Or in other words 
tell a camera enthusiast about something 
that will safeguard his hobby and you 
have an interested prospect. And an in- LanprendtiiorqneeeRiionqeeniil 
terested prospect is a half sold prospect. 
Any local agent who knows exactly what 
camera insurance does and who knows 
the fundamentals of selling can change 
such a prospect into a customer. A.cus- 
tomer will say either “my insurance man 


tips on 


SS 


LQTS “> 
sass SAW AWQyy 


is on the job” or “wonder why my ofd 
insurance man didn’t tell me about this 
policy—guess he’s slipping.” 


To be sure, camera insurance is a 
small-commission line, but prospects are S 


many and the policy is quickly explained 
and easily sold. It is easier to sell a 
person something relating,:to his hobby 
than it is something of greater neces- : : 
sity but which lacks a personal appeal. N NS 

Camera insurance is designed princi- . 
pally for the amateur photographer who 





owns moving picture cameras and the as N 

more expensive still cameras. Because “rN — 3 

of the very broad coverage, the moral f: : 
hazard must be carefully investigated ‘on The com 


each risk offered. 
Coverage and Exclusions 

The policy covers cameras, projection 
machines, films and their equipment 
owned by the assured wherever they 
may be. It does not cover cameras or 
equipment while in or on any aircraft 
unless the policy is specially endorsed. 
The policy covers all risk of loss or dam- IN 
age with the following customary exclu- . 
sions: 


eecceceecccccecctect: 


l. Wear and tear, gradual deterioration, 
moths and vermin or inherent vice. 

. Loss or damage due to any process: 
or while being actually worked upon 
and resulting therefrom. 

3. Infidelity of persons to whom the in- 


2 





as financially 


sured property may be loaned or . ws 
rented. : companies — excellent 
4. War, invasion, hostilities, rebellion, N 





insurrection, confiscation by govern- 

ment or public authority, contraband 

or illegal transportation or trade. 
_ Each item insured and its amount of 
msurance must be individually specified : ; fs 
in the policy. Miscellaneous small items = ; H iS 
may be so designated in the policy ; 
schedule and the amount insured speci- 
fed in a lump sum. 
be more than 10% of the total amount 
of the policy. Property described as 
miscellaneous” items is insured subject 
to 100% co-insurance clause. There is 
No co-Insurance provision for other items 
ut insurance will be written only for 
the actual value of the article. 

If the property insured is new, it may 
€ insured for its cost. If not new it 
May be insured for a reduced amount 
tamed by the company—or for the ap- 
Praised value based on an appraisal sub- 
mitted by the assured from a reputable 
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panies of the 
Fireman’s Fund Group 
have earned the con- 
fidence of the insuring 
public and are known 
from coast to coast 


strong 


ae to represent. 
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Sullivan’s Talk Had 
Touch of Demagogue 


BRAINS AND PRACTICE COMMENT 
New Hampshire Commissioner Doesn’t 
Like Way Losses Are Adjusted; Thinks 
Some Companies Should Be Eliminated 

The address delivered before the New 
England Associations of Insurance 
Agents at Bretton Woods by Commis- 
sioner Sullivan of New Hampshire took 
its tone from this paragraph: 

“The powers that be insurance-wise 
seem to think that all the insurance wis- 
dom in this country is domiciled in and 
around William Street in the City of 
New York. They may think so them- 
selves, but there is a rapidly growing 
sentiment in the insurance business to- 
day that this same group has a lot to 
learn yet. I submit that right here in 
the midget state of New Hampshire that 
there are just as good insurance brains 
as ever came out of or stayed in William 
Street.” 

No ones denies that there are not good 
insurance brains in New Hampshire, but 
if Commissioner Sullivan had been boast- 
ing of the Insurance Department brains 
of New Hampshire there are some com- 
missioners in the business who might 
elevate their eyebrows. Anyway, Com- 
missioner Sullivan’s talk had a decidedly 
demagogic swing. 

Criticises Loss Adjustments 

Another sentence in his address which 
was not of statesmanlike quality was 
this: 

“It is generally recognized that your 
business is not free of contemptible prac- 
tices, and there is a growing feeling on 
the part of many that these practices 
have got to be cleaned up or else some- 
thing very unpleasant is going to happen 
in this business.” 

In discussing these “contemptible 
practices” Commissioner Sullivan princi- 
pally had in mind methods of adjusting 
losses. He declared that up to a year 
and a half ago his department had no 
complaints in the matter of adjusting 
losses, “but in the last year I have had 
no less than thirty hearings in cases of 
trouble arising in the settlement of loss- 
es. Stock fire insurance companies are 
taking the attitude that they must ap- 
pear with their attorneys to meet the 
requirements of the law, but in many 
cases there is no disposition to give the 
policyholder the break to which he is 
entitled. Not 5% of the policyholders 
recognize or know their rights under 
their policy contracts and when there is 
a technical violation the policyholder is 
up against it. The moral obligation on 
the part of the companies seem to be 
lost sight of. You must realize that 
service is not only collecting premiums 
and deducting your commissions. Today, 
the business demands that the agent de- 
vote his time, energy and ability for 365 
days in the year in seeing to it that his 
policyholders are served in the finest 
possible way.” 

During the course of his talk, Com- 
missioner Sullivan said that there are 
too many conferences among companies 
in camera; that companies left the con- 
ference room and acted in violation of 
rules and regulations which had been 
voted; said that certain companies 
should be eliminated from the business 
because of their practices; criticised the 
administration of Paul L. Haid as pres- 
ident of the companies’ loss adjustment 
bureau; and swung other ways with both 
fists. 

Says Agents Should Not Have Appealed 
to Washington 

In discussing the Washington visits of 
the National Association of Insurance 
Agents, he said in part: 

“The executives of your association 
deemed it wise and prudent to inject the 
Federal government in your business in 
an administrative way. What prompted 
them to do so? To be sure the business 
of insurance is a regulatory business and 
the first regulatory department was es- 


tablished in New Hampshire in 1853. The 
agents and the fieldmen have certain 
rights. 

“I believe that your officers were in 
error in making their appeal to Wash- 
ington. I doubt if the Federal govern- 
ment can administer the affairs of insur- 
ance. Apparently, the co-operation your 
officers expected to receive from other 
insurance executives was wanting; the 
company executives you rightly expected 
to stand by you in your attempt to put 
over a code failed to co-operate to the 
extent you had a right to expect they 
would.” 


BOSTON APPOINTMENT 
The Boston general agency of Dewick 
& Flanders, Inc., has been appointed 
marine agents of the Providence-Wash- 
ington. Edwin C. Bennett is in charge 
of the marine department of Dewick & 
Flanders, Inc. 


PUZZLED BY BOSTON BOARD 





Company Men Trying to Find Reason 
Why Agents Adopted Rule Gov- 


erning New Members 

The Boston Board of Fire Underwrit- 
ers adopted a rule last week which has 
New York insurance men guessing as to 
its full meaning. The rule states that 
no Boston Board agency conducting an 
agency representing only Eastern Un- 
derwriters’ Association companies, or a 
mixed agency representing both E. U. A. 
and non-E. U. A. companies, “shall by 


appointment, transfer or other method 
accept the representation of a_ non- 
E. U. A. company. No new agency 


which does not submit to this agreement 
shall be admitted to board membership.” 

In New York City it is the belief of 
some that the Boston Board members 
have cleverly devised a method of creat- 





Freshen up 
your arguments... 


Today, insurance bidding is more than a business — it's 
an art. You can keep your customers happy with an oc- 
casional shower of good advice. (The same shower will 
cool off your competitors!) Your customers want to know 
how to save money on their insurance—now and always! 


A.D.T. Central Station Sprinkler Supervisory Service... 
and Aero Automatic Fire Alarm Systems... are being 
consistently recommended by insurance men who are 
out to provide better protection and save their clients’ 


dollars while doing it. 


These services often are employed to supplement or 
supplant watchmen ... usually they cost less... always, 


they are far more effective. 


May we send you explanatory literature—or have a 
representative explain A.D.T. possibilities and arrange 


to cooperate with you? 
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ing a “situation” by forcing the Eastern 

Urderwriters Association to choose “ 
tween enforcing separation, and thereby 
creating a number of non-board agen. 
cies, and delaying the enforcement of the 
separation movement. The Boston Board 
is on record as being opposed to separa- 
tion and evidently the agents believe 
that the company may prefer the exist. 
ence of mixetl agencies within the Board 
to the —" of a number of whol- 
ly non-E. U. A. agencies operating oyt. 
side of board rules and_ regulations 
Executives of company members of the 
E. U. A. say that no actions of any local 
boards will effect the association in jts 
drive to put through separation. 


C. W. SPARKS BACK FROM ITALY 

C. W. Sparks, president, C. W. Sparks 
& C. o., prominent Maiden Lane, New York 
agency, has just returned from a six 
weeks’ trip to Italy. 
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Europeans Hold Bottom Damage 
Is Under General Average 


However, It Must Be Proved That Some Part of the Damage 
Was Actually the Consequence of Efforts 
Made to Refloat a Vessel 


A. Smeesters of Paris, well known 
marine insurance expert, reviews the re- 
sults of a European survey with respect 
to liability for bottom damage under 
general average made through the In- 
ternational Union of Marine Insurance. 
His summary, published in the organ of 
the Union, the Marine Underwriter, is 
in reply to questions raised by the Board 
of Underwriters of New York (Marine), 
and comes to the conclusion that bottom 
damage may be included if the claim- 
ants can prove that such damage was 
due to efforts to refloat a vessel which 
has stranded. Following is Mr. Smee- 
sters’ interesting comments on this sub- 
ject based upon expressions of opinion 
from insurance men in a number of 
countries : 

When for the first time the loss sus- 
tained by the owner of a cargo, which 
had been jettisoned overboard in order 
to save the ship and cargo from the 
peril of a total loss, was reimbursed pro 
rata by the owner of the ship and the 
owner of the cargo, the Romans had 
found the principle of general average, 
which is based on equity. But at that 
time, the questions raised were very sim- 
ple, the cutting of masts or the jettison 
of the cargo being the two chief means 
employed to save ship and cargo, and 
the average adjusters of the time—if 
they were called like this—did not need 
several months, and sometimes several 
years to complete the general average 
statement. 

For instance, I am sure they never had 
to examine whether or not part of the 
damages sustained by the bottom of a 
ship after a stranding had to be made 
good in general average, and I confess 
that this question, raised by our Ameri- 
can friends is, prima facie, one of the 
most difficult to solve, but I believe that, 
when studying carefully the York-Ant- 
werp Rules 1924, the answer may be 
found if we follow a logical plan. 


New York Board Views 

The committee on averages and arbi- 
tration of the Board of Underwriters of 
New York apparently complains that 
Italian adjusters consistently allow in 
general average bottom damage alleged 
to have been caused in the efforts to 
float a vessel, and that they seem to be 
the only ones to follow this practice. 
Their main argument is based on the 
fact that, when the York-Antwerp Rules 
were revised at Stockholm, it was ap- 
parently the general view of those pres- 
ent that Rule VII, as finally adopted, 
did not contemplate bottom damage be- 
ing allowed in general average. 


We must consequently examine :— 


(1) The general practice on the Conti- 
nent of Europe; 
(2) The York-Antwerp Rules 1924. 

As regards the general practice adopt- 
td by the most competent average ad- 
justers in Europe, the secretaryship of 
the International Union of Marine In- 
surance of Berlin has put its efficient 
machinery at the service of our Ameri- 
can friends, and I have before me the 
result of an inquiry which has been 
lodged with the members of the general 
average committee of the various na- 
tions who are represented in the Union, 
so that we are able to know how this 
question is dealt with in Belgium, Den- 
mark, England, France, Germany, Hol- 
land, Italy, Norway and Sweden. We can 
Consequently safely say that the opinions 





we have in front of us concern the most 
important maritime nations of Europe. 


Opinions Gathered by Unions 

I do not intend giving here the word- 
ing of each answer received by the In- 
ternational Union, but I may say that 
the general opinion is that, as a rule, 
these bottom damages are not made good 
in general average, unless when it is 
proved that some part of these damages 
are really the consequence of the efforts 
made in order to refloat the vessel. 
When reading what I wrote above, some 
members of the general average commit- 
tee of the Union may find that this does 
not reflect exactly what they have stat- 
ed, as, in some cases, the opinion ex- 
pressed is just the opposite, viz., that 
these bottom damages are always made 
good when it is proved that they are 
consequent upon the efforts made to re- 
float the vessel. 

But, after all, everybody will under- 
stand that the idea is the same, the only 
difficulty lies in the fact that the onus 
of proof is incumbent on the ship-own- 
ers. It is for them to submit to the 
average adjusters the necessary docu- 
ments in support of their claim, viz., the 
log-book and the survey reports. No- 
body denies that it is a very complicate 
and difficult task for the surveyors to 
clearly dissect the damages sustained by 
the bottom through the stranding on the 
one hand and the efforts to refloat the 
vessel, on the other hand, but there 
does not seem to be the slightest doubt 
that, once the documents show that some 
bottom damages are the result of the 
refloating operations, these damages are 
made good in general average. 

Why is it now that all these opinions 
should concur, and that everybody 
agrees that, provided a serious proof is 
submitted, these bottom damages must 
be made good in general average. 


York-Antwerp Rules 


This question induces us to examine 
whether or not the York-Antwerp Rules 
1924 prevent the average adjusters from 
considering these damages as a general 
average sacrifice. 

Our American friends believe that 
Rule VII does not contemplate bottom 
damage as being allowed in general 
average, but they do not give any other 
argument than “the general view of 


those present” when the York-Antwerp 
Rules were revised at Stockholm. 

We sincerely believe that there must 
be some misunderstanding on the sub- 
ject. In the speech delivered at the 
opening of the general average commit- 
tee meeting of the Stockholm Confer- 
ence, Sir Norman Hill, chairman of the 
said committee, declared that the new 
wording of the rules was to aim at the 
two following points :— 

(1) The adaptation of the 1890 rules 
to the needs of modern practice; 

(2) The drawing-up of principles 
which might be accepted and applied in 
those cases which are not provided for 
in these rules. 

We may conclude from this that, as 
regards the principle of general average, 
in all the cases not provided for in the 
numbered rules, reference must be made 
to the lettered rules. 

Can we consequently decide that, be- 
cause Rule VI merely mentions the 
“damages to engines in refloating a 
ship,” the damages sustained by the bot- 
tom in endeavoring to refloat the ves- 
sel cannot be allowed in general aver- 
age? 

In order to answer such an interpre- 
tation, we must, first of all, examine 
whether the rules do not clearly exclude 
some special damages or sacrifices, as 
having no general average character, be- 
cause if we find such exclusions, we may 
be fully entitled to say that, should the 
authors of the Rules 1924 have wished 
to definitely exclude such bottom dam- 
ages from general average, they would, 
most probably, have said so. 

What 1924 Rules Provide 


As a matter of fact, we find that :— 
(1) Jettison of cargo shall not be 
made good as general average, unless 





Marine Market Problems Solved; 


such cargo is carried in accordance with 
the recognized customs of the trade 
(Rule I); 


(2) In case of fire, no compensation 
shall be made for damage to such por- 
tions of the ship and bulk cargo... as 
have been on fire (Rule III); 

(3) Loss or damage caused by cutting 
away the wreck or remains of spars. . 
which have previously been carried 
away by sea peril, shall not be made 
good in general average (Rule VI); 

(4) No loss or damage caused to the 
ship . . . by carrying a press of sail, 
where a ship is afloat, shall be made 
good in general average (Ruve VI); 

(5) No loss or damage caused by work- 
ing the machinery and boilers—where a 
ship is afloat—shall be made good as 
general average (Rule VII). 

May I suggest that, if Rule VII is so 
clear as regards the damages to the 
machinery and boilers when a ship is 
afloat, and if Rule III clearly provides 
that no damages to such parts of a ship 
as have been on fire shall be made good 
in general average, it would have been 
an easy matter for the members of the 
drafting committee to say a word about 
the damages to the bottom of a ship, 
sustained in endeavoring to refloat her. 
And are we authorized to say that be- 
cause such damages are not mentioned 
in the rules, they cannot be made good 
in general average? Candidly, I do not 
think so, because these new Rules of 
1924 now contain the lettered Rules “A” 
to “G,” and I find that all the Conti- 
nental average adjusters refer to Rule 
“A” in supporting the view that bottom 
damages must be made good in general 
a2verage—with the reserves mentioned 
above as to the burden of the definite 
proof. 


International Union As An Aid 


A lengthy review of conditions in the 
London insurance market has been con- 
tributed to the journal of the Interna- 
tional Union of Marine Insurance by 
Victor Dover, who makes interesting 
points respecting the annual conference 
of the Union which is being held in Lon- 
don during September. Mr. Dover right- 
ly mentions, as a matter which is causing 
serious concern to underwriters, the de- 
cline in the seaborne trade of the world 
and the consequent reduction of pre- 
mium incomes. 

He says that everything practicable 
has been done by insurers during the 
depression to reduce their overhead 
charges, so that it is now extremely dif- 
ficult further to reduce working ex- 
penses, which, in view of the fall in in- 
come, show a definite proportionate rise. 
This is a matter which, together with 
the effect on the funds, must give cause 
for careful thought by underwriters. 

Mr. Dover writes that hitherto the 
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Union has not taken any active part in 
bringing home to the various govern- 
ments the need to foster international 
trade and to remove impediments. He 
suggests, therefore, that as marine un- 
derwriters should have the requisite 
knowledge of the underlying economic 
facts of the situation, the Union offers 
an appropriate channel for the dissemi- 
nation of their views. Doubtless the 
continued depression of international 
commerce will be in the minds of under- 
writers at the London conference in the 
fall and it is hoped that some of them 
will be able to contribute usefully to the 
discussions. 





Iowa Rescinds Approval 
Of Marine Definition 


Insurance Commissioner E. W. Clark 
of Iowa announced last week that he 
had rescinded approval of the uniform 
definition of marine insurance because 
certain features were considered as in- 


-imical to the best interests of the pub- 


lic. The uniform definition is now ope- 
rative in more than half the states but 
several Mid-Western and Western 
States have changed certain sections or 
withdrawn approval because of the com- 
petition offered by a number of cut-rate 
insurers, thus causing unrest among 
local agents. With respect to his new 
order withdrawing approval of the defi- 
nition Commissioner Clark says: 

“It is now apparent that this defini- 
tion is being modified at will, without 
submission to the committee, to the ex- 
tent that its purpose has been defeated. 

“It also seems apparent that some fea- 
tures of the above definition are con- 
trary to the best interests of the insuring 
public of this state. 

“It is therefore ruled that Ruling C-6 
is hereby withdrawn and the definition 
of insurance commissioners of the 


United States, at Chicago, Ill., on the 
second day of June, 1933, together with 
amendments thereto, shall not from the 
date of this ruling be effective in this 
state.” 
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R. J. Sullivan Meets Tragic Death 
By Automobile Accident In N. Y. City 


Travelers Vice-President, Outstanding in Business, Was Re- 


turning to Biltmore Wednesday P. M. from Movies; Struck 
and Thrown by Private Car; Died 2 A. M. Yesterday; 
Tracy Smith, Travelers, Who Was With Him, 
Not Hurt 


R. J. Sullivan, vice-president of the 
Travelers, who would have celebrated his 
thirty-fifth anniversary with the 
today, tragically met his death in 
York as the result of an automo- 
Wednesday night 


morning In 


com- 
pany 
New 
bile accident and died 


early yesterday Bellevue 


Hospital. This news came as a severe 
shock to the Travelers organization and 
to the entire insurance fraternity. The 


suddenness of it left the business 


stunned. 

Mr. Sullivan, 
Smith, Travelers 
New York to attend a casualty acquisi- 
meeting called for yesterday 
Wednesday night they attend- 
Theatre, 


accompanied by Tracy 


ugency man, were in 


tion cost 


morning. 
ed a movie at the Paramount 
New York, and crossing 


uptown were 


Sixth Avenue at Forty-third Street on 
their return to the Biltmore Hotel, when 
both were struck by a private passenger 
car Mr. Smith luckily was not hurt, 


but Mr. Sullivan, who apparently got 
the full impact of the oncoming car, was 
thrown thirty feet. Taken into a drug 
store, it was found that his left leg was 
broken. Still conscious, he was given 
first aid treatment in the store and taken 
in an ambulance to Bellevue, where he 
passed away about 2 A. M. yesterday 


Pioneer and Leader 


For thirty-five years Mr 
been one of the outstanding pioneers in 
the casualty business. The force of his 
leadership has been evidenced from coast 
to coast in the Travelers organization, 
which he joined back in 1899 immediately 
after graduating from the Hartford High 
School. First a clerk in its actuarial de- 
partment division serving the home office 
accident department, he transferred to 
the liability department in 1904, and six 
years later his first move up the Travel- 
ers executive ladder began with his pro- 
motion to the post of assistant secretary. 
In 1912 he became secretary of the com- 
pany; ten years later vice-president of 
the Travelers Indemnity, and in 1927 he 
was elected to a similar high post in the 
parent company. Since 1922 he has been 
active in the development and under- 
writing of automobile, burglary, plate 
glass, boiler and machinery lines. 


Sullivan has 


His Compensation Rate-Making Help 


In the Travelers home office circle Mr. 
Sullivan was often referred to as the 
“trouble fixer,” having the skill of the 


born diplomat in handling delicate situa- 
tions. A tireless worker, he was to be 
found in the midst of every new move- 
ment in the business, and there is no 
better example of this to be found than 
his work for months last year and early 
this year on the new workmen’s compen- 
sation rate-making program. He was 
literally a commuter between New York 
and Hartford for a time working closely 
with William Leslie, associate general 
manager, National Bureau of Casualty & 
Surety Underwriters, and other members 
of the stock company special compensa- 
tion committee. 

A few years ago Mr. Sullivan also 
pioneered in working out a plan for in- 





R. J. 


SULLIVAN 


stalment payment of premiums in the 
automobile field, as well as being amone 
the first to introduce the merit ratine 
idea to the casualty business in this 
country. 


Sympathy and Tributes Paid 


As soon as news of his death became 
generally known along William Street, 
New York, and elsewhere throughout the 
country, expressions of sympathy started 
to pour into Travelers offices. Frank G 
Morris, president, Standard Surety & 
Casualty, deeply moved, said: 

“R. J. Sullivan was one of the most 
useful men we have ever had in our bus- 
iness. I have enjoyed a good deal of 
association with him in the past thirty 
years. Besides his death being a per- 
sonal shock to the Travelers, the loss to 
the business in his passing is one from 
which it will probably take some time to 
recover. He was a real pioneer in every 
sense of the word.” 

G. F. Michelbacher, Great American 
Indemnity vice-president, who had known 
Mr. Sullivan for years and who had 
worked closely with him when ~~ (Mich- 
elbacher) was secretary of the National 
Bureau, spoke in high terms of his abil- 
ity and progressiveness as an executive 
of the first rank. Other tributes will ap- 
pear in The Eastern Underwriter next 
week. 

Father of Nine Children 


Mr. Sullivan’s brother, Howard, came 
down from Hartford early yesterday as 
soon as the sad news was received in the 
Sullivan home to take charge of things. 
The funeral will probably be held Satur- 
day, although this had not yet been de- 
cided as The Eastern U nderwriter went 
to press. 


Mr. Sullivan is survived by his wife 


and nine children, one son being with 
the Travelers branch office in Albanv. 
His brother, Howard, is also with the 
Travelers home office. 
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Lyle A. Stephenson 
Made Regional V.-P. 


NAT’L A. & H. ASSOCIATION 
Big Kansas City Producer to Have Juris- 
diction Over Central Western States; 
His Prominence 
Lyle A. Stephenson, 
the Continental Casualty in Kansas City 
for many years who personally is one 
of the biggest producers of accident and 
health business in the United States, has 


been appointed regional vice-president of 
\ccident & Health 
jurisdiction 
This is the 


Associa- 
over the central 
first official 


the National 
tion with 
western states. 





LYLE A. STEPHENSON 
appointment made by the association 
since the new administration headed by 
Armand Sommer of Chicago went into 
office. 

It is felt that Mr. Stephenson will be 
a constructive force in the development 
of the National Accident & Health As- 
sociation and that his influence in the 
midwest will bring increased prominence 
to the organization. He is one of the 
best known insurance agents in Kansas 
City and vicinity due to his unique meth- 
ods of advertising. His slogan, “Levit2- 
Lyle,” is known far and wide and has 
brought him plenty of business due to its 
constant repetition. One of his newest 
direct mail pieces, “The Pe enny Whistle,” 
a weekly bulletin on a variety of differ- 
ent subjects, has a big mailing list. 


Favors C.I.P. Designation 
Mr. Stephenson will also bring to the 
National Accident & Health Association 
a fresh viewpoint on problems of the 
producer. For one thing he feels that 
agents should quit pushing accidental 
death indemnity which he considers an 


general agent of 


impossible form of coverage that “puts 
a premium on suicide.” He also urges 
that medical reimbursement with some 
standard contract that would provide an 
income for a protracted disability be sold 
He thinks the present contract will prove 
profitable if properly underwritten: but 
says there is room for improvement. 

Asked by The Eastern Underwriter for 
comment on the recently proposed desig- 
nation of Certified Income Protector by 
the National Accident & Health Associa- 
tion for qualified accident insurance 
salesmen, Mr. Stephenson said: 

Playing Fair With Buyer 

“Whether you are a realtor, mortician, 
C.L.U. or C.I.P. has no bearing whatever 
upon the sale of accident and health in- 
surance. However, if any agitation of 
the subject will stir lethargy and in- 
crease the professional dignity of the 
production end of the business, I’m for 
Certified Income Protectors. 

“There is nothing involved in a us 
and occupancy contract, a fidelity sched- 
ule, a deferred annuity nor a disability 
contract. All of them will do certain 
things for a certain premium. Thre 
things obtrude themselves into the pic- 
ture. The application, the contract it- 
self, and the proof of loss. 

“The insurance agent occupies exactly 
the same place as does the abstractor 
If a faulty title is delivered, there will 
be ‘hell to pay’ on the next transfer of 
the property. Similarly, if the agent does 
not have a clear and definite understand- 
ing with the buyer of the policy, he is 
handing the buyer a lemon. Why are 
we so anxious to make a commission 
that we do not dare to tell the buyer 
all about the and/ors, the not covered 
paragraphs and the proration clauses? 
Sometimes I think we would be better 
off if we started on the exceptions first 
and then serve as dessert the things we 
would do. 

“Telling the truth always inspires con- 
fidence, and if the disability salesman 
will emphasize the vital importance ol 
the application and frankly tell th 
signer that every answer will be 
checked against the proof of loss, he 
will find that folks will become walking 
billboards and his business will boom. 


U. S. Guarantee Revision In 
Forgery Bond Rates Soon 


The United States Guarantee will 
shortly promulgate a general reduction 
‘n forgery bond rates on a sliding scale 
of base rates which shall still be sub- 
iected to discounts for the use of check- 
writers and safety paper. Although de- 
tails as to the extent of the reduction 
are not yet available it is learned that 
it will be in line with the usual varia 
tions in rates between the United States 
Guarantee and the Towner Bureau com 
panies comparable to other lines of sure 
tyship written 

The Towner Bureau recently decre ased 
forgery rates on bonds over $50,000 and 
discontinued the use of discounts for 
checkwriters and safety paper. 
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N. Y. Contractors Kick 
To Lehman on Rates 

COMPENSATION CHARGES UP 17% 

Investigation of N. Y. Insurance Depart- 


ment Demanded; Hearing Not Grant- 
ed by Van Schaick, They Say 





Because of workmen’s compensation 
rate increases of from 17% to 56% for 
the construction industry which became 
effective July 1 without hearing or no- 
tice, New York state contractors have 
asked Governor Lehman for an investi- 
gation, either executive or legislative, of 
ihe New York Insurance Department. 
This was disclosed this week by Harry 
R. Hayes, managing director, state chap- 
ter of Associated General Contractors of 
America, in making public his letter to 
the Governor. He explained the demand 
fora probe followed unsuccessful efforts 
by the contractors to obtain a hearing 
fom Superintendent George S. Van 
Schaick. 

In the letter of protest to Mr. Van 
Schaick the contractors pointed out that 
“he new rates applicable to highway 
construction will mean an additional cost 
of nearly $200,000 to successful bidders 
on federal aid contracts this year. 

Protest in Letter to Lehman 

“The average profit on highway con- 
tracts today is much less than 5%,” said 
Mr. Hayes. “Now that contractors are 
to be penalized 1% will have to come 
out of earnings on contracts previously 
entered into because the new rate exacts 
that much and was effective July 1.” 
While Governor Lehman has not in- 
timated what action, if any, he will take 
on the appeal for an investigation, con- 
tractors throughout the state are aroused 
over the situation, Mr. Hayes said. They 
feel that their industry is being unfairly 
treated by the Superintendent of Insur- 
ance and they want to know on what 
basis the new insurance rates are jus- 
tified. The letter to Governor Lehman 
says in part: 

“This latest drastic increase in pre- 
mium rates on construction represents 
the fourth major increase which has been 
granted the underwriters during the 
past three years. During the past three 
years wages on construction have been 
declining, due to limiting the hours of 
employment by law. On most all high- 
way contracts now under way in the 
‘tate it is virtually impossible for a com- 
mon iaborer to earn more than $12 per 
week, 

“Compensation insurance claims are 
based upon earnings and it appears out 
of all reason that the present method of 
determining premium rates considers the 
wage level and earning power which pre- 
vailed between 1928 and 1931. It would 
appear impossible, therefore, to arrive 
ata just and fair rate when such an old 
wage schedule is used.” 


F. & D. DIVIDEND 


Promotions of Nuttle, Dunn and Yost 
Also Announced; John A. Griffin 
Elected A Director 


It was good news to the surety fra- 
ternity to learn that Fidelity & Deposit 
directors had declared a dividend of fifty 
cents a share, payable July 27 to stock- 
holders of record July 16. This is the 
first dividend paid since October 31, 1932, 
and reflects the broad improvement in 
the F. & D.’s business during the first 
half of 1934. 

Gross premiums of $6,919,973 were pro- 
duced in the first six months, an in- 
crease of about $255,000 over the like 
period in 1933. The increase in net pre- 
miums was $51,171 due to the fact that 
the company reinsured its writings more 
heavily this year than last. There was 
also an increase in the company’s sur- 
plus during this period of $337,523, as 
compared with a loss of $40,115 during 
the same period last year. 

The F. & D. has not taken any advan- 
tage of the appreciation in its securities, 
which amounts this year to $942,000, rep- 
resenting excess of market value over 
the company’s book value. The com- 
pany also took out of earnings for the 
period the sum of $230,000 to eliminate 
from its assets an item representing its 
claims against banks in liquidation. These 
claims were estimated to be worth a very 
large sum of money, but they are not 
now carried by the company as assets in 
any way. 

Promotions include the election of 
Vice-President John A. Griffin, of New 
York, as a director, the elevation of 
Vice-President E. R. Nuttle to the post 
of an executive vice-president and the 
election of Herbert L. Dunn as a vice- 
president. 

At a meeting of the board of the 
American Bonding John G. Yost was 
elected a vice-president of that company. 


GERMAN PREMIUMS EXPANDING 

At a recent meeting of the Union of 
German Private Insurance Companies it 
has been pointed out that German insur- 
ance in foreign countries is gaining and 
the companies are advised to do every- 
thing possible to increase this business. 
This business was practically ruined by 
the world war but to-day the premium 
income amounts again to 200,000,000 
marks per annum. A special commission 
has been appointed under the direction 
of Dr. Kisskalt of Munich to see that 
this important economic factor is not 
overlooked or neglected. 








BLANKET BOND RATE HEARINS 

Superintendent of Insurance George S. 
Van Schaick presided over a hearing yes- 
terday morning in the New York Insur- 
ance Department, which was attended by 
Towner Rating Bureau members, to dis- 
cuss blanket bond rates and the rate 
filing recently made by the United States 
Guarantee to do business in this line. 





82,433 Compensable Industrial Accidents 
In N. Y. State Analyzed in New Bulletin 


Industrial Commissioner Elmer F. An- 
drews of New York State has announced 
the publication by the division of statis- 
tits and information of Special Bulletin 
No. 183 in which are analyzed the 82,433 
industrial accidents for which closing 
awards of workmen’s compensation were 
made in 1932. The compensation for 
these injurics to workers amounted to 
$27,801,367 or an average of $337 a case. 
Ali figures shown in the bulletin for cost 
of accidents represent only compensation 
awards to injured men and women or 
their families and do not include medical 
or administration costs. 

The compensated accidents described 
are subdivided by extent or kind of dis- 
ability, namely, 901 that resulted in death, 
% that caused permanent total disabil- 
ty, 17,056 that resulted in permanent 
Partial disability from a permanent hand- 





icap, and 64,380 that were only tempor- 
ary disablements. Data on compensa- 
tion costs for each group are also given. 
The severity of the injuries is shown by 
the number of weeks awarded. 

Other information includes tabulations 
and discussion of the kind and location 
of injuries for which compensation was 
awarded, ages and sex of the workers 
injured, wages of men and women re- 
ceiving awards, number and ages of the 
dependents receiving death benefits, and 
compensated injuries occurring in all 
kinds of work covered by the compen- 
sation law. 

The chief industry covered by the law 
is manufacturing and consists of differ- 
ent types of factory work. The other 
main industries and construction of all 
kinds, transportation and public utilities, 
trade and service industries which in- 


Legislative Relief for Mortgage 
Bond Holders Urged By Lehman 


Convinced that legislation should be 
enacted to help and assist holders of 
guaranteed mortgage securities in New 
York state, Governor Herbert H. Leh- 
man in his message to the extraordinary 
session of legislature which just opened 
urged that the most sympathetic and un- 
derstanding consideration be given by 
that body so as to bring the relief to 
bondholders which they so urgently need. 
He pointed out that despite his special 
messages during the regular session urg- 
ing in strongest terms that the exigencies 
of the situation demanded speedy legis- 
lation, no such action had been taken. 
The Governor in reviewing the present 
situation said: 

“It is true that the situation today has 
improved to some extent. This improve- 
ment is disclosed in the fourth interim 
report of the Superintendent of Insur- 
ance, recently made public. Yet, from 
my study of the many aspects of the 
whole matter, I still consider it most 
essential that your honorable bodies pass 
iegislation promptly. 


Desired Objectives 


“In brief outline, I believe legislation 
should seek to achieve two things: 

“1. Provide machinery through which 
private agencies may lend money to 
holders of guaranteed mortgage securi- 


ties who find themselves in financial 
need. The situation of many of these 
is pressing. They lack cash to meet the 
essential necessities of life. 

“2. Create a public body which will 
co-operate with holders of guaranteed 
mortgage securities in rehabilitating the 
mortgaged properties and in restoring 
and increasing the value of their invest- 
ments. 

“Action by you cannot, in my opinion, 
be delayed until the regular session of 
next year without forcing these thou- 
sands of people to endure conditions that 
could otherwise be materially improved 
by immediate appropriate legislation. 
For this reason I am presenting the mat- 
ter to the Legislature at this extraordi- 
nary session. 

“On the last day of the session, a 
joint legislative committee was created 
to survey and study all phases of the 
guaranteed mortgage situation. This 
committee was directed to report its 
findings and to submit proposed legisla- 
tion to the Legislature if reconvened in 
special session. The chairman, Senator 
Lazarus Joseph, has advised me that the 
committee has been conducting its work 
as speedily as possible and that it will 
be in a position to present its report 
and recommendations for legislation 
within a very few days.” 





MANY INSURANCE SPEAKERS 


“Mortensen, Hobbs, Monk, Pope, Spen- 


cer, Lilly on Program of American 
Bar Association at Milwaukee 

A number of nationally known insur- 
ance men will appear on the program of 
the insurance section of the American 
3ar Association during the annual meet- 
ing to be held in Milwaukee on August 
27-31. The insurance section will hold 
several sessions between the general as- 
sociation meetings. H. J. Mortensen, 
Wisconsin insurance commissioner, will 
address the opening session of the sec- 
tion, at which Remington Rogers, Tulsa, 
Okla., will discuss bogus claimants and 
malingerers. 

Other headliners include Walter S. 
Pope, casualty insurance commissioner 
of Texas; Frederick S. Kellogg, New 
Jersey Manufacturers counsel, who is 
secretary of that state’s occupational di- 
sease legislative committee, Clarence W. 
Hobbs, special representative of the 
commissioners on the staff of the Na- 
tional Council on Compensation Insur- 
ance, whose subject will be “Qualifying 
Bonds on Workmen’s Compensation In- 
surance”; Lionell P. Kristeller, Newark; 
Wesley E. Monk, counsel for the Massa- 
chusetts Mutual Life, and L. Barrett 
Jones, Jackson, Miss. 

Austin J. Lilly, general counsel, Mary- 
land Casualty, is also scheduled to speak 
as well as Howard C. Spencer, counsel 
for the title and mortgage rehabilitation 
bureau of the New York Insurance De- 
pariment, and J. Henry D. Sayer, former 
industrial accident commissioner of New 


York. 





clude hotels, restaurants, care of build- 
ings, amusements, office and professional 
work, public employment and the vari- 
ous kinds of relief work organized dur- 
ing the depression. According to this 
distribution of compensated accidents by 
the main industrial groups 24,440 occurred 
in manufacturing, 16,947 in construction 
work, 16,451 in service industries, 12,678 
in transportation and public utilities, 10,- 
450 in trade, and 1,467 in other kinds of 
work not included in the chief industry 
groups. 

Although the by-laws for Canada of 
the Commercial Travelers Mutual Acci- 
dent Association of Utica were recently 
altered to permit it to write health in- 
surance the company has not yet started 
in this phase of the business. 


E. O. City Fleet Line to Go 
To Indemnity Co. of N. A. 


Orange (N. J.) City 
committee, in session with the 
other councilmen early this week, recom- 


East Council’s 


finance 


mended awarding a contract for fleet 
insurance of the seventy-three municipal 
vehicles to Connolly & Connolly, agents 
of East Orange, representing the Indem- 
nity Insurance Co. of North America 
A resolution will be introduced next 
Monday night. 

Finance Chairman Morrow stated this 
method of insurance, instead of by the 
departments individually, would save 
more than $2,000. The Connolly bid of 
$3,349.47 was the third lowest of t.-enty- 
seven. A Newark agent had the lowest, 
$3,260, and sccond was an East Orange 
agent for a London company at 23,359 

The police and fire commission rs im t 
with the councilmen because their d-- 
partments are the heaviest insurers. Ve- 
hicles of the two departments are insured 
now in the Indemnity Co. 


To Give Surety Lectures 

With John C. Brodsky, Fidelity & 
Casualty, as the lecturer, the Insurance 
Society of New York will give part 2 
of the surety course of the Insurance 
Institute of America this coming fall and 
winter. John C. Brodsky, keenly inter- 
ested in educational work, is assistant 
resident manager of the metropolitan 
office of the Fidelity & Casualty. 

The lectures will be given from 6 to 
6 o’clock on Thursday afternoons. be- 
ginning November 1 and closing March 
21, at the New York Board assembly 
room, 85 John street. Registration for 
the course will open September 24 at the 
secretary’s office in the Insurane> Li- 
brary, 100 William street. The cost of 
the course will be $7.50 (in addition to 
annual dues) to members of the Insnur- 
ance Society and $12.50 to non-member 

The committee of the society in cho-« 
of the course consists of William E. \Ic 
Kell, president of the New York Ca 
ualty, chairman; Hale Anderson, vice 
president, Fidelity & Casualty; C. G 
Eldridge, personnel manager American 
Surety; Edward C. Lunt, vice-president, 
Great American Indemnity, and Martin 
W. Lewis, assistant manager of the Tow- 
ner Rating Bureau. 
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| On the Production “Firing Line” 








Philosophical Hot Weather Musings 


By Stanley Maynard 
Manager of Agencies, Standard Surety & Casualty 


A veteran production and agency man 
in point of service and favorably known 
to hundreds of agents throughout the 
country, the author of the following 
“Hot Weather Musings,” has the knack 
of expressing himself succinctly on a 
heterogeneous group of subjects. He 
writes: 

—to believe, after attending a number 
of meetings of the National Agency 
Committee of the two acquisition cost 
conferences in our business that in some 
states the rules are actually being lived 
up to by a majority of the companies. 


And to realize, also, that there are some 
backsliders and that there always will 
be some among us. 

* + * 


—after sitting in on a meeting of the 
New York City Agency committee of the 
surety cost conference and observing 
the care with which Colonel Francis R. 
Stoddard, arbitrator, reported on an 
agency, prompts me to say that what 
the. city surety situations in some of the 
larger centers need most are more men 
of the Colonel Stoddard type to cope 
with such situations. 

* * * 

—to wonder at the diametrically oppo- 
site viewpoints of casualty and surety 
companies, such as, for example, the 
fact that some companies aggressively 
go after and write liquor bonds while 
other companies do the contrary, and 
so on ad infinitum. 

*_ * * 

—to come to the conclusion that what 
the insurance business needs most is not 
a code of rules in Washington, but a 
stricter code of ethics throughout the 
country. 

* * * 

—to think of R. A. Kearney, secretary, 
Sun Indemnity, sitting at my right in a 
contract bridge game and making a 
psychic one no-trump bid while holding 
a bust, thus accentuating my timorous 
temperament and keeping me from bid- 
ding game when I had it. 

* * * 

—to recall E. G. Trimble, president, 
Employers Reinsurance, telling me that 
his wife shot a better game of golf than 
he did, and then to realize that my single 
blessedness has its psychological value. 

* * * 

—to think that Jack Budde, president 
of the Charles agency, New York City, 
did not start to play golf until he was 
thirty-three; that he was told that his 
form was poor—did nothing but practice 
his swing, stance, grip, etc., for four 
months—then aay up in more ways 
than one—he having made five holes in 
one—the longest being 292 yards. He is 
now club champion of the Garden City 
Country Club in Long Island, and has 
a metropolitan rating of six, which means 
that if he had a better rating he would 
be accused of not attending to business. 

* * * 
to think of Jack Eckhart, president 
of the general agency by the same name 
in Rochester, who planned an accident 
campaign, the idea being to sell thir- 
teen policies on Friday, the 13th, each 
with a premium of $13. It might seem 
like fiction, but on the morning of the 
13th he sprained his ankle, which is really 
a legitimate alibi. 
* * * 

—to come to the conclusion that the 
railroads by air conditioning their cars 
have made remarkable progress—that a 
night ride in one of the air cooled Pull- 
mans would be an attractive way of 
spending the midnight hours—that a 


traveler’s viewpoint has changed from a 
year or two ago when he looked with 
trepidation toward a hot summer night 


jump, but now views it with anticipa- 
tion. 

oe = 
—to remember that when Clifford 


Klenk was southeastern manager of the 
New York Indemnity he started a pro- 
posed 150-mile railroad journey on a fast 
train and took twenty-six hours to ac- 
complish it—the reason being that a 
wash-out caused his train to be side- 
tracked during the night and when he 
awoke the next morning, found his car 
marooned in an adjacent state. 

Klenk is now a broker in New York, 
and to read one of his articles on the 
insurance problems pertaining to the 
medical profession, as published in Med- 
ical Economics, brings one to the con- 
clusion that he is a most versatile person. 

* * * 

—to still think that airplane travel will 
not be popular until they eliminate ex- 
cessive motor noise, and also bring the 
airports in closer proximity to the cities. 

* * * 

—to wonder why 95% of the male 
New Yorkers in the hottest of weather 
wear dark colored suits, whereas 95% 
of the St. Louisans wear light ones. 

* * * 


—to think of the time, not so long 
ago, when an agent in negotiating an 
agency contract with a company often 
brought up the feature of excess com- 
missions, but now is content with the 
regular ‘scale. 

* * * 

—to recall an agent acquaintance of 

mine who was hard pressed for cash 


about six months ago—the company 
cancelling his contract. He sued the 
company and collected damages from 


them to the extent of $5,000, thus paying 
off all of his debts and having enough 
left over to take a sea voyage free and 
unencumbered. 

* 

—to place an order with my broker to 
buy a number of thousand of shares of 
Baldwin Mines, which six months ago 
cost less than so much wall paper, but 
which now is well worth the throw of 
the dice. 

* * * 

—to think if it should go up (enough) 
I might decide to subscribe for five 
years in advance to The Eastern Under- 
writer and roam throughout all those 
places which Big Bill has yet not writ- 
ten about. 

* * * 

—to look in the newspaper at current 
temperatures of different cities and to 
observe it has been five degrees warmer 
in New York than in Jacksonville, Flor- 
ida, which is not unusual during the 
summer. 

x * * 

—after meeting Bill Billings, formerly 
in various executive capacities with the 
Travelers, Union Indemnity and F. & C. 
and now back in his old bailiwick in the 
New York metropolitan territory with 
the Massachusetts Bonding, and to de- 
cide that he becomes more youthful look- 
ing as he grows older. 

* * * 

—although a native New Yorker, it is 
my opinion that New York does not have 
a beautiful city hall like Buffalo; nor a 
banking office equal to the Union Trust 
of Cleveland; nor a hotel dining salon 
that can compare with the Florentine 
room of the Gibson in Cincinnati; nor 
a hotel lobby that can measure up archi- 
tecturally to the old Jefferson in Rich- 
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mond; nor a monument such as the 
Soldiers and Sailors edifice in Indianap- 
olis, at whose base 14,000 gallons of water 
flow each minute over the cascades; nor 
an auditorium such as the municipal one 
in Atlantic City;—nor do I know of any 
other city in the country that has points 
measuring up to the aforementioned. 
* * * 

—to wonder just how separation will 
work out in the fire insurance field and 
to make the guess that it will be far 
from 100% effective. 

* * * 

—to cogitate, as the thermometer jit- 
ters toward the 100 degree level, that a 
stein of Papa Pilsener, Mama Wuerz- 
burger or Baby Bock or other cousins 
of like brew might alleviate the pres- 
sure of the humidity these hot days, but 
ultimately to arrive at the weighty deci- 
sion that a beaker of aqua pura pumped 
from the reservoir nestling in the foot- 
hills of the Catskills would be of a more 
quenching nature—and to so arrange. 


Securities Act of 1933 May 
Bring New Indemnity Cover 


A new phase of indemnity insurance 
business may develop as a result of the 
indicated liability for monetary penalties 
and possible suits for damages by stock- 
holders against directors of corporations 
likely to be involved under the National 
Securities Exchange act and the Securi- 
ties Act of 1933. While no actual cases 
of writing of this new form of insurance 
are reported, William B. Joyce, presi- 
dent of William B. Joyce & Co., New 
York, former chairman of the National 
Surety, said his firm is offering to nego- 
tiate such a form of insurance policy 
with insurance companies. 

According to Mr. Joyce, preliminary 
discussions would indicate that in any 
event the premium would not exceed 2% 
annually of the total amount of liability. 
It is indicated now that some consider- 
able amount of business may develop 





from the proposed new form of insur- 
ance for directors as well as account- 
ants who are also made liable under 


some provisions of the Securities Act of 
1933. 

No definite form of policy is yet be- 
ing offered by the companies. Any form 
of policy evolved, it is pointed out, would 
attempt to cover only civil damages in- 
curred through some honest error or 
omission. It is not likely that criminal 
or outright dishonest actions would be 
covered. 


WANTS RECEIVER 
The California Insurance Department 
has petitioned the Superior Court for a 
receiver for the Sierra Indemnity, for- 
merly known as the Belt Fire. 





LOUISVILLE MARRIAGE 


Karl L. Nordyke, manager, casualty de- 
partment, Travelers at Louisville, and 
Miss Florence Knadler, Louisville, were 
recently married. 
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YONKERS AGENCY YEAR OLD 


President of Arbuckle, Bechet, Hoy & 
Preston, Inc., Is Wm. T. Preston, For- 
mer Home Indemnity Secretary 
Arbuckle, Bechet, Hoy & Preston, Inc, 
fire and casualty agency in Yonkers, is 
a year old this week and James F. Ar- 
buckle, its secretary, and William T, 
Preston, its president, celebrated the oc- 
casion by winning a line in competition 
from the mutuals. They were both Wil- 
liam Street, New York, visitors on Mon- 
day. The agency is general agent of 
the Continental Casualty and represents 

some ten fire companies as agent. 

Mr. Preston, nearly thirty years in 
production ranks, was formerly agency 
secretary of the Home Indemnity and 
his background includes eleven years as 
production manager of the American 
Mutual Liability and representative of 
the Continental Casualty in Virginia. He 
started in 1906 with Chester W. Newman 
Co., Yonkers agency, which office is now 
his firm’s biggest competitor. 

Secretary Arbuckle was formerly gen- 
eral manager of the Fidelity Title & 
Guaranty Co. of Mount Vernon, N. Y., 
one of the few companies of its kind 
in this vicinity which did not require 
New York Insurance Department re- 
habilitation. 

Alfred C. Bechet, the agency treasurer, 
thirty-six years in agency ranks, was 
formerly a partner in Garrison & Bechet, 
oldest Yonkers agency. 

John Hoy, also a partner, has had an 
interesting political background, having 
been secretary of New York’s Forty- 
second Street Board of Trade and secre- 
tary to Republican Mayor Fogarty of 
Yonkers. 








Want Safety Council 
To Meet in New Jersey 


Although safety education is carried on 
extensively in New Jersey because of 
this state’s industrial development and 
heavy highway traffic, the National Safe- 
ty Congress always has held its annual 
sessions in some other state, usually in 
the Middle West. Safety engineers in 
New Jersey are now launching a move- 
ment to induce the national congress to 
come to this state for its 1936 meetings. 

The engineers hope by a year and a 
half of campaigning to wear down the 
reluctance of the national body to con- 
vene in Jersey. No one place is at 
present advocated as the site for the 
conclave, though Atlantic City seems to 
have the strongest claim to the right 
of issuing the invitation, because safety 
officials believe that resort municipality 
is the one best equipped to accommo- 
date the 6,000 or 7,000 delegates. 


U. S. F. & G. BONDS 

Bonds of $25,000 and $20,000 given re- 
spectively by E? R. Combs, state comp- 
troller of Virginia, and A. B. Gathright, 
assistant comptroller, when they took 
office recently were written by the Uni- 
ted States F. & G. through E. Leslie 
Spence, general agent at Richmond. 
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Carroll W. Laird Joins 
Indemnity Co. of N. A. 


HOME OFFICE SURETY MANAGER 





His Career Dates Back to 1920; Was 
Late George E. Hayes’ Associate For 
§ Years; Leaves Employers’ Liability 





Carroll W. Laird, whose appointment 
ashome office surety manager of the In- 
demnity Insurance Co. of North America 
was announced in The Eastern Under- 
yriter last week, starts on his new work 


August 1. For the past year he lias been 





with the Employers’ Liability as manager 
of the fidelity and surety department in 





CARROLL W. LAIRD 


itt New York branch office, and he leaves 
that organization with the regrets and 
best wishes of the management. 

Mr. Laird is rated as one of the most 
capable bonding underwriters along Wil- 
liam Street, particularly of contract 
bonds. His surety career began back in 
July, 1920, with the National Surety 
shortly after his graduation from Prince- 
ton University. He served in the Na- 
tional’s out-of-town contract bond de- 
partment as manager and as an assist- 
ant secretary of the company, a post he 
held during his stay there. 

In December, 1924, the Union Indem- 
nity selected Mr. Laird as manager of 
the fidelity and surety department in its 
Eastern department, and for the next 
tight years he worked in close co-op- 
eration with the late George E. Hayes, 
succeeding him as_ vice-president in 
charge of the department upon Mr. 
Hayes’ death. 

Following the demise of the Union In- 
demnity Mr. Laird rendered valuable 
service to the New York Insurance De- 
partment in connection with the liquida- 
tion of the company’s bonding business. 
His Employers’ Liability connection be- 
gan in August, 1933. 

It is known that in joining the Indem- 
nity Insurance Co. of North America Mr. 
Laird rounds out the home office bond- 
ing staff, his selection being personally 
decided upon by John A. Diemand, ex- 
tcutive vice-president, who has given 
considerable attention during the past 
year to the fidelity-surety end of the 
COmpany. It is felt that Mr. Laird meets 
the high standard of man power main- 
tamed by the Indemnity Insurance Co. 
of North America. 








VISITS THE EAST 


R. H. Jenkins, a prominent California 
feneral agent, is visiting companies in 
the East. 








Donald Thorburn, insurance broker of 
Tantford, Ont., died July 4 in a hos- 
ital in that city at the age of sixty-eight 
years, following a long illness. 









Attractive Itinerary for 
Joint Bermuda Convention 


A gala sea-going convention trip with 
business sessions held on board the luxu- 
rious liner Queen of Bermuda is prom- 
ised members of the International Asso- 
ciation of Casualty and Surety Under- 
writers and the National Association of 
Casualty & Surety Agents who, with 
their wives, plan to take the October 10 
to 15 Bermuda tour. Two days and one 
night will be spent in Bermuda, where a 
private golf course awaits the delegates. 
About 200 advance reservations have 
been received. 


The itinerary planned by F. Robertson 
Jones, secretary-treasurer of the Inter- 
national Association, and his convention 
committee follows: 


Wednesday, Oct. 10: Sail from New York, at 
3 P. M., from Pier 95, North River. There will 
be a reception at 5 P. M. Dancing and bridge, 
until midnight. 

Thursday, Oct. 11: At sea. There will be a 
morning, afternoon and evening business session. 
In between times there will be deck sports, and 
horse racing in the afternoon, with tea on deck. 


Midnight supper in the lounge. 


Talking pictures in the evening. Midnight plunge 
party in the pool. Refreshments. 

Friday, Oct. 12: Arrive at Bermuda, about 8 
A. M., and transfer immediately by tender to 
the convention headquarters, the beautiful Bel- 
mont Manor. In the morning and afternoon 
there will be a golf tournament, and for those 
who desire sightseeing, there will be trips to the 
Sea Gardens in glass-bottomed boats, to Gibbs 
Hall Lighthouse, or St. George’s. There will 
also be an opportunity for bicycling, fishing, 
swimming, tennis, riding, and other outdoor 
sports. The golf tournament will be continued. 

Saturday, Oct. 13: We will board our steamer 
in the late afternoon. In the evening the an- 
nual dinner will be held, followed by presenta- 
tion of golf prizes. 


Sunday, Oct. 14: At sea. Today at disposal. 
There will be talking pictures in the afternoon, 
and the Captain’s dinner will be held in the 
evening, followed by vaudeville skits and a mas- 
querade ball. Midnight farewell supper. 

Monday, Oct. 15: Arrive at New York, about 
9 A. M. 





S. O. LINDMAN DIES 


S. O. Lindman, prominent local agent 
of Goldsboro, N. C., died in that city 
recently. He was buried in Richmond 
where he was engaged in the advertising 
business for many years. He was a na- 
tive of Rochester, N. Y. 


WALTER T. KEMPIN DEAD 





Travelers Home Office Man With Com- 
pany Nearly 30 Years; Was Casualty 
Assistant Superintendent of Agencies 


Walter T. Kempin, assistant superin- 
tendent of agencies, casualty lines, of the 
Travelers, died in Hartford, Friday, July 
13. Born in St. Louis fifty-nine years 
ago, Mr. Kempin had been connected 
with the Travelers nearly thirty years. 
He was first an its St. 
branch office, following a short period 
during which he represented the Hart- 


agent in Louis 


ford Steam Boiler. 

In 1906, he was appointed a field as- 
sistant of the Travelers and was trans- 
ferred to Buffalo, N. Y., where within 
a year he became manager of the life 
and accident departments of the com- 
The following year he was trans 
ferred to the home office in Hartford, 
where he served as assistant manager 
of casualty lines for the state of Con- 
necticut. 

In 1921 Mr. Kempin was appointed 
assistant superintendent of agencies with 
supervision over casualty representatives 
in the western and southwestern terri- 
tories. 


pany. 








Bankers Indemnity agents enjoy 
direct and sympathetic relation- 
ship with Company Executives, 
thus facilitating the handling of 


current underwriting problems. 


BANKERS INDEMNITY 
INSURANCE COMPANY 


NEWARK, NEW JERSEY 


ONE OF THE AMERICAN GROUP 
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William St. Personalities 


CoL. O. WILSON GOTT 


of the 
Bonding Department, New York Office, 


AETNA CASUALTY & SURETY 


No. 3 in Series 








In the rough and tumble, highly com- 
petitive surety bond business of Greater 
New York in which the human element 
plays so important a part there can be 
no finer tribute paid to a producer than 
to say that he has earned the respect of 
both his own associates and of his com- 
petitors. But when a producer has won 
such a place in the business as to be re- 
garded with affection by one and all it 
is a sure indication of confidence that is 
not misplaced. 

Colonel O. Wilson Gott, who has rep- 
resented the Aetna Casualty & Surety 


for seventeen years, is definitely in this - 


category. One of the star surety pro- 
ducers along William Street and who has 
and still does control some big accounts, 
he is now observing his thirtieth year in 
the business. A_ splendid ambassador 
and good will builder for the Aetna Life 
organization its officials are proud of 
his selling achievements and are glad to 
sing his praises 


Able Reinsurance Producer 


In his present activity Colonel Gott is 
iargely concerned in the stimulation of 
participation in reinsurance and _ co- 
surety with other companies. He is 
rated, in fact, as one of the ablest pro- 
ducers of reinsurance on the Street. 
Over a period of years he has developed 


’ 


a “nose for business.” He follows con- 
tract lettings closely, and through years 
of experience knows exactly what com- 
panies will originate various bonds as 
they are offered. He loses no time in 
actively soliciting the business, and he is 
many times first on the job, alertly in- 
terested in all projects despite the fact 
that this year marked his seventieth 
birthday. 

Philosophically, Colonel Gott does not 
view old age as a handicap. Rather it 
is an incentive to keep going. He main- 
tains the action and spirit of a man of 
much fewer years than his own; wants 
to stick to his job just as long as he is 
physically able, and says that he expects 
to die in harness. For years he has been 
a golf enthusiast and a good golfer. His 
club is the Canoe Brook Country, near 
Summit, N. J. 


All Doors Open to Him 


When the writer first heard about O. 
Wilson Gott he was much impressed by 
the Colonel’s ability to get around so 
many surety offices and to be so friendly 
with all of them. This is one of his out- 
standing characteristics. People are nat- 
urally drawn to one who radiates sun- 
shine and cheerfulness. 

It is literally true that doors are open 
to Colonel Gott even when star chamber 
meetings are in session. Attesting this 








THE WESTERN & SOUTHERN 


PROOF 


@ Of the pudding is in the eating. Proof of a sales idea is in the resulting pro- 
duction. Western and Southern Policy Analysers are proving their worth. 


@ During May we sent our agents the Golf and Sports Liability Policy Analyser. 
By the first of June they were using it. 
this line had jumped almost 200% over the same month last year! 


@ Again we say—the Analysers are the most valuable addition to an agent's 
sales kit ever offered. You are not getting your share of business without the 
Analysers. Ail Western and Southern Agents are. Write TODAY for information. 
















COL. O. WILSON GOTT 


Corp. president, says that he has found 
him sitting in on home office underwrit- 


they were his own. 
came to New York in 1920 he spotted 
Colonel Gott as one of the outstanding 
producers in the local surety field, con- 
trolling some of the finest contract busi- 
Naturally, some of this 
business has gone off the books with the 


ness in the city. 


has by no means diminished. 

Mr. Cullen and other executives along 
Street, including 
B. Southworth, Jr., Nat Mobley 
and Walter Duff testify to the Colonel’s 


thoroughness in handling contract bond 


recommendation 


—<.. 
—=—=:! 





line be accepted is sufficient. He doesn’t 
play hunches or potentialities when gjz. 
ing up a contractor’s financial standing 
“And on reinsurance,” says Mr. Callen 
“our office likes to please Wilson Gott 
by giving him business for the Aetna 
C.& S. All men of that organization are 
of a high grade calibre and he is among 
the finest of them.” 


A Real Southerner 


No one has ever been able to figure 
out just where Wilson Gott got his title 
of “Colonel,” but his intimates all ‘ad. 
dress him by that title and he loves jt. 
One of his favorite topics of conversa- 
tion is his Southern Maryland home, 
named -Lothian, 150 years old, which js 
one of the show places of that section 
oi the country. His wife’s sister, Miss 
Sally Hall, lives there in true Southern 
style and early every summer Colonel 
Gott packs up and spends a few weeks 
down there as scion of an old aristo- 
cratic Maryland family. 





Born in West River, Anne Arundé 
county, Maryland, he grew up with 
“Tommy” Grahame’s (Globe Indemnity) 
father and mother; in fact, Mr. Grahame 
was born twenty miles from where the 
Gotts lived and has, of course, known 
the Colonel intimately all these years, 
No one is more fond of talking about 
Gott than Mr. Grahame who told the 
writer how successful he has been in 
surety production work, and that Gott’s 
selectivity of business is so good that he 
has rarely if ever had a loss in the 
Aetna’s metropolitan surety department. 

Talking about him the other day Paul 
Rutherford, Hartford Accident, said that 
the Colonel’s many contacts in New 
York have resulted largely from his at- 
tractive personality, , congenial manner 
and much more than the average sense 
of humor. Added to this Bob English 
touches on the Colonel’s affectionate re- 
gard for his friends which in turn has 
created their affectionate regard for him 
“There is no finer character to be found 
anywhere. He is a gentleman of marked 
birth and rearing, and the fact that he is 








By the end of June premium volume on 








INDEMNITY Co. | 


THE WESTERN & SOUTHERN FIRE INS. CO. 








| Charles F. Williams, President 





CINCINNATI, WilliamC. Safford, General Manager 
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generously compensated by the Aetna 
for his efforts in their interests is plain 
evidence of his adaptability to New York 
City,” says Mr. English. 

Started Surety Career in March, 1904 


Colonel Gott’s surety career began 
March 1, 1904, as resident secretary of 
the Title Guarantee & Trust Co. of 
Scranton, Pa. of which Lieutenant- 
Governor Wartres of Pennsylvania was 
the president. His brother, Edwin Gott, 
who was associated in the bonding busi- 
ness for many years, was then manager 
of the Scranton company’s surety de- 
partment. He also has a nephew, Hayes 
Gott, who is an agent for the Hartford 
Accident & Indemnity in Pittsburgh, 
while another nephew, Estep Gott, is 
vice-president of the Dravo Contracting 
Co., Pittsburgh. 

In 1909 Colonel Gott joined the Massa- 
chusetts Bonding & Insurance Co. as 
resident manager following which he saw 
service with the Illinois Surety and then 
with the National Surety during the 
years when William B. Joyce was its 
president. Today Mr. Joyce refers to 
Gott as “one of the most active, inter- 
esting and lovable men in the surety 
business.” 

Aetna C. & S. Tributes 

When he started in the Aetna’s New 
York office seventeen years ago Wilmot 
M. Smith, now home office vice-president 
in charge of bonding, was located there 


and a warm personal friendship grew - 


up between them which has increased 
with the passage of the years. Mr. Smith 
refers to him as “my very dear and close 
personal friend for many years.” And 
in further tribute to his personal and 
business qualities John S. Turn, Aetna’s 
general manager in New York, said to 
the writer: 

“Colonel Gott is a man of rare per- 
sonality. He is one of the most popular 
members of the New York organization 
of the Aetna Casualty & Surety Co. I 
think all of us here would say that he 
radiates sunshine and cheerfulness about 
the office. He takes a lively, keen in- 
terest in all of his associates and friends, 
and the members of this organization 
hope that he may be given health and 
strength for many more years of 
service.” 





GERMAN HEALTH INSURANCE 





Success of Rebating Feature of Private 
Insurance There Held Remarkable; 
How Premium Volume Has Grown 
Private health insurance in Germany 
since the stabilization of the mark has 
made a remarkable step forward, ac- 
cording to Deutsche Versicherungs 
Presse, and now ranks fourth in pre- 
mium income after life, fire and liabil- 
ity. In fact, it nearly equals the liability 
premiums. Early tendencies, which 
caused apprehensions, have been curbed 
as experience and statistics have accu- 
mulated and a steady development up- 

wards is expected for the future. 

The participation in the profits has 
proved a beneficial move, and the old 
argument “I will not fall sick” is now 
overcome by the counter-argument “In 
that case your premium is almost in full 
Tfeturned to you.” This feature has also 
almost eliminated the payment of small 
Claims, which caused a heavy overhead, 
in addition to the loss payment. Con- 
tary to expectations this has not led 
the assured to avoid seeking a physi- 
clan’s advice even in small cases and 
Tun the danger of delaying a serious ill- 
ness by timely attention. The insured 
g0es to the physician but makes no claim 
unless many calls and treatment are nec- 
essary, which are dearer than the pre- 
Mium rebate would amount to. 

_ The success of this method of rebat- 
ig in claimless years has shown so fa- 
Vorable results that social health insur- 
ance has adopted the method. Compiled 
Statistics so far are not: sufficient to 
clearly demonstrate the result in social 
Msurance, but it seems as premium re- 
ates will become a steady factor in that 
ranch of insurance, too. 





R. H. Towner’s Rate Cut on 
Forgery Bonds Averages 31% 


By recent action of the Towner Rat- 
ing Bureau, the depositors’ forgery rate 
on bonds of $50,000 and over has been 
decreased on an average of 31%. Towner 
has also discontinued discounts of 124% 
for the use of checkwriters and for the 
use of safety paper. 

The new scale of rates, it is explained, 
is based upon the actual general use by 
the applicant of both checkwriter and 
safety paper. If neither is in actual gen- 
eral use the applicant’s final premium 
is surcharged 20%. If either one but 
not the other is in actual general use 
the final premium is surcharged 10%. 

Existing policies have been given the 
benefit of the new rates, conditioned, 
however, upon no cash refund being al- 
lowed. Premium credit, if any, resulting 
from these reduced rates, it is pointed 
out, shall in all cases be used either (1) 
to extend the term of the policy up to 
such further date as the premium credit 
computed pro rata will carry it, or (2) 
for the purchase of such additional cov- 
erage as the premium credit will carry, 
or (3) the old policy may be canceled 
and pro rata unearned premium thereon 
credited on the new policy at new rates 
written for any three-year term begin- 
ning on or before June 30. 





EQUITABLE C. & S. SUIT 





Five Officers and Directors of Defunct 
Co. Held Liable for Waste; Supreme 
Court Justice’s Decision 

A decision by Supreme Court Justice 
Samuel Rosenman which holds five of- 
ficers and directors of the defunct Equi- 
table Casualty & Surety liable for dam- 
ages for wasting the company’s assets 
and for other alleged improper acts, was 
handed down early this week. Judg- 
ments for nearly $4,000,000 in the suit 
of George S. Van Schaick, Superintend- 
ent of Insurance, in his accounting ac- 
tion as Equitable C. & S. liquidator, will 
be filed. 

The action was brought against all the 
directors as one of the last steps in liq- 
uidating the company. As a result, Mr. 
Van Schaick expects to declare a first 
dividend for creditors of not more than 
10% payable on October 1. 

Some of the officers, among them be- 
ing John L. Mee, who was president, 
settled while the case was in progress. 
The trial before Justice Rosenman was 
continued against Harold Spielberg, 
former chairman of the board; Bernard 
Spielberg, his son, and William Her- 
schaft, Robert J. Maloy and O. F. Grab. 

One of the charges of waste sustained 
by the court involved the purchase by 
the company of 50,000 shares of stock of 
the Capital City Surety Co. from Samuel 
D. Friedman, nominee of Harold Spiel- 
berg, for $500,000. The court held this 
transaction improvident and “a grossly 
negligent, hazardous and _ ill-advised 
method” of saving a company of which 
Harold Spielberg was virtually the sole 
stockholder, and ruled that the directors 
who authorized the purchase were liable. 

Justice Rosenman also upheld com- 
plaints by the Insurance Superintendent 
on the issuance of a series of financial 
guaranty bonds executed for the accom- 
modation of Harold Spielberg in pur- 
chasing control of the Capital City. 

As security for the bonds, the Equi- 
table was to receive, as a collateral de- 
posit, a large block of stock of the Cap- 
ital City company. Testimony at the 
week’s trial of the suit disclosed that the 
stock never was delivered, but was hy- 
pothecated and bought later by the 
Equitable. 

“They were equally negligent in failing 
to safeguard the company and seeing 
that the Capital City stock was deposit- 
ed as collateral,” said Justice Rosenman 
of the action of the executive committee 
in approving the bonds. 

“The act of Harold Spielberg in tak- 
ing these securities and pledging them 
for his own personal obligations was 
misfeasance as an officer and director of 
the company.” 





Appetites & Thirsts 
Right-Royally Treated 
at the friendly, cozy 


Golden Hill 


RESTAURANT 
at Fulton and William Streets 





O NE of the pleasantest “breaks” in the day in the down- 
town insurance district is a meal or a drink at Childs Golden 
Hill. Here you relax in congenial surroundings, with con- 
genial company . . . happy accompaniments to the tempting 
food, mellow liquors, choice wines . and perfect service. 
Whether you gather informally in the cheerful Colonial Room 

. . semi-private rooms... . or at the Lunch Counter . . . when 
thirst or appetite call, Childs Golden Hill is always a soul- 
satisfying answer! Childs Usual Modest Prices 








Wine, Dine . . . and DANCE at 


Gi SPANISH GARDEN 


12 EAST 59th STREET 
Music by DON ALFREDO and his 
famous 
BLUE AND WHITE MARIMBA BAND 


Dancing Daily and Sunday, 4 to 9 P. M....11 P. M. to 1 A. M. 


NO MINIMUM CHECK NO COVER CHARGE 
* * * 


Also Dancing Daily and Sunday at 
CHILDS RESTAURANT, Paramount Bldg., BROADWAY AT 43RD 














THE NATION’S HOST FROM COAST TO COAST 
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New Photo-Electric Invention In London 
Guarantees Safety of Jewelry Display 


ing of the sirens would scare even the 
boldest robber, Dr. Kramer declared. 
Held to Be Foolproof 


Several people, skeptical of the inven- 


London underwriters and jewelers have 
recently been given a demonstration of a 
device guaranteeing safety of jewelry 
window displays which has been invented 
to defeat the smash-and-grab bandit. Dr. 
J. P. Kramer, distinguished electrical 
scientist, conducted the demonstration to 
the obvious satisfaction of an expert au- 
dience, showing how the moment a win- 
dow is broken everything on display 
therein disappears into the floor, a steel 
shutter snaps into position, and electric 
sirens scream an alarm. A _ photo-elec- 
tric cell is the secret. 

Dr. Kramer further explained that 
through the use of this cell a sheet of 
light is thrown across the whole of the 
window immediately behind the glass. 
When that beam is broken by a hand or 
by any instrument pushed through the 
broken glass, an electric current causes 
the base of the window to sink, and the 
other things happen immediately. 

Since the principle of the invention is 
based on light and electricity, the action 
is instantaneous. No matter how quick 
a burglar might be, he could not beat 
the speed of this device, and the screech- 


tion, smashed the window of a dummy 
shop which had been built for the dem- 
onstration. The jewelry had disappeared 
and the projecting steel sheet was slot- 
ted across so quickly that one could not 
see the movement. One moment the dis- 
played gems were there; next moment 
all that could be seen was the empty 
window with a steel base. 

It is claimed that the 
pletely foolproof. 

The equipment consists of two banks 
of mirrors, one at either side of the win- 
dow, each bank concealed behind the 
shop fittings. A source of light is fitted 
at the bottom left-hand corner, and the 
rays, after passing through a filter which 
cuts out the visible light, are reflected 
from side to side in an invisible zig-zag 
band. This finally passes from the last 
mirror into the eye of a photo-clectric 
cell. Any disturbance of this ziz-zag 
causes the whole thing to operate. Even 
the splintering glass helps to set the 
mechanism in motion. 


device is com- 





Virginia Opinion on Public 
Officials Disturbing to Co’s 


Companies bonding Virginia public of- 
ficials are reported to be disturbed over 
the situation created by an opinion by 
Edwin H. Gibson, assistant state attor- 
ney general, holding that prior to the 
date of their annual settlements local 
officers, except treasurers, cannot be re- 
quired by the state auditor of public 
accounts to show whether or not they 
have on hand sufficient funds to offset 
balances against them and in favor of 
the commonwealth or their respective 
counties. 

Asked how he would meet the situa- 
tion, Auditor McCarthy Downs said he 
expected to follow the opinion unless it 
was reversed by some court of compe- 
tent jurisdiction. He would, however, 
give all officials desiring to do so an op- 
portunity to clear their skirts by show- 
ing that they had on hand sufficient pub- 
lic funds to offset balances which might 
be found against them. If such officials 
make ‘a proper showing this fact will 
be reported in the audit of their affairs. 
If they decline to make the requested 
showing there will be no insistence on 
their doing so, but the audit report will 
recite that they were given this oppor- 
tunity and refused to take advantage of 
it. 








WM. A. CONNOR DEAD 
William A. Connor, a_ vice-president 
of the New Amsterdam Casualty, passed 
away suddenly a short time ago and his 


death was a great shock to his many 
friends. 

Mr. Connor was born in New York 
city, was fifty-six years old and was con- 


nected with the New Amsterdam Casu- 
alty Co. for over twenty-five years. He 
had been particularly active as an or- 
ganizer of social activities among em- 
ployes of various casualty companies and 
recently was elected president of the 
Casualty & Surety Club of Baltimore. 

Surviving Mr. Connor are his widow, 
Mrs. Ella Connor; a daughter, Eleanor, 
and two sons, David and William. 


CINCINNATI A. & H. CLUB 

Accident and health managers of twen- 
ty companies in Cincinnati have organ- 
ized a club of which Maxwell Schreiber, 
Inter-Ocean Casualty, is temporary chair- 
man and H. B. Clancey, Western & 
Southern Indemnity, temporary secre- 
tary. 


CONSERVATIONAL ACTIVITY 


Increased Importance of Nat’l Bureau in 
Safety Field Shown By A. W. Whit- 
ney; Help on C.W.A. Surveys 

Some idea of the increased —— 


of conservational activity of the National 


Bureau of Casualty & Surety U wis rwrit- 
ers during the past year under the lead- 
ership of A. W. Whitney, associate gen- 
eral manager, is presented as follows: 
“1. We have co-operated with the motor ve- 
hicle administrators and the Bureau of Public 
Roads in the organization of the American As- 
sociation of Motor Vehicle 
in the development of an educational campaign 
for motor, 


Administrators and 


oil and tire companies. 

“2. We have acted as advisor to the Inter- 
national Association of Chiefs of Police in the 
development of their program of traffic control. 
We have conducted jointly with Evanston, IIL, 
and under the auspices of Uni- 
versity a two weeks’ traffic control 
for police officers. 


Northwestern 
course in 


“3. We are co-operating with the New York 
City Police Department in the further develop- 
ment of its traffic control and in a campaign 
of adult education. 
the safety 
particularly in the 


“4. We are acting as leaders in 
field and 
opment of courses in the high schools for teach- 
ing the technique of good driving. 


education devel- 


“cg 


5. We are working in a 
munities largely with the co-operation of agents, 
Syracuse being a notable example of such work. 

“6. We have participated in an 
way in the use of C.W.A. 
and safety 


number of com- 


important 
workers in the traffic 
of our staff, for 
instance, has had charge of all the C.W.A. 
traffic surveys in New England, New York and 
New Jersey. Another member has been direct- 
ing the work of 
City schools.” 


Mr. Whitney told about the word 
the industrial field and said the subject 
that has required the most time and study 
has been occupational disease. Some val- 
uable co-operation has been set up with 
the New York Tuberculosis and Health 
Association. Much attention this year 
has also been given to the medical situa- 
tion, and Mr. Whitney remarked that 
there is opportunity there for great im- 
provement which will go far to put work- 
men’s compensation upon a better basis. 


fields. A member 


125 people in the New York 





LOCAL BOARD HOLDS OUTING 


The annual outing of the Scranton 
(Pa.) Insurance Exchange was held on 
Wednesday of this week on Sweeney’s 
Farm at Dalton, Pa. There were games 
of all kinds and luncheon and dinner. 


Maryland Casualty 
Makes Promotions 


DEPARTMENTS $ CONSOLIDATED 
E. E. Kolb, L. ‘Ss. W Wilson and F. J. 
Clunet Figure in Home 


Office Move 


The Maryland Casualty has appointed 
E. E. Kolb assistant vice-president to 
help Vice-President Ralph F. Proctor 
with the general supervision of the bond- 
ing department. At the same time Silli- 
man Evans, president of the company, 
announced the consolidation of the fidel- 
ity and public official and depository de- 
partments as of July 20, under the name 
of fidelity, public official and depository 
department, with Leslie S. Wilson as 
manager and Frank J. Clunet as assist- 
ant manager. 

These three men are all veterans with 
the company, Mr. Kolb having previously 
been in charge of the fidelity department 
since 1913. His experience in surety 
matters goes back to 1902, ‘with the 
American Bonding. He later rose to the 
assistant superintendency of the judicial 
department; then went on the road as 
special agent, returning to the home of- 
fice as superintendent of the fidelity de- 
partment, from which connection he 
came with the Maryland Casualty. 

Mr. Wilson has been with the company 
for twenty-one years, serving in various 
capac ties in the departments now being 
consolidated. He is also assistant secre- 
tary of the company. Mr. Clunet en- 
tered the service of the Maryland Cas- 
ualty fifteen years ago to serve under 
Mr. Kolb. His early insurance experi- 
ence was with the old United Surety, 
American Bonding and the Fidelity & 
Deposit. He is a graduate of Johns Hop- 
kins University. 





“Partnership” Glass Policy 
Being Sold by Western C. & S. 


The Western Casualty & Surety, Fort 
Scott, Kans., is pushing its “Partner- 
ship” plate glass policy. Under this pol- 
icy the assured pays the company one- 
half of the customary premium for his 
plate glass insurance and agrees to pay 
up to the same amount if the insured 
glass is broken. If there is no loss the 
policyholder pays only the initial 50% 
premium. The company on its part will 
make replacement, regardless of cost, in 
excess of the policyholder’s retention. 

In short, the policyholder saves 50% 
on his plate glass insurance if there are 
no losses. 3ut should there be losses 
his insurance will cost him no more than 
he would ordinarily pay. The policv 
protects the plate glass against any and 
all losses, except when caused by fire. 








—— 





United States Fidelity & Guaranty Co, 
with which is affiliated 
Fidelity & Guaranty Fire Corp, 
Home Offices: Baltimore, Md. 








Leo Rosenblooms Sail On 
Freighter for Australia 


Leo Rosenbloom, who recently resigned 
as advertising manager of the Insurance 
Advocate, and his wife sailed this week 
from Brooklyn on the Port Auckland, a 
freighter, for Australia by way of the 
Panama Canal. The trip will take thir. 
ty-five days, and besides the Rosen- 
blooms there will be only three other 
passengers. 

Mr. Rosenbloom’s vacation from Wil- 
liam Street will extend over some months 
and will give him a well-earned relaxa- 
tion from business. He will visit his 
mother and other relatives in Australia 
whom he has not seen for over eighteen 


years. By way of entertainment on the 
voyage Mr. Rosenbloom will take his 
combination radio-phonograph and his 


records of the music-dramas of Richard 
Wagner. His future business plans will 
not be announced until his return to New 
York. 





B. V. HUBBARD DEAD 


Lawyer and Author of Insurance Books 
Including One on “Casualty In- 
surance Exchanges” 


Benjamin Vestal Hubbard, attorney 
and author of several volumes on insur- 
ance and _ political science, recently 
passed away at the James C. King Old 
Men’s Home, Chicago, where he had re- 
sided for ten years. His age was 80. 

Born in Monrovia, Ind., he was ad- 
mitted to the Indiana bar in 1878, prac- 
ticing in Indianapolis for several years. 
In 1905 he established the B. V. Hub- 
bard Fund for high schools in Morgan 
County, Ind., to promote the study of 
art and political science. 

Mr. Hubbard was the author of “The 
Mutual Principle in Insurance,” “Cas- 
ualty Insurance Exchanges,” “Plain 
Policies for Parents” and “Making 
America Safe for Democracy.” He was 
an honorary life member of the Chicago 
Life Underwriters Society. 





NEW OHIO REQUIREMENT 

An opinion has been handed to the 
Ohio Department of Insurance by the 
Attorney-General to the effect that an 
Ohio domestic casualty company is au- 
thorized by law to write fidelity and 
surety business, but if it does so must 
put up an extra deposit, as the first on 
cannot be made to cover claims in the 
fidelity and surety business also. 





Week’s More Time Given to File Plans 
In National Surety Reorganization 


An additional week was allowed for 
filing objections or alternatives to the 
official plan for reorganization of securi- 
guaranteed by the National Surety 
Co., Referee J. A. Martin of New York 
State Supreme Court advised early this 
week after expressing disappointment at 


ties 


in the way of alter- 
natives or amendmen‘s offered bv ob- 
jectors. Only one alternative “and cer- 
iain objections” had been received, he 
said. July 13 had previously been set as 
the final date, and the weck’s extension 
brings it up to July 20, the day on which 
the $6,000,000 offer for stock control of 
the National Surety Corp. comes up in 
court. 

Joel R. Parker, counsel for the Sun 
Life Insurance Co. of Baltimore, a bond- 
holder, said his company had an alter- 
native plan, but declined to concede the 
jurisdiction of the state court. He said 


the small response 


that to submit it at the hearing would 
prejudice the company’s case in the 
Northern District Federal Court at Ma- 
lone. N. Y., where Federal Judge Fred- 
erick H. Bryant was expected to decide 
soon on whether the Federal court would 
assume jurisdiction over the reorganiza- 
tion. 

George T. Hogg, representing holders 
of $3,000 of bonds, was the only person 
to submit a complete alternative plan. 
His plan and his objections to the official 
plan was discussed this week by the 
reorganization managers—Harvey D. 
Gibson, chairman; C. Prevost Boyce and 
John W. Hannon, who have met the ob- 
jections of one group by voting that 
neither the fund used in acquiring out- 
standing certificates of any series by 
asking for tenders, nor the sum accumu- 
lated for their purchase, nor the total 
of these, shall exceed 10% of the funds 
distributed or set aside for distribution 
on a pro rata basis. 
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